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About Corum Group 

Corum Group Ltd. is the global leader in merger and acquisition services, specializing in serving software 
and information technology companies worldwide. 

For nearly 25 years, Corum has created the standard for success. With offices in eight countries, Corum 
has completed over US$6 billion in transactions spanning six continents. Corum also educates the 
industry with its popular conferences and publishes the most widely distributed software M&A research . 

Corum’s principals are highly experienced former tech CEOs, who are supported by the industry’s leading 
researchers, writers and valuators. The company has spent more than US$20 million to build the world’s 
largest and most comprehensive buyer database . This knowledge base, combined with Corum’s 
experience and industry expertise, consistently ensures unequaled success in client engagements. 


This M&A Briefing was prepared by Corum Group and may not be distributed to any third party without 
the prior written consent of Corum Group. 

The information in this report reflects prevailing conditions and our views as of this date, and is subject to 
change accordingly. In preparing this M&A Briefing, we have relied upon and assumed, without 
independent verification, the accuracy and completeness of information available from public sources. All 
data was compiled from Corum’s proprietary M&A database and industry research, unless otherwise 
noted. In addition, our analysis does not purport to provide appraisals of any assets, stock or business 
entity, and should not be used as the basis for any investment decisions. 
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President’s Message 

The quarter closed out with plenty of excitement on the political and financial fronts. As I write this, we 
have just seen the economic “bailout” bill passed in the U.S. Congress and similar action taken by many 
European governments. What this will mean in the longer term remains to be seen, but for now it seems 
to have resulted in a calming in the market. One of the questions that I’m sure you are asking is, what 
does all this mean for M&A, and particularly technology M&A? 

As you can guess, M&A activity is off. The numbers, available throughout this report, indicate that Q3 
was off by about 16% in number of deals completed, and down 36% in dollar value. But, that only tells 
part of the story. We are accustomed to seeing fluctuations from quarter to quarter, and year on year. 
Having worked through the downturn of the dot-com bust starting just 7 short years ago, we know that 
markets can and will recover. Right now there are more buying opportunities available than during the 
boom years, and plenty of buyers with substantial pools of cash to draw upon. So, deals will continue to 
get done as companies use this time to bolster their offerings, picking up technology, customers, domain 
expertise and market share during the downturn. That’s fine for acquirers, but how about software 
vendors that are not too excited to sell into a downturn? Frankly, in the absence of an active IPO market, 
the options for an exit remain the same. You can wait it out and continue your current efforts to grow your 
company, and hope that your competitors are not swept up and paired with a stronger partner. Or, you 
can test the waters of M&A, and either strike a deal on your terms, or pull back from the process. In either 
case, you will have identified the market value of your business and probably established some valuable 
potential business partners along the way. These cycles can run a few months or a few years. If we look 
back at the dot-com bubble, it took over three years before M&A returned to reasonable health, and many 
of the smaller M&A candidates of 2000 and 2001 that decided to wait it out never made it through the 
downturn. Weigh your options carefully. 

Keep us in mind as you assess your M&A opportunities. Feel free to contact us for a confidential, no 
obligation assessment of your specific market and situation. 


Best regards, 



Ward Carter 
President 
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A Message from Corum’s Chairman 

During turbulent times like these, I remember my father. He was a stockbroker, but not a very good one! 

He was OK with the ups, but couldn’t handle the downs; he kept buying high and selling low! 

So, what should you do with your stocks; or more specifically, your company, whose stock is likely your 

largest holding? 

Well, many of you should be looking for a global partner. 

Whoa, that seems like one of old Dad’s strategies! But, not really, if you look closer. 

Right now a lot of CEOs are scared, not sure of what to do, with a feeling of helplessness; not an emotion 

that most hard charging tech CEOs like. 

But, there is something you can do. 

Here are six reasons why working with Corum’s team and global contacts might be the smartest move of 

your business life right now. 

1 . Software/IT M&A is still very active - There’s activity around the world; buyers have a strategic 
imperative and are acquiring technology and market leaders. For example, in the first week of 
October, in the midst of this financial firestorm, we had one of our best weeks of the year, with 
major transactions as far away as India and Czechoslovakia. Take a look at our Weekly M&A 
Update . 

2. The tech sector is doing better than most - The technology sector is the healthiest relative to 
almost all other sectors, excepting the traditional defensive stocks. Many of the tech buyers are 
still paying cash for deals as their treasuries are flush; and if you are offered stock, it’s certainly 
more likely to rise in value as we are nearer a bottom than a top in equity cycles. 

3. Transactions are yielding very attractive relative value - Though prices have softened 
somewhat, the valuation of tech companies is still much, much higher than the same size 
traditional company. Further, what you receive at closing is worth a lot more in other assets, such 
as public stocks or real estate, than you could have gotten even a year ago - we call it the 
“wealth” factor. Lastly, there will be extraordinary, once-in-a-lifetime opportunities to buy solid 
traditional businesses that ran out of cash during this crunch with their banks unable to lend. You 
will be able to pick them up cheap. 

4. It’s a defensive move - Working with an experienced transaction advisor can be a defensive 
move. An analogy I used recently was relative to the banks today: many of them dismissed the 
depth of their problems, didn’t engage in dialogue, as they thought they were OK, and then when 
they had to find a buyer quickly, they were too late. For example, Seattle’s Washington Mutual 
replaced their CEO only a couple of weeks before going under; and you have several examples 
of financial institutions in Europe going through the same situation right now. Don’t let this happen 
to you; don’t wait until things get dicey before you start dialogue with potential partners. 

5. New relationships may enhance your value - This process is one of opening doors, and since 
not everyone you talk with is the end buyer, our clients almost always build valuable relationships 
with other firms they meet through us. I love to tell the story of the firm in Portland who had two 
offers that fell apart for various reasons, and then went on hiatus. During this period, they took 
advantage of insights they gained from the process and did several marketing and joint ventures 
with firms who had been exposed to them during Corum’s search process. Thus, when they went 
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back to the market, only a year or so later, they were a more valuable company, selling for about 
five times the original target price. 

6. You’ll improve your business model - This point relates to the value of the Software M&A 
process - you will be a better company for it, no matter the outcome. I can’t tell you how many 
CEOs have told me that they learned a lot during the process of working with Corum’s staff, many 
of whom are former successful CEOs. It helped them make changes and put into place best 
practices where they were found deficient. It’s great to have savvy, objective outside advisors 
during such times. You gain so much by going through our detailed preparation and research 
process, and the feedback from the market (potential partner dialogue) helps you calibrate your 
products and position - all without hiring a separate market research group to get this 
information. With Corum it is a natural byproduct of the process. 

You’ve spent years building value in your software company, so don’t let it dissipate through not taking 
action now. I hope the tips above and further information in Corum’s research , conferences and the 
special quarterly Webinar on October 21 will prove helpful as you address preserving and harvesting that 
value in turbulent times. If you’ve missed this event, listen to the webcast on our website. 

Regards, 



Bruce Milne 
Chairman 
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Q3 2008 Overview 

We closed out the third quarter with 
unprecedented turmoil that has led to wrenching 
change for Wall Street's top firms. Once 
freewheeling traders and investment bankers, 
humbled by losses on mortgages and buyout 
financing, now face stricter regulation by the 
Fed in exchange for their long-term survival as 
more stable if less lucrative companies. These 
events effectively end the investment banking 
model that has dominated Wall Street for more 
than 20 years. 

So here we go. Unemployment is at a five-year 
high. Financial firms that withstood the Great 
Depression are failing. Congress and a lame- 
duck president are gridlocked with only weeks 
to go before the elections. If the issue is 
whether the U.S. had a dynamic, resilient 
economy, and that the long-term outlooks are 
positive, we take a strong, affirmative stand. It's 
important not to get carried away with gloom 
and doom. But it is also important to be realistic. 

Some of the reported market stats include: 

■ The value of M&A worldwide has fallen 
markedly since the beginning of the year. 
There have been approximately $2.73 
trillion (€1.86 trillion) in announced deals so 
far this year, according to Dealogic. That 
compares with $3.6 trillion (€2.5 trillion) for 
the same period last year. 

■ Tech mergers and acquisitions fell to 691 
transactions with a total value of $37 billion 
in the third quarter, down from 822 deals 
and a value of $58 billion a year ago. 

■ Unfriendly deals, including unsolicited and 
hostile deals, accounted for 22.1 percent of 
all U.S. mergers so far this year, compared 
with 12.1 percent for all of 2007, according 
to FactSet MergerMetrics. 

■ Overall volumes are 25% lower than at the 
same time last year, with strategic deals 
falling 16% and private equity-related 
acquisitions dropping 74% from a year ago 
to a four-year low of $180 billion (€125.2 
billion), Thomson Reuters data showed. 

■ Global Private Equity deal volume in the 
third quarter was $63.7 billion in 624 deals, 
compared to $67.3 billion and 768 deals in 
the second quarter. 

■ Clearly Finance was the most targeted 
industry this year, followed by Mining 
industries and Consumer products. 


The ability of private equity firms to get leverage 
for large deals remains hamstrung. 
Nevertheless, we can't count out financial 
sponsors going forward; they control a massive 
amount of capital that must be invested. Private 
equity firms will be looking for additional 
opportunities beyond traditional LBOs such as 
making minority stake investments that provide 
companies with the capital to pursue 
transforming, strategic deals. An increasingly 
important factor in the M&A market has been 
the growing role of sovereign wealth funds. 
SWFs, however, are coming under criticism at 
home over their investments in Western banks. 
Though this criticism may be short-sighted, it 
will nonetheless mean that they will likely 
proceed with more caution. 

Statistics gathered by the National Venture 
Capital Association (NVCA) show that through 
the first half of the year 2008 is on track to be 
the worst year for IPOs, even worse than right 
after the dot-com crash, when there were only 
22 IPO exits for venture-backed companies. 
According to the NVCA - “ Clearly, if you 
thought your company was going to raise 
capital based on an IPO price, that is not going 
to happen for another year or two." For 
companies, that could mean going out to 
investors for another funding round - or just 
making their existing capital last longer. 

It would seem that a weak IPO market would be 
good for M&A specialists because it removes a 
“competitive” alternative. That is only true to a 
degree, however. The moribund IPO market 
impacts M&A on two fronts. First, it eliminates 
upward competitive pressure on valuations. 
Second, capital raised in IPOs has traditionally 
been deployed in M&A strategies. No IPOs, no 
new capital. The large acquirers have taken a 
more cautious, (aka mature) approach to M&A, 
avoiding competitive bidding scenarios and 
deliberately pushing valuations down. Many of 
the portfolio companies held by private equity 
firms are struggling to make their numbers and, 
consequently, putting M&A strategies on hold. 
Layer on top of these challenges the paralysis 
from the economic and election pressures 
already mentioned, and you have a market that 
lacks momentum. 

That mergers and acquisitions activity has 
slowed isn’t a surprise - a 25% drop in the 
global volume of announced deals compared 
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with last year is significant. Even during an off- 
year like 2008, however, we haven’t done that 
bad with overall global transactions worth $2.7 
trillion, more than the full-year total in 2004 
($1.95 trillion). We may have entered more of a 
buyers’ market, but we should be optimistic that 
bidder and vendor expectations will adjust to 
revised valuations post credit-crunch - resulting 
in a pick up in both deal flow and valuations in 
the final quarter of this year and early in 2009. 

Despite the turmoil in the economy, acquisitions 
are getting done. The mega deals may be gone 
for now, but the underlying reality remains - 
acquisitions can be an efficient way for a vendor 
to quickly get up to speed in new technology or 
expand market reach. And while 2008 will 
clearly not set any records, the trend of 
acquiring innovation by buying smaller 
companies is keeping tech deal volumes 
respectable. 

The smaller, strategic deal to acquire 
specialized technologies rather than the big, 
transformative mergers has, by far, become the 
most likely exit strategy for smaller companies 
today. Growth oriented software companies 
have developed this type of acquisition into an 
art form, almost a type of outsourced R&D 
facility. The value of the smaller M&A 
announcements is often hard to gauge as they 
are often not disclosed by acquirers. They do, 
however, underscore the ongoing importance of 
acquisitions as a growth vehicle on the one side 
and as an exit strategy on the other, even in 
turbulent times. We expect these strong 
volumes in smaller strategic acquisitions to 
continue in the final quarter of 2008. 

Deal volumes by sector: 


Announced deals in the last 13 weeks, 29 Jun 
2008 to 27 Sep 2008 


Industry 

# of Deals 

Value ($M) 

Grand Total 

9364 

774,268.0 

Financials 

1613 

221,797.0 

Industrials 

1953 

99,408.7 

Energy 

425 

89,175.1 

Utilities 

290 

81,155.5 

Healthcare 

530 

80,754.7 

Basic Materials 

908 

79,891.8 

Non-Cyclical 

971 

41,541.1 


Consumer Goods / 


Services 


Cyclical Consumer 
Goods / Services 

1555 

40,330.1 

Technology 

945 

31,616.8 


Source: Reuters 

Headlines often tell the story: 

M&A highlights sparse amid summer doldrums 
August 12, 2008 - Reuters 
M&A in August: The sound of silence 
August 29, 2008 - Wall Street Journal 
M&A at the races: Timing the 2008 tortoise 
September 4, 2008 - Wall Street Journal 
M&A on hold until market stabilizes 
September 19 2008 - Financial Times 
Japanese banks hunting again for overseas 
deals 

September 24, 2008 - Associated Press 
Industry on pace for worst IPO year ever 
September 30, 2008 - PR Newswire 

Trends and Drivers 

The major trends and drivers in M&A in the 
software industry include: 

■ Market turmoil caution spreads 

■ Cash remains leading deal structure 

■ Smaller, tuck-in acquisitions make sense often 
equivalent to outsourced R&D 

■ M&A is “business as usual” for growth minded 
companies - the pursuit of growth through deal 
making is backed by professionals and refined 
processes 

■ IPOs nonexistent - M&A remains the primary 
exit strategy 

■ Divestitures have increased both due to 
competitive forces and to the need to reinvent 

Hot Sectors: 

Hot sectors for the third quarter of 2008 
included: 

■ Internet (commerce, advertising, content, 
social sites, communications, speech, search, 
and new business models) 

■ Networking and Infrastructure 

■ Software as a Service 

■ Vertical Markets (government, healthcare, 
financial services, and engineering) 

■ IT Services 

■ Security 

■ Games and Entertainment 
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M&A Top Performer Spotlight 

Every quarter we like to spotlight companies 
that have a long history of successfully utilizing 
an M&A strategy as a powerful tool for growth. 


■ More than two million students are 
trained on Autodesk products each year 

■ More than 10 million downloads of DWF 
Viewer 


Autodesk 


Celebrating its 25 th 
anniversary in 2007, 
Autodesk is the world leader in 2D and 3D 
design software for the manufacturing, building 
and construction, and media and entertainment 
markets. Autodesk’s fiscal 2008 revenues were 
$2,172 billion. A perennial favorite on coveted 
lists for corporate performance, best places to 
work, corporate citizenship, highest innovation 
and fastest growth, Autodesk is an esteemed 
example in our industry. In 2007 Autodesk 
granted more than $860,000 in cash grants to 
qualifying nonprofits worldwide, including more 
than $600,000 in cash grants to U.S. charities. 
Software valued at $1.3 million was donated to 
nonprofit organizations, and employees donated 
more than 6,000 volunteer hours. 


Since its introduction of AutoCAD in 1982, 
Autodesk has developed the broadest portfolio 
of state-of-the-art digital prototyping solutions to 
help customers experience their ideas before 
they are real. Companies rely on Autodesk for 
the tools to visualize, simulate and analyze real- 
world performance early in the design process 
to save time and money, enhance quality and 
foster innovation. Autodesk has amassed 
achievements few in our industry can equal 
such as: 


■ 100% of Fortune 100 firms are 
Autodesk customers 

■ 88% of Fortune 500 firms are Autodesk 
customers 

■ Autodesk has 9 million users 

■ Autodesk has licensed users in 106 
countries 

■ The last 11 Academy Award winners for 
Best Visual Effects used Autodesk 
software 

■ Products are available in 18 languages 

■ 1,768 channel partners worldwide 

■ Over 1,400 Autodesk Training Centers 
worldwide 

■ Over 2,800 Autodesk Developer 
Network members 

■ Over 200 user groups worldwide 

■ Autodesk software is used in more than 
50,000 educational institutions 
worldwide 


A true global company, Autodesk’s business is 
geographically diverse: Americas 37%, Europe 
40% and Asia/Pacific 23%. Autodesk is a 
classic example of a technology company 
achieving exceptional performance and 
expansion through both organic and acquisition 
growth. Not known for making mega-deal 
acquisitions, Autodesk relies on an intelligent, 
highly strategic approach. Its acquisitions are 
generally $150 million and under, and global in 
scope. In fact, in reading through its 30+ 
acquisitions over its 25 year history, it is 
possible that many of you wouldn’t recognize a 
single name. Their success in this strategic 
approach, however, speaks for itself. 


Autodesk Acquisitions 


3D Geo 

Media 100 

Alias 

Moldflow Corporation 

Buzzsaw.com 

NavisWorks 

CAiCE Software 

Opticore AB 

Colorfront Ltd. 

PlassoTech 

COMPASS 

REALVIZ SA 

Constructware 

Revit Technology 

c-plan 

Robobat 

Discreet Logic 

SkyMatter 

ECSCAD Technology 

Softdesk 

Engineering Intent 

Solid Dynamics 

Genius CAD Software 

Square One Research 

Gentry Systems 

truEInnovations 

Hanna Strategies 

Unreal Pictures 

Kynogon SA 

VIA Development 

Linius Technologies 
MechSoft Technology 

Woodbourne 


Technologies and Trends Spotlight 

Nearly everyone is aware of social networks 
and the popularity of sites such as MySpace, 
Facebook, Linkedln, hi5, and Bebo in the 
consumer online world. Let’s face it - all of us, 
to one degree or another, are hard-wired to 
socialize. Estimates have been made that there 
will be as many as 250,000 sites that call 
themselves social networks within a year, 
compared with about 850 today. With over 
1 billion people around the world now online, 
the future of marketing and technology will 
depend to some degree on the social graph that 
maps our connections to each other, the 
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patterns of interaction with businesses and 
services we use, and the distribution and 
visibility of our shared social activities. 

Serious questions that still crop up about social 
networks include: “How will they make ‘serious’ 
money?” “How secure are they?” and “Are they 
really a product in and of themselves, or are 
they just a feature?” Technology alone is rarely 
the key to unlocking economic value: 
companies create real wealth when they 
combine technology with new ways of doing 
business. So it will be with Social Networks. 


Less visible social networks have started 
penetrating enterprises and will be making 
significant changes in the business world. Many 
desktop software companies are embedding 
social networking for enterprise applications. As 
a way to increase productivity, idea sharing and 
increased business performance, enterprise 
social networking has found its way in the 
workplace as a collaboration tool. Employees 
are using technologies such as forums, blogs, 
wikis and personal profiles to help streamline 
team collaboration and enhance the quality of 
communications with customers. Even though 
the ESN market is in its infancy, it has already 
reached the $200 million mark. Furthermore, 
one analyst group forecast the market to grow 
at a rate of 40% each year over the next five 
years to reach $2 billion by the year 2013. 

Thomson Reuters has a tightly guarded social 
network for the financial community, where 
rigorous identity verification procedures screen 
out unwanted visitors. Accenture, with its 
180,000 employees, recently created its own 
matrix. The Facebook-like network includes the 
sorts of features one would find on YouTube (a 
video-sharing site), Wikipedia (an Accenture 
encyclopedia), De.licio.us (a social¬ 
bookmarking site for URLs), Ning (the ability to 
form subgroups to share information on a topic), 


and even a Twitter-like presence indicator that 
specifies whether you're interruptible. Serena 
Software uses Facebook as its de-facto 
Intranet, creating ubiquitous social-network 
interaction inside the corporation. The company 
also uses social networks to recruit new hires 
and market its Web 2.0 tools. These case 
studies could go on and on. 

Mobile Social Networking, the act of bonding in 
virtual communities via a cell phone, exploded 
into the wireless scene in 2007. Broadly defined 
as the act of generating and sharing media 
content, ranging from a simple write-up to an 
elaborate video feed, mobile social networking 
enables users to keep in touch with friends and 
establish connections with existing and potential 
users of a network. In a recent report, one 
leading analyst group says that the total value 
of the User Generated Content market - 
comprising social networking, dating and 
personal content delivery services - will rise 
from nearly $1.1 billion in 2007 to more than 
$7.3 billion in 2013, with social networking 
becoming the largest revenue generating 
segment by 2009. The report also notes the 
increasing importance played by advertising, 
which will account for nearly one-third of total 
revenues in the UGC space by the end of the 
forecast period, and more than half of mobile 
social networking revenues. 

A personal note on the power of Social 
Networking - A Corum employee’s daughter 
(26) recently had plans with some friends to go 
to a concert at the Gorge at George venue (yes 
there really is a George, Washington). 
Unfortunately, the plans fell through and as this 
was a birthday wish for her, another friend 
attempted to buy tickets. The concert was sold 
out. The thought of going to eBay, getting 
involved in an auction where they may or may 
not end up paying too much or still not getting 
tickets anyway, seemed daunting. So she sent 
a notice around to her “sphere of influence” on 
MySpace. Within 15 minutes, she had a 
response for two tickets (at face value) that 
were going to go unused, which she bought. 
Within an hour, she had a response for two 
more. This is a powerful tool, even with such a 
simple example. 

When considering the trend of social 
applications for business, we have to take into 
account that the workers just coming into the 
workforce have become entrenched in 


Facebook, MySpace and many other social¬ 
networking sites have been the rage of the tech 
industry for more than a year. Following 
investments by Microsoft and News Corp., the 
companies are valued in the billions of dollars and 
are considered blueprints for how to build a 
website. Yet a deeper question lingers: How are 
they going to consistently produce profits to match 
their soaring valuations? 


12 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 








MERGERS & ACQUISITIONS 


©CORUM GROUP LTD. ALL RIGHTS RESERVED 


communicating and collaborating on social 
networks. This new generation will make social 
networking proliferation inevitable. Many deals 
in and around social networking happened this 
quarter including: 

■ Useful Networks acquires 
KnowledgeWhere 

■ Playbox acquires New Visions Mobile 

■ iSkoot acquires Social.IM 

■ thePlatform acquires Chirp Interactive 

■ Snipitron acquires OnlyWire.Com 

■ hi5 Networks acquires PixVerse 

■ Stracka Design acquires GolfQ 

■ Lifetime Networks to acquire 
ParentsClick Network 

■ Amazon acquires Shelfari 

■ CraveOnline acquires MyAmineList 

■ SnagFilms acquires indieWIRE 

■ BigString acquires Buddystumbler.com 

■ OutStart and Eedo Knowledgeware 
merge 

■ Twitter acquires Summize 

■ Social Gaming Network acquires 
(fluff)Friends 

■ Continuity Engine acquires Continuity 
Integrators 

■ MTV Networks acquires Social Project 

■ Intel Capital to buy Telligent Systems 
stake 

■ Continuity Engine acquires Continuity 
Integrators 

■ Whoop acquires XOsphere 


Venture Capital Activity 

In a survey, the NVCA asked its own members 
to name the three biggest reasons for the 
current IPO drought. Of the 662 venture 
partners who responded, 77 percent named 
“skittish investors” as a reason, 64 percent 
pointed to the credit crunch resulting from the 
subprime-mortgage debacle, and 57 percent 
blamed the high cost of complying with 
Sarbanes-Oxley accounting rules for companies 
preparing to go public. A few other interesting 
reasons came up as well: lack of analyst 
coverage of smaller companies (18 percent), a 
generally poor selection of IPO candidates 
recently (15 percent), and the disappearance of 
investment banks willing to invest in early-stage 
companies (14 percent). 

There was little optimism among NVCA 
members that the crisis will lift soon. Asked 


when they thought the IPO window would re¬ 
open, only 20 percent thought it would be this 
year. The largest group - 43 percent - 
predicted that IPOs will pick up again around 
the summer of 2009, while 32 percent thought it 
might take until mid-2010, and 5 percent 
thought it would take even longer. 


M&A and IPO Activity Among Venture-Backed 
Companies, by Year 

Source: National Venture Capital Association 
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According to Dow Jones VentureSource, 
mergers and acquisitions activity and initial 
public offerings of venture-backed companies 
are on pace this year to hit their lowest point 
this decade. During the third quarter, venture- 
backed companies produced just $4.57 billion 
through IPOs and M&A, down 66% from the 
$13.4 billion generated in the year-ago period. 
The IPO market continues to be shut off for 
venture-backed companies, as only Rackspace 
Hosting Inc. went public in the third quarter, 
compared with 11 such offerings a year ago; 66 
M&A deals involving venture-backed companies 
generated $4.4 billion, compared with 116 deals 
and $12.7 billion in the same period last year. 

Year-to-date only seven venture-backed 
companies have gone public, compared with 48 
in the first three quarters of 2007. 

Valuations 

As move into the final quarter of the year, we 
are faced with an economic environment full of 
fear and uncertainty. The real estate bubble, 
mortgage fallout, declining dollar, high oil prices, 
and increased unemployment have all 
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contributed to a tightened credit market and 
possibly a global financial crisis. Major U.S. 
equity indexes, Dow industrial and the Nasdaq 
composite have experienced historic price 
declines. The Dow dropped 14% by the end of 
Q3 and 17% YTD, while Nasdaq dropped 16% 
for the quarter and 20% YTD. 

Valuation multiples in the public software sector 
during the third quarter of 2008 declined as 
fears of a global economic meltdown become a 
reality. Of the six major public software 
markets Corum tracks, all have seen declines in 
median Enterprise Value to Sales multiples 
(EV/S) in Q3 versus the previous quarter. The 
largest drop was observed in the Consumer 
Applications and Vertical Applications with 42% 
and 22% declines, respectively. The other four 
remaining sectors, Horizontal Applications, 
Infrastructure, Internet, and IT Services & BPO, 
did not fall as hard with declines in the 6% to 
16% range. Corum also tracks software and IT 
services M&A transactions to see how buyers 
are valuing target companies. For deals that 
were announced in the third quarter with terms 
disclosed, average EV/S multiples declined 
about 20% versus the previous quarter. 

As the financial turmoil persists, many of us are 
asking, “Have we bottomed-out, yet?” The 
answer to this question is unclear, but there is 
hope as U.S. and European authorities move 
swiftly to provide relief. The U.S. government is 
currently working on a $700 billion package to 
provide liquidity in hopes of freeing up the credit 
market and encouraging banks to lend. The 
European Union is working on a similar plan. 
Smart, speedy, coordinated intervention should 
restore some confidence to the market and, in 
effect, healthy valuations. Like all crises that 
occurred throughout history, they eventually 
become an episode of the past. 



Median EV/Rev Multiples 


Q2 

Q3 


Horizontal Applications 

1.81 x 

1.71 x 

-6% 

vertical Market Applications 

2.19 x 

l./lx 

-22% 

Consumer Applications 

1.70 x 

0.99 x 

-42% 

Infrastructure 

1.98 x 

1.67 x 

-16% 

Internet 

2.71 x 

2.34 x 

14% 

IT Services & Business Process Outsourcing 0.89 x 

0.80 x 

-10% 

_ 


International M&A Markets 

Europe was last year’s biggest M&A market. 
The slowdown that started with the credit 
crunch last summer, however, has spread and 
is now undermining much of the economic 
activity in Europe along with the U.S. that 
allowed the M&A boom. 

Emerging markets have helped take some sting 
off the crisis. Though not massive in terms of 
dollars yet, M&A in the BRIC group of countries 
have increased 23% this year compared with 
the same period in 2007. Deals for Chinese 
companies have increased 71% from the same 
period last year, topping $73 billion. That’s 
pushed total transactions involving companies 
in Asia, excluding Japan, up by 1%. Hardly a 
big jump, it is still impressive when compared 
with the nearly 27% drop in worldwide M&A 
activity this year. 

Large businesses that have grown up in volatile 
economies such as Turkey, Brazil or India and 
that have also adapted to globalization may now 
have an edge over some of their western peers. 
If Alan Greenspan’s book “The Age of 
Turbulence” is to be believed, the world is 
becoming a lot less predictable. Already, 
soaring raw material prices, greater dominance 
of emerging economies and the sinking dollar 
are changing the playing field. The decade of 
steady predictable growth and low interest rates 
may well be coming to a close in the West to be 
replaced by more volatile economic cycles. 
Many of these emerging market groups have 
very good management and very lowly geared 
balance sheets, and have experience in dealing 
with economic volatility and high inflation. To an 
extent this contrasts with many Western 
companies, which have borrowed money often 
to buy back shares and raise dividends. 
Meanwhile, many emerging market groups have 
put more emphasis on developing their 
products, services and brands and acquiring 
Western assets that are useful to their growth. 

Indian buyers made a come-back this quarter to 
be quite active in the tech arenas representing 
multiple transactions, including the potential 
bidding war between HCL and Infosys for Axon 
Group Pic. First Infosys offered an enterprise 
value of approximately $753 million and then 
HCL came forward with approximately $817 
million. Axon would help increase business in 
Europe for either company. Axon gets about 55 
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percent of its revenue from the U.K., with North 
America accounting for 34 percent of revenue. 
Axon also has some key clients such as Xerox 
to which the Indian outsourcers can cross-sell 
their other services. Further, with the acquisition 
of Axon Group Pic, either of these firms would 
be taking a large step forward in expanding their 
SAP practice. A number of other India-based 
firms made IT acquisitions in the past three 
months including: 

■ Cranes Software, provider of Enterprise 
Statistical Analytics and Engineering 
Simulation Software Products and 
Solutions, has entered into an agreement 
to acquire Cubeware GmbH 

■ Tech Mahindra Limited announced its 
planned acquisition of Servista Ltd. for an 
undisclosed amount 

■ HCL Technologies Limited announced its 
planned acquisition of Control Point 
Solutions Inc. at $20.8 million 

■ Aegis BPO Services Ltd. announced its 
planned acquisition of BPO provider 
PeopleSupport for $159.5 million 

■ HCL Technologies acquires Liberata 
Financial Services including four LFS 
delivery centers in the UK with 800 
professionals as part of the acquisition 


IT M&A Market Editorial 

Corum Executive Vice President, Nat Burgess, 
shares his thoughts on current market 
conditions: 

Brains, equity and customer demand are the 
three legs of the stool that form our industry. 
Unlike traditional industries, tech companies 
carry little debt and do not have heavy capital 
investments. The credit crisis has had little 
impact on operations and growth. Leveraged 
recaps by private equity firms have all but 
halted, and customer spending has started to 
slow because of cash constraints, but on the 
whole, the tech sector has been insulated from 
the crisis that has been taking hold on other 
industries throughout the year. 

M&A valuations have fallen 10% to 20% from 
the start of the year, and volumes are down 
slightly, but consolidation has continued across 
all sectors. Unfortunately, Q4 is when the tide 
will turn and the financial markets will begin 
taking their toll. 


1) Lower customer demand will shrink 
revenues. If history is a guide, the large, 
publicly traded tech companies will quickly 
shed employees. HP and eBay went first. 
We expect many to follow. The market for 
the “brains” will shift to favor buyers 
(employers). History also tells us that many 
individuals who leave big companies during 
a downturn will start or join innovative 
upstarts and ultimately challenge the 
companies that gave them their start. The 
front end of the M&A pipeline will fill, 
yielding downstream deals 3 to 5 years 
later. 

2) VC funds will largely miss out on this cycle, 
and many VC firms will shut down. VC 
returns have been skinny since 2000, with 
2006 and 2007 being the only standout 
years. As dollars are allocated away from 
high-risk, high-return asset classes, the 
funding base will dwindle. Institutions 
becoming increasingly skeptical of the value 
and stewardship that VC funds bring to their 
portfolio companies. These concerns are 
exacerbated by high-profile frauds, such as 
the disaster at Entellium. More importantly, 
the $50 million-i- exits that are required to 
generate a return on the increasingly large 
VC investments have all but disappeared. 

3) The majority of early stage VC-backed 
companies will shut down or be handed 
back to the common shareholders. 

4) The superstars of the tech industry, who 
count on equity for the bulk of their 
compensation, will pull the rip cord as stock 
prices continue to decline. To put this in 
perspective, when Google lost over 
$20 billion in market cap in the second 
week of October, key employees lost 
hundreds of millions of dollars in personal 
wealth. They will start looking, in the time 
honored tradition of Silicon Valley, for the 
next growth play. 

Customer demand for IT will not grow like it has 
in the past, but it will not go away. The brains 
behind today’s IT solutions will start thinking 
about solving tomorrow’s problems, and 
although the institutions will be slower to put 
equity into startups, there are billions in founder 
and angel money awaiting a home. We are 
bracing for tough times, but downturns have 
historically triggered bursts of innovation, which 
will ultimately make our industry stronger, and 
set the stage for another round of consolidation. 
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Time To Sell 

For anyone considering an exit, the current 
M&A market, remains fairly healthy, despite the 
current state of the global economy, and should 
remain that way in the near term. 

Regardless of the broad economic conditions, 
technology-related deals can present unique 
challenges, especially in the areas of 
sustainability of the business model, quality of 
revenues and cash flows, intellectual property 
and intangible valuations, and cultural and 
merger integration. Sellers need to ensure they 
have the appropriate expertise and external 
transaction advisory professionals to sort 
through the myriad complexities to derive the 
best possible structure, terms, and fit. 

Technology M&A has seen downward cycles in 
the market before. During the dot-com bust, 
M&A all but dried up, and thus we witnessed a 
dramatic lull in the market. However, even 
during those tumultuous times, buyers stayed 
the course and continued to look for value-add 
opportunities. As the market settled and we 
emerged from the dot-com meltdown, sellers in 
the marketplace were in an opportune position 
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to be acquired. The lull we are experiencing 
now is no different. Those properly positioned in 
the marketplace will have a decisive advantage 
as we emerge from the current state of affairs. 

Beyond economic factors, the timing of an M&A 
event is perhaps the most critical factor in 
achieving M&A goals, dramatically affecting 
valuation and success rate. Timing can depend 
on where you are in your company's lifecycle: 
positive momentum in terms of revenue and 
earnings growth, customer wins and new 
product releases. Outside industry events 
should also be taken into consideration when 
contemplating M&A timing: a competitor’s 
acquisition, increased deal activity signaling 
consolidation, or entry into your market by a 
larger company. Overlying all of these variables 
is the sensitive nature of the global economy. 

As is usually the case in M&A, the earlier you 
are acquired in a technology shift or 
consolidation period, the better position you will 
find yourself in negotiations. 


16 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 





MERGERS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


Market and Sector Descriptions 

In response to the changing marketplace along with Corum’s readers and client needs, Corum’s research 
department has re-aligned the way we view the software and IT industry. With this new alignment we 
hope to provide a clearer picture of the software and IT landscape, while continuing to provide a granular 
view of what is happing in regards to software and IT mergers and acquisitions. 


% 

* 

m 





Application Software 

We typically view the application software industry in three major categories: horizontal 
applications, vertical or departmental applications, and consumer applications. 

Horizontal Applications — Business application software companies offer applications that can 
govern the entire enterprise, and/or specific functions/business units. In addition, these solutions 
govern business communications within the enterprise. Due to heavy consolidation, business 
application software as a sector has become very broad in scale and includes Enterprise 
Resource Planning (ERP), Customer Relationship Management (CRM), Business Intelligence (Bl), 
Human Resources (HR), Content Management (CM) and Supply Chain Management (SCM). 

Vertical Market Applications —Vertical market and departmental application software companies 
sell software applications to narrowly defined or niche segments of a market. In other words, 
vendors in this space develop software which is usually consumed by a specific industry. Niche 
solutions come in many flavors and serve a multitude of industries, both large and small. Vertical 
markets include financial services, healthcare, government, non profits, energy, legal, and A/E/C 
(Architecture, Engineering, Construction) among others. The application could be an enterprise 
level application sold to a small, medium or large sized business or an application critical to the 
operations of a single department of an enterprise. 

Consumer Applications — Consumer applications are those which are sold to the general public 
through any one of a number of direct or indirect channels including retail outlets, Internet or mail 
order. Two of the main types of consumer applications are digital content and games. 

Infrastructure — Infrastructure software companies sell the “plumbing” needed to operate, 
control, manage and protect the computing resources on which businesses of all types rely. 
Infrastructure software covers application enabling technologies for companies of all types and 
sizes. The category includes: system management software, network management software, 
virtualization, storage software, backup/recovery software, security software, VoIP and software 
development tools. 

Internet — The Internet is the primary way to deliver content of all kinds directly to consumers and 
a platform on which applications of all kinds and their users depend. Trying to define a line 
between the Internet and other software technology segments that Corum tracks is hard to do. 
The Internet is infrastructure and applications and content. The companies we put in this segment 
are essentially those that could not exist without it. These include those involved with Internet 
Infrastructure technologies and services, which includes search, navigation, commerce 
enablement, security, etc., along with pure play Internet sites and content providers. 

IT Services and BPO (Business Process Outsourcing) — IT Services and BPO companies 
create custom software solutions, consulting, integration services, outsourcing or other related 
services which may or may not depend on software. IT Services firms are providers of computer 
and Internet-related consulting, design and programming services, while outsourcing firms 
sometimes provide the domain knowledge and people resources to take over non-core business 
processes (finance and accounting, human resources), vertical processes (mortgage processing, 
media animation), and knowledge-based activities (analytics, market intelligence) for their 
customers who prefer to not do the tasks in house. 
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Software Industry Public Peer Group Valuations 

As of September 30, 2008 


Horizontal Application 
Software 

Consumer Application 
' Software 


Internet 


H 

EV/S 

1.83 x 

c 

EV/S 

0.83 x 

In 

EV/S 
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Bl 
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9.27 x 
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EV/EBITDA 
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1.16 x 
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EV/S 
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Comm 
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11.12 x 
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EV/EBITDA 
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Infrastructure Software 
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IT Services & BPO 

H 

ERP 

EV/S 

EV/EBITDA 

1.62 x 
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Comm 

EV/S 

EV/EBITDA 

0.70 x 

6.93 x 

IT & 
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EV/S 

EV/EBITDA 

0.80 x 

6.50 x 

H 

HR 

EV/S 

EV/EBITDA 

3.68 x 

37.20 x 

DvT 

EV/S 

EV/EBITDA 

1.66 x 

7.90 x 




H 

Other 

EV/S 

EV/EBITDA 

2.40 x 

15.67 x 

L/SOA 

EV/S 

EV/EBITDA 

2.00 x 

N/A 
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EV/S 

EV/EBITDA 

1.14 x 

7.93 x 
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EV/S 

EV/EBITDA 

1.78 x 

9.84 x 
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Vertical Application 
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EV/S 
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2.15 x 
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EV/S 

1.62 x 
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EV/EBITDA 
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EV/EBITDA 

10.45 x 


EV/S 
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EV/S 

2.79 x 
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EV/EBITDA 

6.83 x 




E&E 

EV/EBITDA 

14.42 x 


EV/S 

2.58 x 
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EV/S 

2.00 x 

Virtual 

EV/EBITDA 

13.85 x 




FinSer 

EV/EBITDA 

10.11 x 
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EV/S 

1.07 x 







Gov't 

EV/EBITDA 

8.13 x 
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V 

Other 

EV/S 

EV/EBITDA 

EV/S 

EV/EBITDA 

2.12 x 

8.61 x 

1.84 x 

8.04 x 

Kev Definitions: 

EV: Enterprise Value; Enterprise Value = Market Value + Debt- 
TTM EV/S: Enterprise Value/Trailing Twelve Month Sales 

P/E: Price per share/Earnings per share 

Trailing multiples are based on the most recent reported results 
Forward multiples are based on First Call earnings and revenue 

Cash 

estimates 
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Transaction Highlights Q3:08 


Strategic Buyers 


Buyer Seller Value £ 

(Millions $) 

Sector 

Comments 

Cisco Jabber Undisclosed 

1 

Comm 

Cisco makes another play into the 
enterprise web communications space 
with the acquisition of Jabber. Jabber 
offers presence and messaging software 
and is complementary with the other 
communications and collaboration 
solutions which Cisco has acquired. 

Cisco’s aggressive acquisition strategy is 
forcing their competitors to follow suit. 

Red Hat, Inc. Qumranet $107 

1 

Virtual 

Red Hat is securing their position in the 
Linux virtualization space with the 
acquisition of Qumranet, the developer of 
the Kernel-based Virtual Machine (KVM). 
Red Hat had invested in XenSource and 
was working with them on the 
development of related technologies, but 
decided to bring KVM in-house, as Xen 
was acquired by Citrix last year. 

Comcast DailyCandy $125 (est) 

Interactive 

In 

pp 

As media consumers continue to shift 
some of their attention to the web, 
companies like Comcast will use M&A to 
stay in the forefront. Daily Candy offers an 
email newsletter on daily happenings in 
specific cities around the world, and will be 
a nice complement with some of their 
media properties. 

JDA Software i2 $346 

Group Technologies 

H 

SCM 

JDA seized an opportunity to become a 
global leader in the SCM space in 
acquiring the struggling i2. i2 during the 
2000 time frame was one of the industry’s 
high flyers with a market in the $30 billion 
range. Regardless of the fall, the 
combination of JDA and i2 brings product 
synergies, scale, expands customer base, 
and a recurring revenue and maintenance 
stream of $300 million annually. 

AOL Socialthing Undisclosed 

In 

pp 

In light of AOL’s continued struggles, the 
company is building a strong presence in 
the social networking space. Although 
Socialthing is still in beta, their 
lifestreaming service will be a good 
complement to AOL’s growing number of 
community properties and simplify the 
management of all one’s social sites. 
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Cross Border Transactions 


Buyer Seller Value 

(Millions) 

Sector 

Comments 

Serco Group SI International $423 

pic 

V 

Gov't 

The acquisition of SI International quickly 
elevates Serco up in the rankings of the 
top technology companies serving the 
public sector. While the two companies 
both operate in the public sector, SI will 
bring new expertise and additional scale 
to service larger projects, as the 
combined entity will have revenues in 
excess of $1.3 billion. 

Sophos pic Ultimaco $338 

Safeware AG 

1 

Sec 

Data loss is a top concern for the 
enterprise; whether it is intentional or 
unintentional, the compromise of data can 
be devastating. Untimaco brings data 
security solutions to the Sophos endpoint 
security suite, creating a robust security 
suite providing endpoint protection along 
with data encryption and policy 
management. 

GameTap Metaboli SA Undisclosed 

c 

Game 

Turner Broadcasting’s GameTap based in 
Atlanta will merge with French Metaboli, 
resulting in a global gaming service 
company offering a game distribution 
platform providing games on demand and 
downloads. Turner had planned to sell 
the service, but will now become an equity 
investor in the combined company 
although Metaboli will assume full 
management of the business. 

Temenos SA Financial $53.6 

Objects pic 

V 

FinSer 

Temenos has publicly stated their intent to 
use acquisitions to grow the company. 

The acquisition of Financial Objects 
essentially takes out a competitor while 
building their UK customer base, a region 
in which Temenos has little penetration. 
Temenos expects this transaction to 
materially enhance their 2009 earnings. 

Nokia Oz Undisclosed 

Communica¬ 
tions 

1 

Comm 

Nokia continues to build out their suite of 
mobile applications with the acquisition of 
Oz. Oz is a mobile messaging solutions 
vendor and an attractive acquisition target 
due their large paying subscriber base, 

5.5 million, established compatibility with 
all of the major IM and email services, and 
penetration among mobile operators. 
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Largest Transaction Values 


Buyer Seller Value J 

(Millions 

$) 

sector 

Comments 

Brocade Foundry $3000 

Communications Networks 

1 

NMgt 

The landscape of the networking 
market changes as Brocade and 

Foundry join forces. Not only will this 
deal enhance both companies’ product 
offering, which will span from the data 
center out, but will dramatically increase 
their addressable markets. The deal 
will be funded by both cash and stock. 

Infosys Axon Group $753 

Technologies ltd pic 

IT & 
BPO 

SAP consulting businesses have been 
in high demand as of late, and the 
acquisition of Axon Group confirms the 
trend. In the largest cross-border deal 
by an Indian IT company, Infosys will 
add over 2,000 employees, enhance 
their SAP expertise and gain entry into 
a number key vertical markets. 

Microsoft GreenField $486 

Corporation Online 

In 

pp 

Microsoft outbid a private equity buyer 
for the right to acquire the owner of 

Ciao, GmbFI, Europe’s leading 
shopping and price comparison site. 

With Ciao’s 26.5 million unique monthly 
visitors, Microsoft will greatly enhance 
their e-commerce offerings and help 
combine shopping and search, an area 
in which they hope to beat Google. 

Telvent GIT S.A. DTN Energy $445 

V 

E&E 

This transaction is about global 
expansion, industry expansion and 
complementary technology 
enhancement. Telvent is 
headquartered in Spain, where DTN 
only operates only in the U.S. In 
addition to the geographic synergies, 
DTN’s technology base will drive global 
growth opportunities, according to 
Telvent. 

McAfee Secure $465 

Computing 

1 

Sec 

Secure Computing is a key acquisition 
for a variety of reasons, not to mention 
the largest deal by McAfee to date. The 
deal expands McAfee’s product 
portfolio, addressable market, and 
future technology needs, especially 
strengthening the firm’s position in the 
network security market space. 
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Private Equity Buyers 


Buyer Seller Value J 

(Millions $) 

sector 

Comments 

ABRY Q9 Networks $339 

Partners 

In 

Infrast 

Data center acquisitions are at the 
forefront of ABRY’s M&A strategy; Q9 is 
their third deal in the space since last 
year, previously acquiring CyrusOne and 
Hosted Solutions. Q9’s strength is in the 
Canadian market where they have three 
data centers, and provide collocation, 
managed services and managed 
bandwidth to a top-tier customer base. 

Heilman & SSP Group $393 

Friedman LLC Holdings 

V 

FinSer 

A U.S.-based PE firm buys another 
major U.K-centric software provider. 

SSP is a provider of software to the 
global insurance sector, with a robust 
client list and extensive geographic 
presence. Financial services software 
companies remain active targets for both 
strategic and financial buyers, 
regardless of current economic 
conditions. 

Bedford Authoria, $63 

Funding Inc. 

H 

HR 

Hot topics in today’s M&A market - 
SaaS and talent management. Authoria 
has both, and when combined with a 
strong growth rate, seasoned 
management, and $8 million in 
additional working capital from Bedford 
positions Authoria to grow into their 
aspirations of being the first billion-dollar 
company in the talent management 
space. 

Marlin Equity Chelford Undisclosed 

Group pic 

H 

ERP 

PE-backed strategic acquisitions have 
become prevalent in today’s market. 
Marlin’s backing of their portfolio 
company SolarSoft in the acquisition of 
Chelford is a prime example of this - 
adding complementary solutions and 
domain expertise while increasing scale. 

JMI Equity Halogen Undisclosed 

Software 

H 

HR 

JMI’s investment in Halogen will help 
drive growth in the successful talent 
management firm, the fastest growing 
segment of HCM. Halogen has a strong 
history of growth, and the additional 
capital will only bolster Halogen’s 
strength. 
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Software Market & Sector Analysis, 
Including Representative Q3:08 Transactions 
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Horizontal Applications 


H 

Bl 

Business Intelligence 

H 

ERP 

Enterprise Resource Planning 

H 

Comm 

Communications 

H 

Othr 

Other 

H 

CRM 

Customer Relationship Mgt. 

H 

HR 

Human Resources 

H 

CM 

Content Management 

H 

SC 

Supply Chain Management 
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Horizontal Application Software 


The business applications sector saw wide scale and transformational mega deal consolidation in 2007. 
In 2008, this has been one of the least active overall sectors and most deals that involved the ERP area 
focused on consultancy and services acquisitions. In September, Gartner forecast that the enterprise 
software market will grow to more than $324 billion by 2012, averaging annual growth of 10%. Software 
as a Service (SaaS) is forecast to have a 23.8% compound annual growth rate through 2012 for the 
aggregate enterprise application markets, far exceeding the total market CAGR. 

With the U.S. credit crisis, instability in energy markets and overall uncertainty in the global economy, 
investment in Bl and analytics has been more resilient than many other software sectors. The rapid 
adoption of these technologies in emerging markets like India, China, Russia and Brazil makes sense 
since Bl and analytics can help organizations deal with above-average growth, increasing quantities of 
data, and intensifying competition. 

As companies become more global, they look to the next generation of software solutions to help them 
optimize revenue, increase customer loyalty and satisfaction, and enhance competitiveness. Bl and 
analytics increasingly appear to be the answer, whether in mature markets like Western Europe and 
North America, or rapidly emerging markets like India, China, Russia and Brazil. 

The CRM market continues to grow and evolve as vendor consolidation, SaaS, and emerging industry 
and technology trends shape the market landscape. The next generation of CRM software is leaning 
away from the older “sales”- centric foundation to one of managing customer interactions. 

While Business Intelligence was one of the better performing sectors, Communications, Human 
Resources and Supply Chain Optimization were three of the most targeted sectors for M&A. 


Customer Relationship Management 

The need to keep good contact with your customers has been at the heart of successful business since 
business started. Customer Relationship Management (CRM) in name has been around for just over 10 
years. Large companies have been able to use CRM products to allow them to deliver the ‘personal’ 
touch of a small enterprise, despite the very large number of customers. The early part of this decade 
saw a rapid consolidation of what was initially a fragmented sector. Today there are 20 or more 
significant players and the consensus is that consolidation will continue until eventually only five or six 
dominant players remain. Oracle, SAP, Microsoft and Salesforce.com may be amongst this number, but 
who else? This will continue to drive deal flow in both areas of platform deals and add-on point solutions, 
expanding the footprint of CRM. 

Competition has driven players in this space to look for customers from small and medium sized 
businesses (SMBs). SaaS has been a particularly relevant business model for SMB CRM, reducing both 
the up-front costs and longer term costs of ownership thereby allowing SMBs to justify the investment in a 
particular CRM solution. A second recent change has been the need to handle the increased complexity 
of customer communication, as it moves beyond call centers to mobile, email and SMS contact. A 
successful CRM system will manage customer interaction across many parts of the business, and this 
requires a high level of integration to other systems. So a third area of change is that modern 
development platforms must be employed to allow CRM solutions to cope with such technical integration 
challenges. Finally, the complexity and volume of customer interactions, even in SMBs, is such that 
analytic tools provide differentiation between competing CRM vendors. SaaS, unified communication, a 
design able to readily provide cross-system integration, and the adoption of niche analytics drive the need 
for continued acquisition. 
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Content Management 

Enterprise Content Management (ECM) is a highly fragmented market segment without a clear leader. 
The players in this market can be divided into four categories: 

(a) The large IT infrastructure vendors 

They have acquired several of the pure play ECM players some time ago: IBM (Filenet), Oracle 
(Stellent), EMC (Documentum), HP (Tower Software). ECM has become part of the standard offering 
of the large IT vendors who continue driving M&A activity due to their strategy to enhance their 
offerings in this space. 

(b) The remaining major pure ECM vendors 

Two of them, Open Text and Interwoven, are following a strategy of increasing market share and 
broadening their offerings by acquisition. Their focus is more on vertical applications than on 
horizontal extensions. As one M&A manager put it: “We have plenty of technology. The challenge is 
to integrate the pieces. We are currently looking for applications.” Open Text’s acquisition of Captaris 
(at 1.2 x revenues) and Interwoven’s acquisition of Discovery Mining are proving that they are in fact 
implementing their strategy. The third major ECM player, Vignette, seems also to be going this road 
but to a lesser degree by means of acquisitions. 

(c) New ECM players 

When most of us already thought the ECM cake has been cut and distributed, several new players 
entered the scene, some of them offering technology on an open source basis (Alfresco...); others 
flourish by offering their products on a SaaS basis (Hyland...). Some of them will be take-over 
candidates, and others will be strong enough to grow by acquisition themselves. An example for the 
latter is Hyland’s acquisition of Liberty Information Systems. Hyland was bought by private equity firm 
Thoma Bravo last year and is now in a position to implement their own buy-and-build strategy. 

(d) Others, “Strangers or Diversifiers” 

Suppliers in other market segments are adding ECM functionality to complete their solution offering. 
This is the reason why KIT, provider of Internet TV enablement technology, acquired Morpheum, 
developer of a modular, ease of use web CMS system. And the Swiss Post bought Global Business 
Services Plus in order to complete its offering in the field of document solutions in Germany and 
France. 


Supply Chain 

Activity in the horizontal applications space showed continued consolidation in Q3. Clearly one of the 
most interesting deals came from the Supply Chain marketplace with JDA Software’s acquisition of i2 
technologies. In late 1999, i2 carried a market capitalization in excess of $28 billion dollars. Fast forward 
to this quarter and we note the deal value of the JDA/i2 acquisition at $346 million. This demonstrates the 
impact of large ERP players such as SAP and Oracle making many acquisitions in the SCM space and 
thus providing significant competition for the pure SCM players such as i2. 

The i2 acquisition by JDA follows the 2006 acquisition of Manugistics, and provides a combined revenue 
base of over $600 million for JDA. Will this be a large enough base to compete with SAP and Oracle? 
Good question, but the real significance is the movement away from “best of breed” targeted solutions to 
a more robust, full ERP architecture provided by SAP and Oracle that includes integrated SCM 
functionality. 

In the European marketplace we noted that Marlin Equity Partners, LLC, through its portfolio company 
Solarsoft Business Systems, announced the take-private acquisition of Chelford Group pic (UK), a 
leading provider of enterprise and supply chain software solutions to customers throughout the UK and 
Europe. The acquisition of Chelford Group further expands Solarsoft’s commitment to acquiring leading 
vertical solutions within the supply chain and ERP markets. The combined business has revenue in 
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excess of $100 million and employs over 450 professionals. Marlin has completed nine software 
acquisitions since 2005 and continues to actively seek platform and add-on acquisitions. 

As usual we see this move to consolidation as the by-word for all segments of the horizontal applications 
space and assume this trend will continue for the foreseeable future. 

So, although the excitement of the early part of the decade is history, there is still much to happen in this 
sector. 
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Horizontal Application Software Valuations 


Public Peer Group (In $U.S. millions - except share prices) 


Stock 

Symbol 

Company 

Sector 

Stock 

Price 

Market 

Value 

Enterprise 

Value 

Trailing Multiple 
P/E EV/EBITDA 

EV/S 

Forward Multiple 
P/E EV/S 

INFA 

Informatica Corp. 

H-BI 

$12.99 

$1,160.0 

$904.3 

21.65 x 

12.15 x 

2.12 x 

14.60 x 

1.72 x 

MSTR 

MicroStrategy Inc. 

H-BI 

$59.53 

$707.5 

$585.0 

13.94 x 

6.40 x 

1.55 x 

12.86 x 

1.42 x 

DOX 

Amdocs Limited 

H-Comm 

$27.38 

$5,660.0 

$4,480.0 

15.28 x 

7.61 x 

1.46 x 

10.37 x 

1.29 x 

PALM 

Palm, Inc. 

H-Comm 

$5.97 

$650.2 

$796.7 

N/A 

N/A 

0.60 x 

597.00 x 

0.47 x 

RIMM 

Research In Motion Ltd. 

H-Comm 

$68.30 

$38,560.0 

$33,480.0 

25.20 x 

14.62 x 

4.67 x 

13.74 x 

2.12 x 

CHRD 

Chordiant Software, Inc. 

H-CRM 

$5.13 

$154.2 

$74.6 

32.06 x 

11.97 x 

0.64 x 

20.52 x 

0.62 x 

CVG 

Convergys Corporation 

H-CRM 

$14.78 

$1,800.0 

$1,980.0 

11.84 x 

5.50 x 

0.70 x 

11.28 x 

0.64 x 

RNOW 

RightNow Technologies, Inc. 

H-CRM 

$12.57 

$422.5 

$287.6 

N/A 

N/A 

2.25 x 

62.85 x 

1.69 x 

CRM 

Salesforce.com 

H-CRM 

$48.40 

$5,860.0 

$4,840.0 

N/A 

61.48 x 

5.26 x 

74.46 x 

3.43 x 

IWOV 

Interwoven Inc. 

H-CM 

$14.12 

$647.3 

$435.5 

23.15 x 

13.00 x 

1.79 x 

16.81 x 

1.50 x 

OTEX 

Open Text Corp. 

H-CM 

$34.58 

$1,770.0 

$1,800.0 

34.24 x 

9.74 x 

2.48 x 

13.40 x 

2.17 x 

VIGN 

Vignette Corporation 

H-CM 

$10.74 

$255.4 

$108.7 

19.18 x 

9.37 x 

0.58 x 

16.03 x 

0.54 x 

CSGS 

CSG Systems International Inc. 

H-ERP 

$17.53 

$612.6 

$731.1 

10.69 x 

6.02 x 

1.62 x 

11.31 x 

1.50 x 

EPIC 

Epicor Software Corporation 

H-ERP 

$7.89 

$470.0 

$726.7 

18.35 x 

12.21 x 

1.60 x 

8.77 x 

1.28 x 

LWSN 

Lawson Software Inc. 

H-ERP 

$7.00 

$1,220.0 

$921.6 

87.50 x 

9.45 x 

1.08 x 

14.58 x 

0.97 x 

N 

NetSuite Inc. 

H-ERP 

$18.02 

$1,090.0 

$952.0 

N/A 

N/A 

7.30 x 

N/A 

4.47 x 

ORCL 

Oracle Corp. 

H-ERP 

$20.31 

$104,690.0 

$94,970.0 

18.46 x 

9.56 x 

4.09 x 

11.81 x 

3.40 x 

QADI 

QAD Inc. 

H-ERP 

$6.92 

$212.3 

$188.5 

46.13 x 

12.57 x 

0.68 x 

15.73 x 

0.62 x 

SAP 

SAP AG 

H-ERP 

$53.43 

$63,510.0 

$62,340.0 

24.29 x 

13.32 x 

3.88 x 

15.49 x 

3.09 x 

KNXA 

Kenexa Corp. 

H-HR 

$15.79 

$351.6 

$325.1 

16.11 x 

8.04 x 

1.63 x 

9.57 x 

1.33 x 

SFSF 

SuccessFactors, Inc. 

H-HR 

$10.90 

$608.0 

$511.9 

N/A 

N/A 

6.01 x 

N/A 

3.19 x 

TLEO 

Taleo Corp 

H-HR 

$19.89 

$604.5 

$504.1 

86.48 x 

37.20 x 

3.49 x 

22.60 x 

2.18 x 

ULTI 

Ultimate Software 

H-HR 

$27.00 

$666.9 

$636.8 

27.27 x 

53.65 x 

3.86 x 

33.33 x 

2.83 x 

NICE 

NICE-Systems Ltd. 

H-Other 

$27.24 

$1,630.0 

$1,440.0 

60.53 x 

19.86 x 

2.51 x 

13.69 x 

2.03 x 

TRMB 

Trimble Navigation, Ltd. 

H-Other 

$25.86 

$3,130.0 

$3,060.0 

22.88 x 

11.48 x 

2.28 x 

14.13 x 

1.91 x 

ITWO 

i2 Technologies, Inc. 

H-SCM 

$13.49 

$290.9 

$294.0 

3.85 x 

8.64 x 

1.14 x 

16.25 x 

1.15 x 

LGTY 

Logility Inc. 

H-SCM 

$6.49 

$83.6 

$39.3 

17.54 x 

3.76 x 

0.93 x 

12.48 x 

0.79 x 

MANH 

Manhattan Associates Inc. 

H-SCM 

$22.34 

$547.8 

$457.1 

17.45 x 

7.93 x 

1.31 x 

12.77 x 

1.13 x 

1 

Median Valuation Multiples 

21.65 x 

10.61 x 

1.71 x 

14.36 x 

1.50 x 


H 

Bl 

H 


Comm 

H 


CRM 

H 


CM 


Business Intelligence 

EV/S Multiple-1.83 x 
EV/EBITDA - 9.27 x 

Communications 

EV/S Multiple - 1.46 x 
EV/EBITDA-11.12 x 

Customer Relationship Mgt. 

EV/S Multiple - 1.47 x 
EV/EBITDA - 11.97 x 

Content Management 

EV/S Multiple - 1.79 x 
EV/EBITDA-9.74 x 


H 


Enterprise Resource Planning 

EV/S Multiple - 1.62 x 
EV/EBITDA - 10.89 x 


H 

Othr 


Other 

EV/S Multiple - 2.40 x 
EV/EBITDA - 15.67 x 



Human Resources 

EV/S Multiple - 3.68 x 
EV/EBITDA - 37.20 



Supply Chain Management 

EV/S Multiple - 1.14 x 
EV/EBITDA - 7.93 x 


Horizontal Market - Number of Transactions by Sub-Sector 


0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100% 










8.11% 

20.27% 

13.51% 

14.86% 

6.76% 

8.11% 

16.22% 

12.16% 


■ Business Intelligence 
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■ Content Management 
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■ Enterprise Resource Planning 

■ Human Resources 
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■ Supply Chain 


28 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 




































MERGERS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


M&A Transactions 



Business Intelligence (Bl) Transactions 


Intel Capital to buy Telligent Systems stake 

Intel Capital, which is the global investment arm 
of computer chip maker Intel Corp., said it 
agreed to pay $20 million for an unspecified 
stake in social computing and business 
intelligence company, Telligent Systems. 
Telligent Systems provides social computing 
solutions and business intelligence tools. 
Telligent will use the funding to expand its sales 
teams and to support growth in various markets. 
The company will also add to its marketing and 
advertising and product development plans. An 
initial closing was completed between Telligent 
and Intel Capital, and Intel Capital is expected to 
acquire the remainder of its stake within 12 
months. 

Announcement Date: September 22, 2008 
Deal Value: $20 Million 

IHS Acquires Global Insight 

IHS, Inc., a provider of data and solutions for 
four segments: energy, product lifecycle, 
security and environment, will acquire Global 
Insight, an information provider of 
comprehensive economic, financial, and political 
coverage of countries, regions, and industries 
available from any source—covering over 200 
countries and spanning more than 
approximately 170 industries—using a unique 
combination of expertise, models, data, and 
software. 

Announcement Date: September 19, 2008 
Deal Value: Undisclosed 


Cranes Software to acquire Cubeware GmbH 

The Indian company, Cranes Software, provider 
of Enterprise Statistical Analytics and 
Engineering Simulation Software Products and 
Solutions, has entered into an agreement to 
acquire Cubeware GmbH through its wholly 
owned subsidiary, Systat Software. This step is 
part of Cranes’ strategic technology 
collaboration initiatives to enter the business 
solutions space. Cubeware GmbH with 
headquarters in Rosenheim (near Munich, 
Germany) is a provider of business intelligence 
(Bl) and performance management (PM) 
solutions. The German company specializes in 
working with small and medium-sized 
enterprises as well as corporate departments. 

Announcement Date: August 2, 2008 
Deal Value: Undisclosed 

LogiXML acquires OnDemandlQ 

OnDemandlQ, a provider of software-as-a- 
service for managing sales organizations, has 
been acquired by LogiXML, a software 
developer and provider of an on-demand 
business intelligence service. OnDemandlQ co¬ 
founder Steve Schneider will become CTO of 
LogiOnDemand as part of the acquisition. The 
team from OnDemandlQ will continue to be 
located in Los Angeles, with that office also 
becoming an LA office for LogiXML. Both firms 
compete in the business intelligence sector 
against firms such as Business Objects and 
Cognos. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 
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H 

Comm 


Communications (Horizontal) Transactions 

Including Wireless and Telecom 


Zeacom acquires Mi-Audio and Mi-Eval 
Divisions from Talking Computers 

Zeacom, global provider of Unified 
Communications solutions for the small-to- 
medium sized business market, has purchased 
New Zealand-based Talking Computer’s Mi- 
Audio and Mi-Eval product lines. Coupled with 
an anticipated $1 million increase in revenue for 
Zeacom over the next 15 months, the addition 
and integration of these product lines will 
enhance the functionality of the company’s 
award-winning Zeacom Communication Center 
(ZCC) 5.1 UC suite to include voice recording 
and training modules, thereby solidifying its 
position as the industry leader in customer 
interaction solutions. The Mi-Audio module is a 
cost-effective Windows-based call recording 
technology for contact centers. Used in 
conjunction with the Integrated Evaluation, Call 
Assessment and Coaching module, Mi-Audio 
and Mi-Eval will provide Zeacom customers with 
objective evaluation, training and ongoing 
support. This acquisition further enhances 
Zeacom’s already strong functionality in the 
business-critical Contact Center divisions of 
Staff Training and Call Recording. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Synchronoss Technologies to acquire Wisor 
Telecom 

Synchronoss Technologies, Inc., provider of on- 
demand transaction management software to 
Tier One communications service providers, is 
acquiring Wisor Telecom, provider of software 
and service solutions that enable its clients to 
manage, execute and provision their end 
customers with automation order accuracy. The 
acquisition expands Synchronoss’ customer and 
technology footprint, in particular related to 
service provider-to-service provider automation, 
as well as augmenting the company’s global 
R&D and operations capabilities. The addition of 
Wisor expands Synchronoss’ domestic and 
international carrier footprint, which the company 
believes will provide the opportunity for faster 
deployments of its ConvergenceNow product 


into prospective clients and early stage 
accounts. 

Announcement Date: September 10, 2008 
Deal Value: $18 Million (Cash) 

More (Telenor) acquires Finnish Technology 
Company 

More Mobile Relations (Sweden) is continuing 
its rapid expansion through the takeover of 
Add2Phone (Finland). Mobile marketing is a 
sharply expanding sector today. More Mobile 
Relations, known as More, is owned by Telenor 
and is currently the fastest-growing company in 
this sector. With the right expertise, knowledge 
of mobile phones as a communication tool and a 
broad offering in the Nordic countries, More 
aims to lead the Nordic market. More acquired 
three companies this spring: Active Loop 
Marketing in Norway, N’volve in Denmark and 
12snap-Lokomobil in Sweden. The takeover of 
Add2Phone completes More’s Nordic 
constellation, allowing the company to offer a 
wide range of mobile solutions for various 
customer segments and product areas 
throughout the Nordic region. 

Announcement Date: August 28, 2008 
Deal Value: Undisclosed 

HCL Tech buys Control Point 

IT services provider HCL Technologies said it is 
acquiring U.S.-based Control Point Solutions. 
Control Point provides voice, data and wireless 
telecommunications expense management 
(TEM) services. As per the agreement, HCL 
would acquire four delivery centers along with 
over 200 professionals of Control Point. The 
strategic acquisition of Control Point Solutions is 
in line with HCL BPO’s goal to make strategic, 
platform-based acquisitions which give it 
sustainable competitive advantage in chosen 
verticals. This acquisition enhances HCL’s ability 
to become an end-to-end provider of business 
process outsourcing services in the attractive 
TEM space. 

Announcement Date: August 26, 2008 
Deal Value: $20.8 Million 
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Nortel acquires Bluesocket Unified 
Communications Subsidiary Pingtel 

Nortel has acquired Pingtel Corp., a Bluesocket 
subsidiary and a recognized leader in open 
source enterprise unified communications 
solutions. Pingtel will provide new software 
capabilities to Nortel's enterprise unified 
communications portfolio, as well as additional 
research and development capabilities. This 
transaction brings Pingtel's existing OEM 
relationship with Nortel in-house. Also, this 
acquisition is another building block in Nortel's 
vision to be a software-centric company and the 
leading provider of unified communications 
solutions. Nortel believes that bringing Pingtel's 
critical R&D capabilities in-house will enable it to 
accelerate the development of new open IT- 
centric channels to market. 

Announcement Date: August 13, 2008 
Deal Value: Undisclosed 

Averox acquires Provisus Ltd 

Averox Inc. is acquiring the assets of Provisus 
Ltd, a software development company based in 
the UK. The main product of Provisus Ltd is a 
provisioning and activation software solution 
called Provisus used by both fixed line and 
mobile telecom operators. Averox has been an 
exclusive worldwide reseller of the Provisus 
product for over a year. The resources and 
expertise already in Averox will enable Provisus 
to be rapidly developed to provide solutions for 
an increasing range of telecom services. 
Additionally, Averox can further drive Provisus 
sales by tightly integrating it with other Averox 
OSS solutions. 

Announcement Date: August 7, 2008 
Deal Value: Undisclosed 

8x8 acquires subscriber base from Avtex 

8x8 Inc., a provider of Packet8 business, mobile 
and residential communication services, will 
acquire the iTELConnect subscriber base from 
Avtex Inc, a unified communications solution 
provider. 

Announcement Date: July 30, 2008 
Deal Value: Undisclosed 


NaeroDynamics acquires Information Edge 
Telco Solutions 

NaeroDynamics, Inc. has acquired Information 
Edge Telco Solutions, Limited, an Irish 
corporation. IETS provides continuous 
performance improvement, financial 
management and business information solutions 
for telecommunications companies as well as 
large corporate enterprises that utilize significant 
telecommunications networks. IETS has the 
capability to cleanse and normalize large 
quantities of data. Its unique ECM proprietary 
software has been specifically developed to 
carry out end to end circuit inventory 
management quickly and accurately from the 
disparate data sets obtained from clients. IETS 
provides Naero with excellent customers such 
as BT, technologies and industry recognized 
leadership. 

Announcement Date: July 23, 2008 
Deal Value: Undisclosed 

Convergys to acquire Intervoice 

Convergys Corporation is acquiring Intervoice, 
Inc. With its strong global brand, innovative 
technology, and large and loyal customer base, 
Intervoice is a leader in the software-based 
interactive voice response, contact center, and 
mobile messaging technology and applications 
markets. Intervoice is also recognized in the 
leader's quadrant among its peers as 
acknowledged in Gartner, Inc.’s ‘Magic 
Quadrant for Interactive Voice Response 
Systems and Enterprise Voice Portals’. By 
integrating Intervoice’s complementary speech 
automation, web self-care, and mobile 
applications, Convergys will be able to offer a 
comprehensive array of automated and live 
agent services. Intervoice’s products and 
services portfolio provides Convergys with an 
expanded offering, reduced time to market, and 
enhanced differentiation in the large and 
growing automated services market. 

Announcement Date: July 16, 2008 
Deal Value: $335 Million (Cash) 

Seller Revenue: $202.4 Million (FYE February- 
08) 

Sovereign Wealth Corp. to acquire CellCard 

Sovereign Wealth Corp is acquiring CellCard 
from eAccounts, Inc. in an all stock transaction. 
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CellCard has developed a fully functional user 
generated content platform which enables 
retailers to send rich multimedia ads to mobile 
phones in either SMS or MMS format. CellCard 
also provides a mobile phone-based payment 
application which enables CellCard’s customers 
to pay for goods and services via a credit card or 
debit card linked securely to their mobile phone. 
CellCard’s advanced compression technology 
enables marketers to instantly convert and 
deliver any existing TV, print, radio or web 
advertisement so that it can be viewed on most 
mobile handsets. CellCard significantly 
enhances Sovereign Wealth’s technology 
offering in the United States. 

Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

Aspect Software acquires BlueNote 
Networks 

Aspect Software, Inc., the world’s largest 
company solely focused on Unified 
Communications for the Contact Center, 
announced it has acquired substantially all of the 
assets of BlueNote Networks based in 
Tewksbury, Mass. The acquisition furthers the 
company’s recently announced unified 
communications for the contact center strategy 
with the addition of IT-ready, software-based 
products that communications-enable business 
processes (CEBP). Leveraging the BlueNote 
Networks technology, Aspect Software 
customers will now be able to extend session 
initiation protocol (SlP)-based voice, video and 
other real-time interactive communication 
services to enterprise users as an integral part 
of a service oriented architecture. 

Announcement Date: July 9, 2008 
Deal Value: Undisclosed 


Radiant Systems acquires Orderman GmbH 

Radiant Systems, Inc. has acquired Orderman 
GmbH, manufacturer of wireless handheld 
ordering and payment devices for the hospitality 
industry. Orderman’s innovative, mobile devices 
are widely recognized in the European 
hospitality marketplace. Based in Salzburg, 
Austria, Orderman develops wireless, handheld 
point of sale (POS) devices and related software 
that are deployed in a variety of hospitality 
venues, including restaurants, cafes, arenas, 
stadiums, and ski resorts. Restaurant operators 
typically realize a positive return on their 
investment in Orderman handheld terminals in 
less than 12 months by enabling servers to wait 
on a greater number of tables, increasing the 
restaurant’s table-turns through faster ordering 
and payment, and improving order accuracy. 
This acquisition puts Radiant in an excellent 
position to further accelerate the adoption of 
mobile devices in the global hospitality sector 
and to bring additional innovations to market 
across all of the industries it serves. 

Announcement Date: July 7, 2008 
Deal Value: $30.85 Million (Cash) 
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Content Management (CM) Transactions 


GlobeCast Acquires software company 
NETIA 

GlobeCast (Netherlands) has acquired NETIA, 
which has offices in France, the United States, 
Italy and Australia, and offers leading software 
solutions for audiovisual content management. 
For GlobeCast, which is seeking to optimize the 
development of its content management 
solutions for broadcasters, NETIA has shown 
itself to be the best possible partner in this effort. 
NETIA, in turn, will benefit greatly from being a 
member of the GlobeCast Group as it looks to 
further its international expansion and the 
development of its innovative solutions. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Open Text to acquire Captaris 

Open Text Corporation, a provider of Enterprise 
Content Management (ECM), is acquiring 
Captaris, Inc., a provider of software products 
that automate document-centric processes. 
Captaris specializes in document capture, 
recognition, routing, workflow and delivery. 
Captaris integrated solutions provide 
interoperability with leading line of business 
applications and technology platforms. Captaris 
products include Captaris Workflow, Alchemy, 
DOKuStar, RecoStar, and Single Click Entry 
which are distributed through a global network of 
leading technology partners. The acquisition will 
expand Open Text's partnership offerings by 
creating tighter integration with Open Text's 
invoice management solutions that work with 
SAP and Oracle. Captaris also offers business 
information and delivery solutions built on the 
Microsoft .NET framework which integrate, 
process and automate the flow of content. 
Captaris's technology will strengthen Open 
Text's ECM solutions by providing another on- 
ramp for integrating content into its ECM 
solutions. 


KIT digital acquires Morpheum 

KIT digital, a provider of IPTV enablement 
technology and video-centric marketing 
solutions, is acquiring Morpheum, an Australian 
provider of LanternCMS software. LanternCMS, 
the highlight of this acquisition, plays an integral 
role in expanding KIT digital’s IPTV platform. It is 
a versatile Web CMS that touts ease-of-use and 
functionality while offering a modular design. Its 
integration into KIT VX is expected to have 
numerous benefits for the company. KIT digital 
believes that LanternCMS’s integration into KIT 
VX will allow for “broader web-based content 
management” while immediately reducing 
operating costs by decreasing or eliminating 
third-party software reliance. KIT digital also 
believes that the acquisition of Morpheum will 
bring the company immediate cash flow 
contributions while materially expanding their 
delivery capabilities for content. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

MedLeh Group and Equivalent DATA merge 

The MedLeh Group will merge with its electronic 
discovery software and services company, 
Equivalent DATA. Medrano & Lehane said the 
integrated business will be based in Houston 
and will operate under the Equivalent DATA 
brand. Originally established in 1994, Equivalent 
DATA provides electronic and paper discovery 
services to law firms and corporate legal 
departments across the country. Thanks to the 
merger, Medrano & Lehane noted, Equivalent 
DATA now offers in-house installations of its 
proprietary NeedleFinder application as well as 
e-discovery outsourcing services, pre-discovery 
consulting, data collection, computer forensics, 
expert testimony and paper-based services, 
such as imaging and photocopying. 

Announcement Date: July 31,2008 
Deal Value: Undisclosed 

Interwoven to acquire Discovery Mining 


Announcement Date: September 4, 2008 
Deal Value: $131 Million (Cash) 

Seller Revenue: $111.3 Million ttm 


Interwoven, Inc., a provider of content 
management solutions, is acquiring Discovery 
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Mining, Inc., a leading eDiscovery provider to 
professional services firms and corporations. 
Discovery Mining significantly streamlines and 
simplifies the discovery phase of litigation and 
investigations with a SaaS solution for 
processing, reviewing and producing massive 
volumes of electronic data. The acquisition of 
Discovery Mining extends Interwoven's offering 
by adding a service for managing eDiscovery. 
Most organizations do not have the 
infrastructure to handle large volumes of 
information, and are turning to companies like 
Discovery Mining to manage the eDiscovery 
process for them. According to a recent report 
by Forrester Research, Inc., the North American 
eDiscovery market, which in 2006 was $1.45 
billion, will grow to almost $4.89 billion by 2011 - 
an increase of 238 percent in five years. 

Announcement Date: July 24, 2008 
Deal Value: $36 Million (Cash) 

OutStart and Eedo Knowledgeware merge 

OutStart Inc. and Eedo Knowledgeware Corp. 
(Quebec, Canada) have combined their 
operations, making the new company a much 
larger provider of software for creating and 
sharing organizational knowledge through 
learning and social collaboration. According to 
the companies, the merged entity, conducting 
business as OutStart, immediately becomes the 
dominant vendor of learning content 
management systems. The company will use its 
vision and financial strength to serve the LCMS 
and learning market, while aggressively 
supporting the emerging need for a business 
social software platform to enable effective 
informal knowledge sharing. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

Swiss Post acquires Global Business 
Services Plus 

Swiss Post has acquired Global Business 
Services Plus (GBS+), which specializes in 
digital document management and has offices in 
France, Germany and Slovakia. By acquiring 
Global Business Services Plus (GBS+), based in 
Paris, Swiss Post is reinforcing and completing 


its offering in the field of document solutions in 
Germany and France. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 

Hyland Software acquires Liberty 
Information Management Systems 

Hyland Software (Thoma Bravo portfolio 
company), the developer of the OnBase 
enterprise content management software suite, 
has acquired Liberty Information Management 
Systems. Since 1987, Liberty IMS has secured 
more than 1,000 implementations of its 
LibertyNET and LibertyNET Office products in 
organizations spanning several vertical markets, 
most notably in state and local government, 
transportation and logistics, financial services 
and healthcare. In acquiring Liberty IMS, Hyland 
adds a team of knowledgeable professionals 
with technical and sales expertise to help 
organizations optimize their document-centric 
business processes. Moreover, as a heavily 
channel-focused organization, Liberty IMS 
brings to Hyland an established network of 
channel partners that can help expand Hyland's 
own network of Authorized OnBase Solutions 
Providers in key U.S. and Canadian regional 
markets. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 

Open Text acquires Spicer Corporation 
Division 

Open Text Corporation will acquire substantially 
all of the assets of Spicer Corporation’s division 
that specializes in file format viewer solutions for 
desktop applications, integrated BPM systems, 
and reprographics. Approximately 30 employees 
from this Spicer division will be joining Open 
Text, most of whom are based in Ontario, 
Canada, located near Open Text's corporate 
headquarters. This acquisition will complement 
and extend Open Text's existing ECM Suite, 
providing flexible document viewing options and 
enhanced document security functionality. 

Announcement Date: July 2, 2008 
Deal Value: $12 Million (Cash) 
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CRM 


Customer Relationship Management (CRM) Transactions 


ClickSquared acquires Rocket Science 

ClickSquared, an interactive relationship 
marketing firm, has acquired Rocket Science, a 
leading UK marketing services and technology 
solutions provider. Worldwide brands such as 
Mazda, US Gypsum and Shell use Rocket 
Science to provide technology-led, customer¬ 
centric communication programs that enhance 
brand value and increase sales. The acquisition 
will enable ClickSquared to quickly penetrate the 
UK and European markets using strong, local 
sales, client service and delivery infrastructures 
already successfully established by Rocket 
Science. ClickSquared Europe will operate from 
Rocket Science's existing UK offices. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

AMP Agency acquires Fulgent Media 

AMP Agency, a full-service experiential 
marketing agency, acquired Fulgent Media 
Group, a full-service media agency providing 
strategy and placement services with focus 
across emerging “digital” media platforms. AMP 
Media enhances AMP Agency’s existing media 
efforts focused on providing clients with effective 
and progressive advertising solutions, and 
marks an important addition to the agency’s 
breadth of award-winning services offering 
complete planning and program execution, 
inclusive of creative message development, 
interactive/digital production, experiential 
consumer and retail promotions, and integrated 
media and PR. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Intrepid Investments acquired Q Interactive 

Intrepid Investments, LLC (U.S. Virgin Islands), 
a merchant bank focused on investing in 
technology and companies that use the Internet 
as an integral part of their revenue generation 
strategy, acquired Q Interactive, a digital 
marketing provider, from Landmark 
Communications. Q Interactive provides 
targeted lead generation, email and display 


solutions to help more than 1,000 leading brand 
advertisers reach their target consumers and 
help publishers better monetize their online 
audience. This purchase provides Intrepid with a 
leader in data-driven interactive marketing to 
enhance its growing portfolio. Q’s unique 
proprietary targeting, established relationships 
with leading advertisers and publishers and 
commitment to sound business practices, 
positions them at the forefront of a burgeoning 
market which Intrepid believes has significant 
growth potential. 

Announcement Date: September 9, 2008 
Deal Value: Undisclosed 

Options Media Group to acquire 1 Touch 
Marketing 

Options Media Group, Inc., an email service 
provider, is acquiring ITouch Marketing, LLC. 

1 Touch Marketing is a leading provider of multi¬ 
channel marketing services, including opt-in 
email, web-based lead generation, the booming 
emerging channel of SMS cell phone mobile 
direct marketing and postal campaigns. The 
ITouch Marketing proprietary database offers 
mobile and SMS records for approximately 142 
million opted-in consumer names and 19 million 
opted-in business names. ITouch’s Internet- 
based lead generation services offer the ability 
to place specifically-targeted advertising 
messages on a universe of consumer, 
professional and education website networks. 
This broad-reaching service capability positions 
Options Media to be one of only a select few to 
offer full-service, cross-platform customer- 
contact and new prospect marketing. 

Announcement Date: September 3, 2008 
Deal Value: Undisclosed 

CornerWorld acquires Leadstream 

CornerWorld Corporation has acquired 
Leadstream, LLC, a technology-oriented direct 
response marketing company. Using its 
proprietary technology, the company identifies 
qualified leads for advertisers thereby 
connecting them with potential consumers. 
Leadstream's flagship services are delivered 
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through the Leadstream Agency and the 
proprietary online media buying auction 
platform, Enversa. Leadstream utilizes a pay-for- 
performance pricing model which is very 
appealing to clients because it insures that they 
are billed solely for campaign performance. The 
Leadstream team's expertise will assist 
Cornerworld.com to access more users and a 
broader consumer market through new 
Leadstream customer acquisition channels. 

Announcement Date: September 3, 2008 
Deal Value: Undisclosed 

AdEx Media acquires Bay Harbor Marketing 

AdEx Media has acquired the lead generation 
business of Bay Harbor Marketing LLC, a 
provider of online lead generation technology 
solutions and services. AdEx plans to absorb 
Bay Harbor Marketing's software to round out its 
own affiliate marketing and lead gen business. 
This is AdEx's second purchase in less than a 
month. It bought Digital Instructor, a marketer of 
"how-to" courses on CD, in mid-August. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Huron Capital Partners acquires Response 
Mail Express 

Huron Capital Partners has acquired Response 
Mail Express from DME Holdings. RME is a 
provider of direct marketing services for 
customers in such sectors as financial, 
insurance and mortgage services. In addition to 
traditional direct mail and innovative web-based 
lead generation solutions, RME offers Seminar 
Success, a turnkey seminar-based lead 
generation program that it claims repeatedly 
yields lower lead costs and higher ROIs than 
most other marketing methods. The value 
proposition of RME’s programs combined with 
the depth of its management team was very 
attractive to Huron. 

Announcement Date: August 26, 2008 
Deal Value: Undisclosed 

Broadridge acquires Investigo 

Broadridge Financial Solutions, Inc., a global 
provider of technology-based outsourcing 
solutions to the financial services industry, has 
acquired Investigo Corporation, a developer of 


customer relationship management and portfolio 
reporting solutions for the financial services 
industry. Investigo’s software will enable 
Broadridge to provide better and deeper 
enterprise financial solutions, including data 
consolidation from multiple sources. 

Announcement Date: July 30, 2008 
Deal Value: Undisclosed 

iMagicLab acquires 5Square Systems 

iMagicLab, a firm which develops software for 
the automotive market, acquired 5Square 
Systems, a developer of CRM tools. 5Square 
was venture backed by Norwest Venture 
Partners, Storm Ventures, KTB Ventures, 
Western Technology Investment, and Comerica 
Bank. 5Square's software was used for 
managing automotive dealership sales and the 
sales process. According to iMagicLab, it 
expects to retain key employees and 5Square 
Systems' existing operations in Westlake 
Village. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

Rearden Commerce acquires SamePage LLC 

Rearden Commerce Inc., a provider of 
ecommerce services and maker of a web-based 
personal assistant, has acquired SamePage 
LLC (dba ExpenseWire). ExpenseWire provides 
web-based on-demand products including CRM, 
customer management and sales support, sales 
management and an application for creating and 
managing expense reports. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

Acxiom acquires division of ChoicePoint 

Acxiom Corporation has acquired the Database 
Marketing Solutions division of ChoicePoint 
Marketing LLC, a subsidiary of ChoicePoint Inc. 
With the deal, Acxiom adds seven clients from 
multiple industries - including banking, 
insurance and media - who will benefit from 
Acxiom’s data integration, analytics, data and 
multi-channel marketing capabilities worldwide. 

Announcement Date: July 9, 2008 
Deal Value: Undisclosed 
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Enterprise Resource Planning (ERP) Transactions 


Exact Software acquires Interactive 
Technology's Interconnect Solution 

Exact Software (Netherlands), provider of 
business software solutions, has acquired key 
technology that allows organizations to have a 
single interface for critical operations in their 
business, unifying Exact Synergy with their 
existing Exact ERP systems. The Interconnect 
solution, developed and marketed by Interactive 
Technology, brings real-time views of ERP 
information directly to the user. Specific 
functionality includes sales quoting and funnel 
visibility, as well as live access to Order Entry 
pivot analysis, inventory traces, manufacturing 
views, and purchasing reports. 

Announcement Date: September 18, 2008 
Deal Value: Undisclosed 

SAS acquires IDeaS 

SAS has acquired IDeaS Revenue Optimization, 
provider of advanced revenue-management 
software for the hospitality industry. IDeaS 
delivers solutions via software as a service. This 
acquisition further establishes SAS as a leader 
in this area by complementing SAS’ retail 
revenue optimization suite, which is currently 
deployed by a number of global retailers such as 
Hudson’s Bay Company of Canada and Kohl’s 
Department Stores. SAS gains a robust 
application portfolio and technology foundation 
for extending IDeaS’ price and revenue 
optimization to other industries. SAS solutions 
will leverage these revenue- and price- 
optimization capabilities to help organizations 
gain deeper insights into their customers and 
operations to maximize profitability. IDeaS is 
extremely successful in the hospitality industry, 
and its highly regarded application base is 
capable of much more according to SAS. SAS 
will build on that for other industries. 

Announcement Date: August 4, 2008 
Deal Value: Undisclosed 


Totvs to acquire Datsul 

Brazilian business software company Totvs SA 
is acquiring peer company, Datsul SA. 

According to Totvs, the merged company will 
have 38% of the Brazilian domestic market for 
ERP management systems, based on the 
number of companies cited by the Industrial 
Development Council, while the Getulio Vargas 
Foundation (FGV) says 40%. Either way, it will 
enter the ranks of the ten biggest companies in 
the world in business management software, 
with a 17.5% market share in Latin America, 
edging aside Oracle in ninth place, according to 
Gartner’s ranking. With the union, there will be 
21,000 clients, 270 channels and 9,000 
technicians involved in the operation. 
Considering the past year through March, the 
merger represents gross revenues of R$778 
million (US$493.2 million) and EBITDA of R$155 
million (US$98.3 million). 

Announcement Date: July 22, 2008 
Deal Value: $440 Million (Cash and stock) 

SAP AG acquires division from Ness 
Technologies 

SAP AG has acquired the SAP sales and 
distribution division from Ness Technologies' 
Israeli division to enhance the partnership 
between the two companies. SAP will acquire 
selected assets related to the distribution, 
support and maintenance of SAP technology 
and solutions. 

Announcement Date: July 10, 2008 
Deal Value: Undisclosed 
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Human Resource/Capital (HR and HCM) Transactions 


Bedford Funding to acquire Authoria 

Authoria, Inc., provider of talent management 
solutions, has agreed to be acquired by Bedford 
Funding, a private-equity firm with $800 million 
in available capital. The companies believe 
Authoria is a platform for building the first billion- 
dollar company in talent management. Bedford 
enables Authoria to accelerate its next phase of 
growth and provide it with a debt-free capital 
structure and injection of growth capital to 
expand operations, drive new sales growth, and 
extend its leading solutions in all aspects of 
talent management. 

Announcement Date: September 30, 2008 
Deal Value: $63.1 Million (In addition to the 
purchase price, Bedford Funding will make an 
additional $8 million investment in working 
capital.) 

Gannett Co buys more of CareerBuilder 

Gannett Co Inc. has increased its stake in 
CareerBuilder.com to 50.8 percent by buying 10 
percent from Tribune Co. Tribune is selling 
some assets to help pay down billions of dollars 
in debt as a result of an $8.2 billion buyout in 
2007. CareerBuilder competes with 
Monster.com. The other 49.2 percent is owned 
by Tribune, McClatchy Co., and Microsoft. 

Announcement Date: September 3, 2008 
Deal Value: $135 million 

Saongroup buys Tecoloco.com 

Irish online recruiter Saongroup.com has 
expanded its operations to Central America with 
the acquisition of Tecoloco.com. The Irish 
recruiter is believed to have paid more than $3 
million to acquire the business, although no 
price was disclosed. Tecoloco has operations in 
El Salvador, Guatemala, Honduras and Panama 
and plans to open in Costa Rica before 
Christmas. The company numbers computer 
maker Dell, consumer goods group Unilever, 
and financial services giant HSBC among its 
clients. Its website, which operates in English 
and Spanish, gets about 200,000 visits a month, 
making it the busiest recruitment website in 


Central America. This number is growing by 
about 25 percent a year and would complement 
Saongroup’s existing operations in the 
Caribbean. 

Announcement Date: September 1,2008 
Deal Value: Undisclosed 

Salary.com acquires InfoBasis 

Salary.com, Inc., a provider of on-demand 
compensation and talent management solutions, 
has acquired InfoBasis Limited - a competency- 
based, learning and development software 
company located in the UK. InfoBasis provides a 
range of products, based on a foundation of 
competencies and skills management, to help 
manage workforce planning, skills gap analysis, 
career planning, leadership development and 
learning management. The acquisition expands 
Salary.com’s product portfolio to include on- 
demand learning and development solutions, 
expands the company’s global reach with a UK- 
based presence, and is consistent with 
Salary.com’s strategy of acquiring companies 
that add complementary, best-in-class 
compensation and talent management solutions. 

Announcement Date: August 26, 2008 
Deal Value: $5 Million 

P&l GmbH acquires JET PADIS NG 

P&l GmbH (Vienna), the subsidiary company of 
P&l AG, based in Germany, and one of the 
leading suppliers of HR management software in 
Europe with over 3,000 customers in all business 
sectors, is taking over JET PADIS NG, the human 
resources management business division of Data 
Systems Austria (DSA). DSA is one of the leading 
Austrian suppliers of integrated business 
software. By taking over the HR management 
software of DSA, P&l is taking a decisive step 
towards achieving the market leadership for 
personnel software in Austria. On the one hand, it 
will lead to interesting synergy effects for P&l in 
the software development area. On the other 
hand, P&l has gained 450 strategic customers in 
the SME area and the public administration sector. 
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Announcement Date: August 25, 2008 
Deal Value: Undisclosed 

CareerBuilder.com acquires Lesjeudis.com 

CareerBuilder.com, the largest online job site in 
the U.S., has acquired Lesjeudis.com, the 
largest independent online recruitment company 
in France. Lesjeudis will retain its name, but will 
benefit from the marketing, partnerships and 
technology that propelled CareerBuilder to the 
number one position in the U.S. 

Announcement Date: July 9, 2008 
Deal Value: Undisclosed 

JMI acquires Halogen Software 

JMI Equity, a private equity firm exclusively 
focused on investments in growing software and 
business services companies, has acquired 
Halogen Software, Inc., a leading provider of 
web-based employee performance and talent 
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management software. Industry analyst firms 
concur that the Talent Management space is a 
growth area in the Human Capital Management 
(HCM) market. Bersin & Associates estimated 
this strategic HCM segment at US$2 billion for 
2007 with expected growth of 20 percent 
annually. Within the talent management 
segment, the fastest growing sub segment is 
employee performance management, which is 
increasing by 30 percent per year. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 
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Other Horizontal Transactions 


Worksoft to acquire Test Factory LLC 

Worksoft, Inc., a leading provider of solutions 
that accelerate deployments of SAP 
applications, is acquiring Test Factory, a premier 
provider of load and stress testing capabilities 
for SAP solutions. The Test Factory solutions, 
rebranded as Worksoft solutions Certify 
Performance Test, and a companion solution, 
Certify Performance Tune, are available 
immediately. These solutions further optimize 
SAP application quality, help ensure business 
continuity, and minimize the cost and time for 
implementations, upgrades, and custom 
development. This acquisition bolsters Worksoft 
offerings with premier performance test and tune 
capabilities. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Integrity Interactive acquires Software 
Impressions 

Integrity Interactive Corporation, a company that 
helps global corporations measure, manage, 
and mitigate the risk of headline-grabbing 
compliance failure, acquired Software 
Impressions, LLC, a privately-held software 
developer and online services provider that 
builds and maintains EthicsAdvantage 
‘dashboards’ and ‘radar screens’ for managing 
compliance risks and mitigation programs 
(including hotline reporting, internal case 
management, compliance training, and many 
related initiatives). With the acquisition of 
Software Impressions, Integrity provides Board 
members, C-level executives, and in-house 
counsel with a window into all aspects of ethics 
& compliance risks and the myriad corporate 
programs deployed to combat them. 

Announcement Date: September 10, 2008 
Deal Value: Undisclosed 

In-Touch Survey Systems acquires NCI 
Mobility 

In-Touch Survey Systems Ltd. (Canada) is 
acquiring NCI Mobility LLP. Both NCI and In- 
Touch provide mobile data capture and brand 


research programs to Fortune 5000 business-to- 
consumer companies in the United States. The 
acquisition aligns with In-Touch's strategy of 
leveraging its investment in the development of 
a comprehensive data collection, data 
management and reporting system for 
enterprise customers. In-Touch will add NCI's 
customer base, which includes companies such 
as Bacardi, General Motors, crocs, MillerCoors 
and British Petroleum to their own, and will 
realize immediate economies of scale from 
consolidating operations. In-Touch will 
consolidate research and development and 
operations at its Ottawa facility to improve profit 
margins and optimize current operational 
resources. 

Announcement Date: August 28, 2008 
Deal Value: Undisclosed 

RICOH to acquire IKON Office Solutions 

Ricoh Company, Ltd (Japan) is acquiring IKON 
Office Solutions, Inc. RICOH is a global leader in 
imaging solutions that has brought to the market 
innovations such as digitalization, network 
solutions, and colorization. In the rapidly growing 
printing and document solution areas, RICOH's 
challenge has been to strengthen its channels 
for assessing customers' potential needs and 
making appropriate proposals based on a 
customer-driven approach. In the extremely 
competitive U.S. market, RICOH is committed to 
further strengthening its sales and support 
channels. As the world's largest independent 
channel for document management systems 
and services, IKON supplies and services a 
wide range of office equipment, such as MFPs 
(multi-function printers), fax machines and 
printers, in the U.S., Canada and the Western 
European markets. As a result of the 
transaction, RICOH will strengthen its business 
infrastructure in the U.S., Canada and Europe 
by combining with IKON’s strong sales and 
service network. RICOH also will gain access to 
IKON's customer base, which includes major 
account customers and government and public 
sectors in the U.S. 

Announcement Date: August 26, 2008 
Deal Value: $1.62 Billion (Cash) 
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Seller Revenue: $4.2 Billion (FYE 2007) 

Tangoe, Inc. acquires Information Strategies 
Group 

Tangoe, Inc., a provider of enterprise 
communications lifecycle management software 
and technology-enabled services, has acquired 
Information Strategies Group, Inc. (ISG), a 
provider of telecommunications and IT expense 
processing services and technologies. With the 
addition of ISG, Tangoe provides technology- 
based software and service solutions that 
enable global organizations to manage and 
control communications and IT technology 
resources and related expenditures, significantly 
reducing their costs. ISG’s call accounting 
product and billing chargeback and allocations 
software and services practice further extend the 
depth and breadth of Tangoe’s established 
software and technology-enabled managed 
services. 

Announcement Date: August 5, 2008 
Deal Value: Undisclosed 

FortiusOne acquired Mapufacture 

FortiusOne, a provider of next-generation 
mapping that bridges GIS analysis and the 
GeoWeb's ease of use, acquired Mapufacture, a 
provider of cutting edge, dynamic geospatial 
applications and open-source tools. Mapufacture 
has developed an industry leading open 
geospatial aggregation and collaborative 
mapping platform that promotes lightweight, 
usable web standards and personalized, user¬ 
generated content combined with complex 
geodata. Acquiring Mapufacture grows 
FortiusOne's already significant client portfolio 
with additional government and commercial 
enterprise clientele, including the United Nations 
Development Programme (UNDP), Ordnance 
Survey, MapQuest and BBC. The acquisition 
brings together the two companies, both at the 
forefront of the emerging GeoWeb, aiming to 
bring both static and dynamic content online for 
finding, organizing and sharing by anyone. 

Announcement Date: August 4, 2008 
Deal Value: Undisclosed 

Oracle buys Global Knowledge Software 

Oracle announced that it has agreed to acquire 
Global Knowledge Software LLC (GKS), a 


division of Global Knowledge, Inc., a provider of 
self-service training automation software. GKS 
products improve end-user competency using 
enterprise applications through simulated 
transactional training and testing, as well as 
auto-generated step-by-step instructions. GKS 
products are complementary to Oracle Tutor, 
Oracle's role-based process documentation and 
training software. The combination of GKS 
products, Oracle Tutor, and Oracle's learning 
management software, iLearning and eLearning, 
is expected to provide customers a 
comprehensive, end-to-end enterprise solution 
for creating and deploying business process 
documentation, interactive system training, and 
just-in-time embedded support for all 
applications across their enterprise. 

Announcement Date: July 30, 2008 
Deal Value: Undisclosed 

Interpublic acquires Huge 

Interpublic Group, a world-leading organization 
of advertising agencies and marketing services 
companies, has acquired Huge Inc., an 
independent interactive agency that develops 
and designs online businesses. Huge has 
developed online businesses for IKEA, JetBlue, 
NutriSystem Scholastic and The Warner Music 
Group. 

Announcement Date: July 30, 2008 
Deal Value: Undisclosed 

FTI acquires Kinesis Marketing 

FTI Consulting, a business advisory firm, has 
acquired Kinesis Marketing, a strategic online 
communications company. The deal will bring an 
expanded range of digital solutions to FTI's 
interactive service offerings. 

Announcement Date: July 25, 2008 
Deal Value: Undisclosed 

Bestoutcome acquires ISA 

Bestoutcome Ltd., a UK-based consultancy 
specializing in IT project and program 
management, has acquired Information Systems 
Associates Ltd., a supplier of integrated 
business applications built on Microsoft 
technology platforms including Sharepoint and 
the .NET Framework. The acquisition will allow 
Bestoutcome to develop software projects in- 
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house with more control over time and budget 
constraints. ISA had worked extensively with 
Bestoutcome prior to the deal. 

Announcement Date: July 24, 2008 
Deal Value: Undisclosed 


42 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 





MERGERS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


H 

SCM 


Supply Chain Management (SCM) Transactions 


Boeing acquires Tapestry Solutions 

Tapestry Solutions, a provider of services and 
software for tracking equipment and spare parts 
for the U.S. Department of Defense, has been 
acquired by The Boeing Company. Boeing said 
that the acquisition will accelerate the growth of 
the company's service and support business. 
Tapestry Solutions provides tools for logistics 
planning, used by the U.S. Army, other parts of 
the U.S. Department of Defense, and 
government and non-government agencies. 
Tapestry Solutions has 350 employees, with the 
majority located in San Diego, and 
approximately 150 deployed worldwide, 
including in Iraq. 

Announcement Date: September 29, 2008 
Deal Value: Undisclosed 

Park City Group merges with Prescient 
Applied Intelligence 

Prescient will merge with a newly formed 
subsidiary of Park City Group, becoming a 
wholly-owned operating subsidiary. Park City 
Group is a developer and marketer of patented 
computer software and consulting services 
which enable its retail customers to increase 
sales while reducing inventory and labor costs. 
Prescient Applied Intelligence is a leading 
provider of supply chain and advanced 
commerce solutions for retailers and suppliers. 
Together, Park City Group and Prescient will 
provide a complementary, comprehensive and 
integrated range of offerings for inventory 
management, labor utilization, vendor managed 
inventory, and scan-based trading solutions to 
grocery, convenience store and specialty 
retailers, and consumer product manufacturers 
worldwide. 

Announcement Date: September 3, 2008 
Deal Value: Undisclosed 

iTradeNetwork and Amphire to merge 

iTradeNetwork Inc., a privately held technology 
provider in supply chain solutions for the food 
industry, and Amphire Solutions Inc., a privately- 
held, global provider of supply chain and 


purchasing solutions to the foodservice, 
beverage, hospitality and healthcare industries, 
are merging the two companies. As the food 
industry finds itself increasingly under pressure 
from soaring fuel prices and food inflation, more 
customers will rely on technology to help 
improve their operations and reduce costs. The 
combined company, iTradeNetwork, will be the 
leading global foodservice, retail grocery, 
hospitality and healthcare industry supply chain 
network. Leveraging both companies' SaaS 
procurement and supply chain management 
solutions, as well as UN's Spend Intelligence 
solutions (through UN's recent acquisition of 
Instill), ITN will be uniquely capable of delivering 
one of the most comprehensive set of software 
applications to the food, hospitality and 
healthcare industries. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

DPE Deutsche Private Equity acquires lloxx 
Intelligence 

DPE Deutsche Private Equity GmbH has 
acquired a majority stake in lloxx Intelligence 
Logistics GmbH. Based in Nurnberg, Germany, 
lloxx provides online logistic services and 
solutions. 

Announcement Date: August 20, 2008 
Deal Value: Undisclosed 

PSI AG acquires 4Production AG 

The PSI AG has acquired 100 percent of the 
shares of 4Production AG, headquartered in 
Germany. 4Production is a specialized provider 
of metals supply chain consulting and, with its 
production management solutions, leading in the 
aluminum and copper industry. The company 
has 40 employees and counts many 
international groups in the steel, aluminum and 
copper industry amongst its customers. PSI AG 
develops and integrates individual solutions, on 
the basis of its own software, for the 
management of energy networks (electricity, 
gas, oil, heat, water), cross-company production 
management (steel, mechanical engineering, 
automotive, logistics) and infrastructure 
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management for telecommunications, transport 
and safety. PSI was founded in 1969 and 
currently employs 1,100 people. 

Announcement Date: August 12, 2008 
Deal Value: Undisclosed 

JDA Software Group to acquire i2 
Technologies 

JDA Software Group Inc. is acquiring i2 
Technologies, Inc., a global provider of supply 
chain solutions. The combination of the two 
companies creates a global leader in the supply 
chain planning and optimization market. On a 
pro-forma trailing 12-month basis, the combined 
company has annual revenues of $635 million, 
including nearly $300 million of annual 
maintenance and recurring subscription fees. 
JDA says the i2 acquisition completes the 
picture for JDA in the supply chain planning and 
optimization market. By acquiring i2, JDA 
doubles its addressable market in manufacturing 
to include discrete manufacturing, 
complementing its current market leadership in 
process manufacturing and strengthening its 
retail and transportation management presence. 
After the successful acquisition of Manugistics in 
2006, the addition of i2 is comparatively an 
incremental and logical step for JDA. 

Announcement Date: August 11,2008 
Deal Value: $346 Million (Cash) 

Seller Revenue: $257.3 Million ttm 

Marlin Equity acquires Chelford Group 

Marlin Equity Partners, LLC, through its portfolio 
company Solarsoft Business Systems, 
announced the take-private acquisition of 
Chelford Group pic (UK), a leading provider of 
enterprise and supply chain software solutions 
to customers throughout the UK and Europe. 

The acquisition of Chelford Group further 
expands Solarsoft’s commitment to acquiring 
leading vertical solutions within the supply chain 
and ERP markets. The combined business has 
revenue in excess of $100 million and employs 


over 450 professionals. Marlin has completed 
nine software acquisitions since 2005 and 
continues to actively seek platform and add-on 
acquisitions. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

Fluensee acquired TrenStar Tracking 
Solutions 

RFID-enabled asset management solution 
provider Fluensee acquired TrenStar Tracking 
Solutions and its North American operations, 
assets, customers and intellectual property. The 
combination of Fluensee and TrenStar Tracking 
Solutions brings together two leading RFID- 
enabled asset tracking solutions. The move 
extends Fluensee's capabilities in the beverage, 
brewery and synthetic rubber industries and 
brings with it the opportunity to immediately 
provide a feature-rich and highly scalable asset 
management solution as a SaaS offering. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Axon acquires SCM Solutions 

Axon Americas, a division of Axon Group pic, a 
leading SAP Business Transformation 
consultancy, has acquired the business of SCM 
Solutions, a privately-held provider of Supply 
Chain Management Services. SCM Solutions is 
one of the premier supply chain consultancy 
firms that leverage SAP's Supply Chain 
Management (SCM) Solution. The acquisition is 
designed to accelerate Axon's expansion into 
SCM for SAP's Services Industry. SCM 
Solutions currently supports close to 50 service 
industries in all areas of SCM. SCM Solutions' 
capabilities will help Axon provide enhanced 
transformational value and a strategic 
differentiator for all companies using SAP. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 
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Vertical Application Software 


Vertical market acquisitions are consistently strong as strategic companies broaden and target their 
offerings and PE firms fill out their portfolios. Not surprisingly, Financial Services was hands down the 
most targeted sub-sector. Healthcare and Government verticals were also highly targeted M&A arenas. 

Deals were done in nearly all aspects of Financial Services technology including banking systems, 
compliance, trading platforms, investment and portfolio management, payment systems, front and back 
office, and others. Though M&A was strong in the past quarter for the Financial Services software 
vertical, there could be a different picture for ensuing quarters, a picture that could impact the entire tech 
industry. 

Companies that are vertically focused on financial services are likely to increasingly feel the direct impact 
of the current phase of the economic crisis. By most estimates, the Financial Services sector (the tech 
industry’s perennial biggest spender) represents about 18-20% of overall tech spending worldwide and 
about 27-28% of purchases of leading edge, advanced technology. This spending is going to come under 
pressure as IT organizations in finance are going to freeze and/or limit their discretionary spending 
budgets and try to contain their day-to-day operating budgets. 

Vertical Applications - A/E/C 

In the latest CFMA Technology Survey, the leading software tool for estimating, and the second most 
popular tool for job cost accounting and project management was “other.” According to the same survey, 
the product with the greatest market share, Timberline, has less than one-third of the job cost accounting 
software market and about one-sixth of the construction project management software market. Its biggest 
rivals are “other” and “none.” These numbers tell us this is an immature market with potential for growth 
and poised for consolidation. 

In the Architect, Engineering, Construction (A/E/C) space there are signs of consolidation as the larger, 
better funded vendors expand existing product lines and buy adjacent market domain expertise to drive 
growth and solidify their defensive positions. Earlier this year Sage Software bought Tekton Group, a 
prominent construction software vendor in the British Isles. NetSuite's acquisition of Open Air in June 
gives the company a toehold in the professional services vertical (A/E) to complement its SaaS services 
for ERP, CRM and accounting, and indicates an interest in the space from vendors beyond the usual 
A/E/C complement of competitors. 

Deltek’s return as a public company and their very recent acquisition of the MPM Earned Value 
Management solution and all related assets from Planview, Inc is interesting in the Project-Based 
Solutions (PBS) niche. PBS is Forrester Research's term for the array of software products that manage 
and support project-based business processes. Projects are a core activity in A/E/C and also in other 
vertical markets, so there’s some overlap; some of the companies named below are not competing 
vigorously in the A/E/C space. 

Deltek is the A/E/C leader in this software category. In 2007 Forrester Research, which expects the PBS 
market to grow to $6.5 billion by 2010, named 15 vendor companies representing 17 solutions in this 
market niche: Agresso, BST Global, Computer Methods International Corp. (CMiC), Deltek, Epicor 
Software, IFS, Lawson, Maconomy, Meridian Systems, Microsoft Dynamics, Oracle, Primavera Systems, 
Sage Software, SAP, and Tenrox. All of these companies are challenged as their customers demand 
expanded solution scenarios, tighter integration to project management methodologies, industry 
specialized solutions and improved integration, deployment and collaboration support. Some M&A activity 
here is anticipated. 
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Vertical Applications - Financial Services 

As we alluded to earlier, it has been a tough quarter for both banks and insurers. Around the world, 
beginning in the U.S., major banks have been either sold at spot prices, gone bankrupt or have been 
bailed out by their respective governments. You might have figured that M&A among the vendors serving 
these institutions would have been reduced during such stormy times. 

However, to the contrary, once again the Financial Services segment of the software industry is one of 
the most active. After a brief drop in number of transactions in the second quarter, we monitored an 
increase this quarter for the second time this year. Quite appropriate for these times where financial 
institutions were not properly assessing risks associated with complex financial instruments they were 
buying (or creating and selling), risk management will see heightened levels of M&A activity. As we 
predicted at the end of the first quarter, we have seen many deals in the Governance, Risk, Compliance 
Management (GRCM) area. So far this year, GRCM has accounted for nearly one-fifth of all the 
transactions within the Financial Services vertical segment as we track it. Deals related to insurance 
were at a similar level, while acquisitions of companies providing payment solutions or trading-related 
solutions each accounted for roughly 15% of the volume in this sub-segment. The remaining one-third of 
the deal volume this year was with vendors supplying solutions for lending, portfolio management, core 
banking and EIPP. 

Of the financial services GRCM-related transactions we tracked this past quarter, one of note is Moody's 
$189 million acquisition of Belgium-based Fermat International. Moody, already a strong supplier of 
analytical tools for commercial banks, is accelerating its goal of offering a comprehensive, end-to-end risk 
management solution with this highly complementary acquisition. We are certain with the increased cry 
for governance and compliance by politicians in conjunction with governmental bailouts, we will continue 
to see more transactions focusing on those areas of the GRCM solution sets. 

Deals involving insurance suppliers were also steady this quarter, one of which was the £198 million 
acquisition of SSP Holdings by private equity investors Helman & Friedman. A second one worth noting 
also involves a UK-based company, Vebnet. The insurance giant Standard Life acquired AIM-listed 
software vendor Vebnet for £24 million to gain deeper access to an important customer base and to open 
new routes to market. 

Finally, an interesting deal highlights how effective online marketing can be and opens the discussion as 
to the value of a blog website. In July of 2006, a blog called bankaholic.com was founded to provide 
commentary on deposits, savings accounts, and money market accounts. The site also provides 
comparison shoppers the ability to shop for insurance and banking services. The company, employing 
only one person, enjoyed the popularity of 8,000 unique visitors per day and was just sold at the end of 
the quarter for a whopping $12.5 million plus $2.5 million in potential earn out. Now that is a fantastic 
price to employee ratio! 


Vertical Applications - Other 

Vertical market software companies have historically been attractive acquisition candidates. When these 
firms have strong technology, a focus on customer support, and a commitment to innovation they are 
positioned to add real value to an acquirer. 

Vertical market software companies have natural advantages that are much harder for a broad, horizontal 
application to exploit. For example, domain expertise is clearly evident to their customers. Their marketing 
challenge is more straightforward, not only in creating a focused message but also in targeting that 
message to the interested audience. It is easier to build a brand in a highly defined market. When the 
vertical market software company has a high commitment to customer satisfaction, their customer base 
tends to be loyal and provide tremendous word of mouth advertising. Once established as a “standard” in 
the market, a vertical application achieves something like critical mass, which in turn can be leveraged 
into higher profit margins. Of course, every industry is competitive and vertical market software 
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companies also face challenges. They operate in niche markets, limiting growth. Competition between the 
top players can be brutal, resulting in razor thin margins on new sales. Geographic boundaries may be 
difficult to cross as many distinct regulatory requirements or business practices may be difficult to address 
in one application. 

A couple of specific sectors demonstrate how consolidation trends can benefit small vertical market 
software companies. In the late 1990s, the ERP software space began to consolidate. In short order only 
a few large players were left, such as SAP, Lawson, and Microsoft. It looked like the small ERP player 
who missed that wave of consolidation had no hope of selling. But a new wave of consolidation around 
vertical market ERP players began in about 2003. Newer players like Infor Global Solutions and Consona 
Corporation began acquiring vertical market companies, even “micro-verticals.” Consona has its roots in a 
public company called Made2Manage, which was taken private by Battery Ventures in 2003. Then 
Made2Manage launched a planned strategy to acquire small vertical market ERP companies that were 
leaders in their respective markets, providing liquidity to the shareholders of a number of small but 
focused software companies. 

Another sector showing current consolidation is vertical market software for the mining sector. 
Opportunities for vertical market software companies are driven by the underlying strength of the industry 
they serve, and the fundamentals of the mining industry are excellent. Recent years have seen 
unprecedented demand for minerals and metals. Not only do the developed countries have a huge 
demand for commodities, the developing economies of China and India are requiring resources at an 
increasing pace. While mining is a cyclic industry, there does not appear to be a slackening of demand. 
Many experts believe mining is in a “supercycle” where commodity prices will remain above historic levels 
for years to come. 

Big mining companies (Rio Tinto, BHP Billiton, Alcoa, Alcan, Xstrata to name some) have been jockeying 
for acquisitions. Software companies serving the sector are seeing the same phenomenon and private 
equity is playing a leading role. In May 2007, Francisco Partners, a $5 billion private equity firm focusing 
on technology, took Mincom Limited private in a transaction totaling AUS$315 million. The price reflected 
a premium of 110% on the most recent share price and a multiple of about 1 Ax on prior year revenues. A 
major incentive for Mincom to accept the transaction was the ability of Francisco Partners to fund growth 
by acquisition. More recently, JMI Equity ($1.3 billion in capital) and Carlyle Group ($81 billion in capital) 
took Gemcom Software private in a transaction valued at about $190 million, a 17% premium to the 
trading price and a multiple of 3.5 on prior fiscal year revenues. These are two situations where smart 
money, committed to market leadership, has paid a premium to enter the mining software industry. No 
doubt we will see the private equity backers of both companies driving growth by acquiring other vertical 
software companies in the mining sector. 

Their strategy looks well timed because the mining sector is ready for a consolidation of the individual 
point software solutions that exist today. Mine managers are becoming increasingly sophisticated about 
how to use technology to drive down operating costs and improve productivity. With many mineral prices 
at all time highs, mining companies want to do all they can to maximize efficiency. The larger software 
companies serving the mining industry have a vision of how they can contribute across the entire “pit to 
port value chain.” However, no company yet has all the pieces in place to do so. That spells opportunity 
for software companies in the mining industry who can fill in the product gaps as the larger firms build out 
their product suites. 
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Vertical Application Software Valuations 
huoiic t'eer Group (In $U.S. millions - except share prices) 


Stock 

Symbol 

Company 

Sector 

Stock 

Price 

Market 

Value 

Enterprise 

Value 

Trailing Multiple 
P/E EV/EBITDA 

EV/S 

Forward Multiple 
P/E EV/S 

ANSS 

ANSYS, Inc. 

V-A/E/C 

$37.87 

$3,370.0 

$2,870.0 

30.30 x 

14.77 x 

6.74 x 

19.62 x 

4.51 x 

ADSK 

Autodesk Inc. 

V-A/E/C 

$33.55 

$7,550.0 

$6,390.0 

21.65 x 

11.38 x 

2.71 x 

12.76 x 

2.27 x 

CDNS 

Cadence Design Systems Inc. 

V-A/E/C 

$6.76 

$1,760.0 

$1,450.0 

10.40 x 

4.55 x 

0.98 x 

169.00 x 

1.29 x 

MENT 

Mentor Graphics Corp. 

V-A/E/C 

$11.35 

$1,050.0 

$1,030.0 

N/A 

12.28 x 

1.23 x 

8.66 x 

1.07 x 

PMTC 

Parametric Technology 

V-A/E/C 

$18.40 

$2,120.0 

$1,840.0 

29.21 x 

9.51 x 

1.77 x 

12.96 x 

1.60 x 

SNPS 

Synopsys Inc. 

V-A/E/C 

$19.95 

$2,850.0 

$1,920.0 

16.09 x 

6.43 x 

1.48 x 

11.34 x 

1.34 x 

COMV 

Comverge, Inc. 

V-E&E 

$4.60 

$100.6 

$68.5 

N/A 

N/A 

1.06 x 

N/A 

0.56 x 

IHS 

Information Handling Services Grp. 

V-E&E 

$47.64 

$2,950.0 

$2,720.0 

33.08 x 

15.80 x 

3.35 x 

19.60 x 

2.67 x 

ITRI 

Itron, Inc. 

V-E&E 

$88.53 

$3,040.0 

$4,250.0 

N/A 

14.42 x 

2.23 x 

20.35 x 

1.99 x 

SLB 

Schlumberger Ltd. 

V-E&E 

$78.09 

$93,680.0 

$90,940.0 

17.51 x 

10.32 x 

3.61 x 

12.84 x 

2.78 x 

ADVS 

Advent Software Inc. 

V-FinServ 

$35.23 

$944.8 

$865.6 

57.75 x 

28.39 x 

3.60 x 

40.03 x 

2.94 x 

EPAY 

Bottomline Technologies Inc. 

V-FinServ 

$10.40 

$258.1 

$224.9 

N/A 

31.99 x 

1.71 x 

12.09 x 

1.32 x 

FISV 

Fiserv Inc. 

V-FinServ 

$47.32 

$7,760.0 

$11,830.0 

12.16 x 

10.11 x 

2.55 x 

11.92 x 

2.58 x 

JKHY 

Jack Henry & Associates Inc. 

V-FinServ 

$20.33 

$1,750.0 

$1,710.0 

17.53 x 

7.56 x 

2.30 x 

14.32 x 

1.94 x 

ORCC 

Online Resources Corp. 

V-FinServ 

$7.77 

$226.8 

$297.6 

37.00 x 

10.52 x 

2.00 x 

18.95 x 

1.70 x 

SONE 

SI Corporation 

V-FinServ 

$6.12 

$346.8 

$279.4 

16.54 x 

8.16 x 

1.29 x 

14.93 x 

1.16 x 

TSS 

Total System Services Inc. 

V-FinServ 

$16.40 

$3,240.0 

$3,030.0 

13.82 x 

5.72 x 

1.63 x 

11.23 x 

1.47 x 

HRS 

Harris Corporation 

V-Gov 

$46.20 

$6,200.0 

$6,420.0 

14.17 x 

7.56 x 

1.21 x 

10.22 x 

1.04 x 

LLL 

L-3 Communications Holdings Inc. 

V-Gov 

$98.32 

$11,940.0 

$15,730.0 

14.09 x 

9.15 x 

1.09 x 

12.99 x 

1.00 x 

LMT 

Lockheed Martin Corp. 

V-Gov 

$109.67 

$43,470.0 

$45,080.0 

14.47 x 

8.21 x 

1.05 x 

13.02 x 

0.99 x 

MANT 

Mantech International Corp. 

V-Gov 

$59.29 

$2,080.0 

$2,060.0 

25.67 x 

13.30 x 

1.21 x 

20.59 x 

0.99 x 

RTN 

Raytheon Company 

V-Gov 

$53.51 

$22,310.0 

$22,100.0 

13.51 x 

7.70 x 

0.98 x 

11.92 x 

0.90 x 

SRX 

SRA International Inc. 

V-Gov 

$22.63 

$1,280.0 

$1,190.0 

18.25 x 

8.04 x 

0.79 x 

15.39 x 

0.69 x 

MDRX 

Allscripts Healthcare Solutions Inc. 

V-HLTH 

$12.44 

$713.1 

$771.9 

65.47 x 

16.73 x 

2.57 x 

16.81 x 

1.99 x 

CERN 

Cerner Corporation 

V-HLTH 

$44.64 

$3,610.0 

$3,540.0 

25.80 x 

9.23 x 

2.27 x 

17.24 x 

1.92 x 

HLTH 

HLTH Corporation 

V-HLTH 

$11.43 

$2,110.0 

$1,380.0 

4.97 x 

16.94 x 

2.51 x 

- 


RX 

IMS Health Inc. 

V-HLTH 

$18.91 

$3,440.0 

$4,550.0 

17.04 x 

7.17 x 

1.96 x 

9.70 x 

1.74 x 

MCK 

McKesson Corporation 

V-HLTH 

$53.81 

$14,850.0 

$15,040.0 

15.87 x 

8.00 x 

0.14 x 

12.23 x 

0.13 x 

MEDW 

Mediware Info. Systems Inc. 

V-HLTH 

$5.64 

$43.0 

$18.1 

62.67 x 

2.43 x 

0.46 x 

- 


EPIQ 

EPIQ Systems Inc. 

V-Other 

$13.60 

$482.9 

$520.0 

45.33 x 

10.97 x 

2.56 x 

18.38 x 

2.36 x 

JDAS 

JDA Software Group Inc. 

V-Other 

$15.21 

$470.3 

$419.3 

21.73 x 

4.99 x 

1.11 X 

9.16 x 

1.05 x 

RLRN 

Renaissance Learning Inc. 

V-Other 

$12.99 

$378.3 

$360.9 

37.11 x 

19.22 x 

3.24 x 

25.98 x 

2.92 x 

ROK 

Rockwell Automation Inc. 

V-Other 

$37.34 

$5,440.0 

$5,530.0 

9.09 x 

5.12 x 

0.99 x 

9.00 x 

0.94 x 

I 

Median Valuation Multiples 

17.53 x 

9.37 x 

1.71 x 

13.01 x 

1.47 x 


V 

A/E/C 

Architecture/Engineering/Construction 

EV/S Multiple-1.62 x 

EV/EBITDA-10.45 x 

V 

Gov't 

Government 

EV/S Multiple - 1.07 x 
EV/EBITDA-8.13 x 

V 

E&E 

Energy and Environment 

EV/S Multiple - 2.79 x 

EV/EBITDA-14.42 x 

V 

Hlth 

Healthcare 

EV/S Multiple-2.12 x 
EV/EBITDA-8.61 x 

V 

FinSer 

Financial Services 

EV/S Multiple - 2.00 x 

EV/EBITDA - 10.11 x 

V 

Other 

Other 

EV/S Multiple - 1.84 x 
EV/EBITDA - 8.04 x 


Vertical Market - Number of Transactions by Sub-Sector 


0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100% 
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M&A Transactions 


V 

A/E/C 


A/E/C (Architecture, Engineering, Construction) Transactions 


Noser Engineering acquires a segment of ipg 
AG 

Noser Engineering AG, a provider of technical 
software and services, has acquired the 
Automation Engineering segment of the 
company Information Process Group AG (ipg 
AG). Noser Engineering has a team of around 
70 engineers across several locations within 
Switzerland, and implements demanding 
software solutions and carries out software test 
and test-automation projects, ipg AG is a 
provider of solutions in Security Engineering and 
Automation Engineering. According to Geri Moll, 
CEO of Noser Engineering, this acquisition will 
better position Noser in control systems for the 
medical segment. 

Announcement Date: September 8, 2008 
Deal Value: Undisclosed 

Construction Data acquires BidTool 

Construction Data, the leading regional provider 
of information to the commercial construction 
industry, announced that it has acquired 
BidTool, a similar information provider based in 
Vero Beach, Florida. The acquisition will expand 
Construction Data's regional coverage to 30 
states, expand the breadth of information to the 
construction community and add additional 
resources to expand its informational service to 
its strong subscriber base. Construction Data 
serves the commercial construction industry with 
regionally focused commercial construction 
projects. The acquisition of BidTool expands its 
coverage area, brings it new products, new 
people and leverages its business for other 
similar expansion opportunities. 

Announcement Date: September 5, 2008 
Deal Value: Undisclosed 

Deltek acquires Planview MPM Division 

Deltek, Inc., provider of enterprise applications 
software for project-focused organizations, has 
acquired the MPM solution and all related assets 
from Planview, Inc. MPM is an earned value 


management (EVM) software application used 
by government contractors and agencies to 
meet the complex compliance requirements for 
their programs issued by the U.S. Federal 
Government. Through the acquisition of MPM, 
Deltek extends its position in the earned value 
management applications market and will 
expand the earned value product options for 
Deltek customers. In addition, the MPM solution 
with its best-in-class, ease-of-use and ease-of- 
installation will offer more flexibility for 
contractors who choose to implement earned 
value processes on a program-by-program 
basis. For small to medium sized government 
contractors, this provides a low cost way of 
implementing an earned value practice center 
within their organizations. 

Announcement Date: September 2, 2008 
Deal Value: $16 Million (Cash) 

Seller Revenue: $5 Million 

Bentley acquires Struc-Soft 

Bentley Systems has acquired Struc-Soft Inc. 
(Canada), a reseller and developer of 2D and 
3D engineering, construction, and fabrication 
products for analysis, design, and drawing 
production. Struc-Soft has been the exclusive 
North American reseller of Bentley’s ProSteel 
3D structural steel detailing and fabrication 
software since 2000, and also offers custom- 
developed ProSteel add-ons for specialized 
applications such as stairs, light-gauge walls 
and trusses, offshore platforms and jackets, 
pressure vessels, and towers. Through its team 
of certified engineering professionals, Struc-Soft 
also provides expert services for ProSteel users 
- from consultation and customization to 
implementation, training, and long-term support. 
It will serve as a Bentley center of excellence in 
North America for users of Bentley’s extensive 
portfolio of products for structural steel and 
concrete detailing, fabrication, and construction. 

Announcement Date: August 27, 2008 
Deal Value: Undisclosed 
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Autodesk to acquire 3D Geo 

Autodesk, Inc. is acquiring the assets of 3D Geo 
GmbH, a privately-held maker of intelligent 3D 
urban models software, based in Potsdam, 
Germany. 3D Geo offers software and services 
for geo-visualization: solutions for effectively 
creating, analyzing, managing, and distributing 
large-scale geo information. 3D Geo is a spin-off 


© CORUM GROUP - ALL RIGHTS RESERVED 


company of the Hasso Platter Institute and a 
pioneer in the field of geo-visualization software. 
This acquisition would augment Autodesk's 
offerings for utilities, telecommunication firms, 
and state and local governments. 

Announcement Date: August 11,2008 
Deal Value: Undisclosed 
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v 


Energy and Environment Transactions 


Zedi to acquire OAS Oilfield Accounting 
Service 

Zedi Inc. is acquiring OAS Oilfield Accounting 
Service Ltd. OAS is a Calgary-based private 
corporation providing chart reading and 
integration services to the oil and gas industry. 
The acquisition of OAS strengthens Zedi's 
position as the Canadian leader in gas 
measurement. Given the gas industry's current 
installation base of orifice meters with chart 
recorders, chart processing is a natural 
extension to the existing Surveillance and 
Optimization suite of products and services 
currently offered by Zedi. The combination of the 
two organizations will consolidate the gas 
measurement market and will contribute 
approximately $5.4 million annually to Zedi's 
recurring revenue base. 

Announcement Date: September 24, 2008 
Deal Value: $6.2 Million (Cash) 

GridPoint Inc. acquires V2Green 

GridPoint Inc., a leading clean tech company 
whose smart grid platform benefits electric 
utilities, consumers and the environment, 
announced that it has acquired V2Green, a 
Seattle company that provides plug-in electric 
vehicle grid integration technology - including 
on-board vehicle communication devices - to 
enable utilities to “smart charge” electric vehicles 
anywhere within a service territory. This is the 
first step in GridPoint’s acquisition strategy, 
which has been fueled by a recent $120 million 
equity financing. “We have a great deal of 
synergy with GridPoint including our software- 
based approach to modernizing the grid,” said 
John Clark, President and CEO, V2Green. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

P2 Energy Solutions acquires Wellcore 
Software Platform from Decision Dynamics 
Technology 

P2 Energy Solutions, a provider of business 
software to the oil and gas industry, acquired the 
Wellcore oil and gas well life-cycle management 


software platform from Canada-based Decision 
Dynamics Technology Ltd. Under the terms of 
the agreement, P2 Energy Solutions has 
assumed ownership of all assets (including all 
applicable intellectual property) and personnel 
associated with the development, marketing, 
sales and support of the Wellcore product. 
Wellcore is already employed by hundreds of 
business users within P2 Energy Solutions’ 
client-base. The acquisition of Wellcore allows 
P2 Energy Solutions to better meet its current 
and future customers’ needs by extending its 
broad footprint of land, production and revenue 
management, cost management and core 
accounting functionality to include the full life- 
cycle management of each well. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

NWP Services Corporation acquires ViaStar 
Energy 

NWP Services Corporation acquired ViaStar 
Energy, Inc., a provider of utility billing and 
meter installation and maintenance services to 
multifamily communities, manufactured housing 
communities, condominiums, and retail 
properties. ViaStar will add a strong presence 
for NWP in the Midwest. ViaStar’s management, 
including customer liaisons and technical 
support, will continue to serve the ViaStar 
clients. The opportunity to leverage the strength 
of ViaStar’s leadership position in the 
Indianapolis market and throughout the Midwest 
makes this an attractive proposition for NWP. 
NWP’s advanced billing technologies and 
business process methods will enable it to 
rapidly transfer ViaStar customers to the NWP 
billing system, helping to ensure that the 
company's properties and residents experience 
a seamless transition and are able to quickly 
benefit from the enhanced services and website 
functionality currently available to all NWP 
customers. 

Announcement Date: August 28, 2008 
Deal Value: Undisclosed 
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GE Energy acquires Kelman Limited 

GE Energy has acquired Kelman Limited 
(Northern Ireland), a provider of advanced 
monitoring and diagnostics technologies for 
transformers, enhancing GE’s smart grid product 
portfolio. GE’s smart grid offerings are designed 
to help utilities increase productivity and 
reliability, while also providing consumers with 
information to better manage their electricity use 
and expenses. Integrating real-time data and 
information management systems, grid 
intelligence solutions help utilities optimize their 
operations and extend the life of their 
equipment. Adding Kelman’s expertise, 
experience and multi-gas measurement 
technology will expand GE’s smart grid portfolio 
by providing utility customers with a much more 
comprehensive product offering. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

E Source acquires EnergyWindow 

E Source has acquired EnergyWindow Inc., a 
provider of online tools and services that support 
energy-sourcing decisions and procurement. 

The addition of EnergyWindow will expand E 
Source's offerings for corporate energy 
managers, providing solutions for energy supply 
management that include technology-based 
tools and information designed to help large 
energy users mitigate the cost of the natural gas 
and electricity required to power their business 
facilities and manufacturing plants. The business 
intelligence that E Source experts provide to 
utilities and large energy users includes 
predicting and assessing trends and 
technologies related to energy efficiency, utility 
customer satisfaction, program design, 
marketing, customer management, and 
sustainability. EnergyWindow's information 
technology-based tools and strategic consulting 
help large energy users manage their energy 
supply cycle from cost forecasting through 
actual procurement of natural gas and electricity. 
The combined company will offer an integrated, 
comprehensive range of offerings in three key 
areas: energy conservation (usage 
management), supply management (energy 
procurement), and sustainability (how to mitigate 
carbon risk and meet green power goals). 


Announcement Date: August 4, 2008 
Deal Value: Undisclosed 

Site Controls acquires Excel Energy 
Technologies 

Site Controls, a provider of enterprise energy 
management, facilities intelligence and grid 
efficiency solutions, has acquired assets from 
fellow energy management applications 
developer Excel Energy Technologies, including 
its Ikanosphere energy management solution for 
retail chains. With the purchase, Site Controls 
will acquire intellectual property and technology 
from Excel Energy that will further enhance the 
capabilities of Site-Command, a proven energy 
management solution designed specifically for 
chain retailers, drug stores and branch banking. 
The acquisition of Excel Energy Technologies 
will also bring additional well-known companies 
into Site Controls’ customer base. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

Vertex acquires Alliance Data's Utility 
Services Business 

Vertex, a global outsourcing firm, acquired 
Alliance Data Systems Corporation’s Utility 
Services business. Alliance Data’s Utility 
Services provides billing systems, professional 
services and process outsourcing to utilities in 
the U.S. and Canada. Alliance Data previously 
announced its intention to sell its Utility Services 
business to focus on its long-term strategy of 
delivering loyalty and marketing solutions. The 
addition of Alliance Data’s Utility Services to 
Vertex’s existing utilities business will create an 
industry-leading service provider with 2,500 
utilities professionals across 18 centers of 
excellence in the U.S. and Canada. The 
combination of Vertex’s strengths in 
transformational process outsourcing and high- 
quality customer experience management with 
Alliance Data’s Utility Services’ capabilities in 
application maintenance, hosting, systems 
integration, and customer information systems 
will position the new organization to best serve 
the evolving needs of the Utilities sector. 

Announcement Date: July 14, 2008 
Deal Value: Undisclosed 
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v 

FinSer 


Financial Services Transactions 


Bankrate acquires Bankaholic 

Bankaholic, an online site providing information 
about certificates of deposit, savings accounts, 
and money market accounts, has been acquired 
by Bankrate, Inc. Bankrate said that John Wu, 
the founder and sole employee of Bankaholic, 
will work with the firm for a specified period of 
time during the transition. Bankrate is a provider 
of personal finance information, and operates 
Bankrate.com, lnsureme.com, lnterest.com, and 
other personal finance specific websites. 

Announcement Date: September 24, 2008 
Deal Value: $12.4 Million (Cash plus potential 
earnout of up to $2.5 million) 

Wolters Kluwer Tax and Accounting acquires 
Ci3 

Wolters Kluwer Tax and Accounting has 
acquired Cl Consultancy Limited (Ci3), a leading 
international developer and supplier of 
operational risk control solutions to financial 
institutions and corporations worldwide. Wolters 
Kluwer Tax and Accounting, a unit of Wolters 
Kluwer, is a leading provider of tax, accounting 
and audit information, services and software 
solutions serving professionals in the U.S., 
Europe, Canada and Asia Pacific under the 
CCH brand name. Ci3, based in Dublin, Ireland, 
serves over 3,000 users in Europe, North 
America and Asia Pacific, with enterprise risk 
management (ERM) software, governance, risk 
and compliance software and IT consulting 
services to provide corporations with a 
comprehensive view of operational risk in 
conjunction with audit activities. 

Announcement Date: September 24, 2008 
Deal Value: Undisclosed 

Ebix to acquire Healthaxis 

Ebix, Inc., an international developer and 
supplier of software and e-commerce solutions 
to the insurance industry, is acquiring 
Healthaxis, Inc. Ebix expects the transaction 
would be immediately accretive to its earnings 
following the closing of the transaction and 
significantly accretive thereafter. Ebix believes 


that its offer of merger would create a strong 
combined company with an annual run rate of 
approximately $96 million, and a net income and 
EPS that would be substantially accretive to 
shareholders. 

Announcement Date: September 23, 2008 
Deal Value: $6.8 Million (Cash offer of $3.5 
million, out of which $3.0 million would be paid 
to the Healthaxis shareholders, and $0.5 million 
would be paid as termination fee to BPO 
Management Services plus $3.3 million in 
stock.) 

Omgeo acquires Allustra 

Omgeo has acquired London-based collateral 
management technology provider Allustra. 
Allustra offers a suite of products that provides 
customers the ability to consolidate trade 
positions across asset classes, including OTC 
derivatives, and to manage the collateral 
process that mitigates the associated 
counterparty risk. In addition, Omgeo acquired a 
derivatives portfolio reconciliation platform 
designed by Global Electronic Market (GEM), 
after piloting the technology with brokers/dealers 
and a hedge fund. By joining GEM's derivatives 
reconciliation capabilities with Allustra's 
collateral management solution, Omgeo now 
offers a combined derivatives product line. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Standard Life acquires Vebnet 

Technology company Vebnet is being bought by 
insurance giant Standard Life in a deal that will 
give the insurance company a chance to expand 
its corporate pensions offering. Edinburgh-based 
Vebnet provides flexible benefits and online 
rewards schemes to 145 corporate clients. 

Group pensions are a massive business for 
Standard Life, accounting for a quarter of sales 
in the first half of the year. The company wants 
to develop an online product, called the 
Employee Wealth Plan, that will enable its 
customers to offer a menu of benefits to their 
employees, for instance, allowing younger 
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employees to seek repayments to student loans 
instead of pension contributions. 

Announcement Date: September 16, 2008 
Deal Value: $43.4 Million 

Wolters Kluwer Legal, Tax & Regulatory 
Europe acquires Addison Software 

Wolters Kluwer Legal, Tax & Regulatory Europe 
is acquiring Addison Software and Service 
GmbH, a leading provider of software solutions 
for the German tax market, from HgCapital. With 
a well-established presence in over 18 
countries, Wolters Kluwer Legal, Tax & 
Regulatory Europe offers a broad range of 
information, software, and services to law firms, 
accounting firms, corporations, and 
governments. This acquisition will strengthen 
Wolters Kluwer’s leading position in Germany as 
the professional information solutions provider 
for advisors in tax, accounting, and human 
resources. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Moody’s Corporation acquires Fermat 
International 

Moody's Corporation has agreed to acquire 
Fermat International (Belgium), a provider of risk 
and performance management software to the 
global banking sector. The combination of 
Moody's credit portfolio management and 
economic capital tools with Fermat's expertise in 
risk management software positions Moody's to 
deliver comprehensive analytical solutions for 
financial institutions worldwide. With installations 
at more than 100 banks - primarily in Europe, 
the Middle East and Asia - Fermat significantly 
extends the functional and geographic scope of 
the Moody's Analytics suite of banking software. 
This acquisition provides a strong complement 
to Moody's Analytics and accelerates its goal of 
offering a comprehensive, end-to-end risk 
management solution to commercial banks and 
other financial institutions. 

Announcement Date: September 15, 2008 
Deal Value: $189 Million (Cash plus potential 
earnout of up to $36 million) 


SKS Unternehmensberatung GmbH acquires 
ib-bank-systems GmbH 

The German SKS Unternehmensberatung 
GmbH & Co has acquired the IT service 
provider ib-bank-systems GmbH & Co, owned 
by Investitionsbank Berlin and Investitionsbank 
des Landes Brandenburg (ILB). Ibbs has 56 
employees, is headquartered in Potsdam and 
develops software for banking. SKS employs 80 
professionals and focuses on the segments of 
core banking, credit process, risk management, 
implementation of software and IT services and, 
with this step, hopes to extend its range of 
products and assure a continuous growth rate. 

Announcement Date: September 9, 2008 
Deal Value: Undisclosed 

Princeton Financial Systems acquires Aquin 
Components GmbH 

Princeton Financial Systems LLC, a subsidiary 
of State Street Corporation and a provider of 
portfolio management and accounting solutions 
for global institutional investors, is acquiring 
Aquin Components GmbH, one of Europe's 
leading software vendors for international asset 
management and the fund industry, and market 
leader in investment compliance. The acquisition 
of Aquin, an established provider of middle and 
back office solutions with a strong presence in 
Europe, will allow Princeton Financial to 
significantly expand and accelerate its 
leadership and product offerings to the global 
marketplace. 

Announcement Date: September 8, 2008 
Deal Value: Undisclosed 

Bosch acquires Innovations 
Softwaretechnologie GmbH 

Bosch, the leading global supplier of technology 
and services, has acquired Innovations 
Softwaretechnologie GmbH, headquartered in 
Immenstaad am Bodensee, Germany. 
Innovations Softwaretechnologie develops 
software solutions for international clients from 
the finance and insurance sectors, as well as 
from others. With its software, commercial and 
technical processes can be mapped and 
transferred flexibly into software system. In fiscal 
2007/2008, Innovations generated sales of 11.2 
Million Euros, an increase of 20 percent as 
compared to the previous year. The company 
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currently employs 120 associates and opened a 
subsidiary company in Chicago, Illinois, in 2007. 
Innovations is a technological forerunner in 
important fields. Together with its highly qualified 
and motivated associates, Bosch wants to 
expand the business. 

Announcement Date: September 8, 2008 
Deal Value: Undisclosed 

BasWare Corporation acquires Contempus 
AS 

Finnish financial solutions developer Basware 
Corporation is acquiring Contempus AS from 
Affecto. Contempus provides Purchase to Pay 
as well as Enterprise Content Management 
solutions. It was part of Component Software 
Group ASA which Affecto acquired in 2007. 
Basware, headquartered in Espoo, Finland, 
develops enterprise purchase-to-pay and 
financial management solutions. Contempus has 
over 17 years of experience in the development 
and implementation of electronic document 
management solutions and the operations are 
focused around its proprietary Contempus 
software products. The company has service 
organizations that distribute, implement and 
maintain the installations in Norway and 
Sweden. The acquisition strengthens Basware's 
position in the Enterprise Purchase to Pay 
markets in Norway, Sweden and the United 
Kingdom. 

Announcement Date: September 5, 2008 
Deal Value: $12.5 Million (Cash - plus potential 
earnout of $2.6 million) 

Seller Revenue: $12.5 Million (2007) 

Advent Software to acquire Tamale Software 

Advent Software, Inc., a provider of software 
and services for the investment management 
industry, is acquiring Tamale Software, Inc., a 
leader in research management solutions. In 
recent years, the investment community has 
struggled to effectively manage and leverage 
across their organizations a massive influx of 
investment information (sell-side research, 
email, independently produced analysis, news, 
and internet content) in an increasingly complex 
compliance environment. Tamale Software 
solves this problem with Tamale RMS, the firm's 
innovative workflow software solution that 
creates a centralized information hub to easily 
manage and access research information, 


enhancing collaboration across the investment 
team and optimizing the investment decision¬ 
making process. Advent chose Tamale 
Software because, as the clear industry leader 
and a pioneer in the field of RMS, they bring 
unparalleled vision and a track record of 
success as Advent extends its footprint in the 
front office with this powerful, game-changing 
productivity tool for its clients' investment teams. 

Announcement Date: September 5, 2008 
Deal Value: $70 Million (Cash and stock) 

Seller Revenue: $17 Million (Advent revenue 
estimate based on Tamale’s run rate) 

United eSystems acquires Netcom Data 
Southern 

United eSystems, Inc. has acquired Netcom 
Data Southern Corp., a company engaged in 
placing credit card merchant services through 
various banks. The companies view this as an 
effective means to enter into the world of 
electronic payment convergence, and by 
combining ND’s strength as a registered 
ISO/MSP with United’s electronic check 
processing capability, they have facilitated the 
ability to be competitive in the marketplace for 
both independent sales agents and merchants 
regardless of size and whether they are retail or 
Internet. 

Announcement Date: August 28, 2008 
Deal Value: Undisclosed 

MegaPath acquires IP Merchant Solutions 

MegaPath Inc., provider of managed IP data, 
voice and security services in North America, 
has acquired IP Merchant Solutions. Through 
this acquisition, MegaPath is adding the new 
PCI compliant Payment Processor Extranet 
service, providing Site-to-Site MPLS VPN retail, 
restaurant and hospitality customers with a cost 
effective solution for accessing leading credit 
card processors. This reduces customers' check 
and credit card processing fees, along with other 
operating costs related to supporting a legacy 
(dial or satellite) non-IP infrastructure. With 
MegaPath, retailers can connect to as many 
processors as their businesses require, and the 
company provides a discount for customers 
implementing multiple connections. 

Announcement Date: August 12, 2008 
Deal Value: Undisclosed 
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FolioDynamix acquires SunGard Advisory 
Technologies 

Privately held FolioDynamix, a driver of 
innovation in unified managed accounts 
technology and services, acquired SunGard 
Advisory Technologies Inc., a provider of 
investment management programs and wealth 
management platform solutions to financial 
services organizations nationwide. Clients of 
FolioDynamix encompass top wealth 
management businesses including major 
brokerage firms, registered investment advisors, 
asset management firms and banks. 
FolioDynamix processes over 3.5 million 
accounts daily and supports in excess of 12,000 
advisors who leverage the firm’s FDx platform to 
oversee a variety of fee-based programs. 
According to FD, adding SAT’s services set to 
the technically robust FDx platform creates a 
new paradigm in the managed accounts 
business and brings together the best visionary 
leaders and expertise in unified managed 
accounts. 

Announcement Date: August 11,2008 
Deal Value: Undisclosed 

Morningstar acquired Financial Computer 
Support 

Morningstar Inc. has acquired Financial 
Computer Support Inc, a provider of practice 
management software solutions and services. 
Financial Computer Support products include 
the dbCAMS+, Ontra+, Vestige-t- and dbLITE, 
which are offered to financial professionals. 
Morningstar said Financial Computer Support's 
flagship product, a software program called 
"dbCAMS+," will be rebranded and incorporated 
into Morningstar's existing Principia software 
product line geared toward financial advisers. 
Financial Computer Support's product is a 
portfolio management system enabling advisers 
to produce and track reports for clients, and 
manages clients' contact and billing information. 
The product has more than 8,000 licensed 
users. By bringing these two popular software 
applications together in a single product suite, 
advisors will have powerful options for 
integrating investment data and analytics with 
client performance reports. 

Announcement Date: August 11,2008 
Deal Value: Undisclosed 


Sapient acquires Derivatives Consulting 
Group 

Sapient has acquired Derivatives Consulting 
Group Limited (UK), a provider of derivatives 
consulting and outsourcing services to 
investment banks, hedge funds, asset managers 
and commercial banking clients. DCG is a 
leader in partnering with the industry to provide 
derivative operations metrics and respond to the 
industry’s operational challenges. With this 
acquisition, Sapient will add a globally integrated 
service in derivatives processing to the market¬ 
leading capabilities of its Trading and Risk 
Management (TRM) practice, which has been a 
key driver in Sapient’s growth. The addition of 
DCG will dramatically increase Sapient’s ability 
to address derivatives operations issues and 
further strengthen its unique position in the 
marketplace. Sapient’s expanded TRM services 
will now include unique operations 
benchmarking, deep derivatives and process 
expertise, operations support, technology 
services and proven off-shore capabilities. 

These will help clients both manage the growth 
and complexity of derivatives transactions and 
eliminate the inefficiencies they currently 
experience in derivative operations. DCG will 
operate within Sapient’s TRM practice, which 
provides high-end business consulting, program 
management, technology delivery and process 
outsourcing solutions focused on the specialized 
needs of risk enterprises. 

Announcement Date: August 7, 2008 
Deal Value: Undisclosed 

SunGard to acquire controlling interest in GL 
TRADE 

SunGard is acquiring a majority stake (64.5%) in 
GL TRADE (France), a global financial software 
solutions company. GL TRADE delivers trading 
solutions that ensure its clients' success. GL 
TRADE is a global financial software solutions 
company, operating in over 50 countries and 
serving 1,600 clients. GL TRADE is a leading 
provider of multi-asset front to back solutions, 
connectivity and information services. SunGard 
believes that the transaction would contribute to 
SunGard and GL TRADE'S global growth 
strategies and would benefit customers of both 
companies. The product fit is complementary 
and GL TRADE'S strengths, particularly in 
trading solutions and market connectivity 
products in Europe and Asia, would complement 
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SunGard's positions in North America in this 
space. 

Announcement Date: August 1,2008 
Deal Value: $402.4 Million (Cash) 

DealFlow Media acquires PrivateRaise.com 

DealFlow Media, Inc. acquired the assets and 
business of PrivateRaise.com LLC, including the 
PrivateRaise.com website which tracks private 
placements of equity and equity-linked securities 
executed by public companies. PrivateRaise’s 
award-winning service simplifies monitoring, 
researching and analyzing private investments 
in public equities (PIPEs) and the entities 
associated with these transactions including 
investors, placement agents, and law firms. The 
transaction is DealFlow Media’s first major 
acquisition since being founded in 2003 and 
complements the company’s business of 
providing information and analysis on alternative 
investment structures. With this acquisition, 
DealFlow becomes an important player in 
providing database services and is positioned to 
offer premium services for other markets they 
serve in the areas of insurance, equities, debt, 
and real estate investment structures. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Wolters Kluwer acquires Compliance Online 

Wolters Kluwer Financial Services has acquired 
Compliance Online (UK), an online compliance 
information provider focused on regulatory 
information, analysis, news and value-added 
commentary for the UK’s financial services 
market. Compliance Online provides UK 
customers with high-quality, explanatory 
regulatory information to help the customers 
understand how to conduct business under the 
Financial Services Authority (FSA) rules and 
guidance. Compliance Online’s suite of content 
solutions includes high-value summaries, 
commentary and interpretation of FSA 
regulations in the form of news analysis, daily 
articles, compliance calendars and more. 
Compliance Online’s UK analytical content 
complements the UK primary law materials on 
Wolters Kluwer Financial Services’ Compliance 
Resource Network, an online site that provides 
fast and convenient access to essential 
regulatory information, requirements and 
analysis. 


Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Bluepoint Solutions acquires Avalon 
International, Inc. 

Bluepoint Solutions, Inc., provider of Check21, 
remote deposit capture, electronic document 
management and multi-factor identification 
software technology for financial institutions, 
acquired Avalon International, Inc., a provider of 
.Net technology solutions for image payment 
and advanced item processing. This acquisition 
unites two industry innovators currently 
delivering feature-rich software technology 
solutions to financial institutions. Bluepoint’s 
clients asked for an end-to-end image-based 
Check 21 capture and item processing solution. 
With this acquisition, the combined solution 
offers the most comprehensive next-generation 
suite of image-enabled products to the industry. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Markit Group acquires JP Morgan FCS 
Corporation 

Markit Group Limited, a financial information 
services company, has acquired JP Morgan 
FCS Corporation, a provider of portfolio and risk 
management software and services to 
syndicated loan market participants. The deal 
will reinforce Markit’s position in the global credit 
markets and allow the company to develop and 
deliver solutions that will improve operational 
efficiency and transparency in loan markets. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

American Processing Co. acquires National 
Default Exchange 

American Processing Company LLC, a provider 
of case management software, will acquire 
National Default Exchange, a leading provider of 
mortgage default processing services and 
licensor of specialized software for the mortgage 
banking industry. The deal will provide APC 
entry into three of the nation's largest states in 
terms of their projected growth in mortgage 
defaults. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed (Stock and debt) 
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Heilman & Friedman acquires SSP Holdings 

Heilman & Friedman, the U.S. private equity firm 
founded in San Francisco in 1984, has acquired 
UK IT company SSP Holdings. SSP is a leading 
provider of IT systems and services to the 
general insurance sector in the UK and selected 
international markets. H&F is a leading global 
private equity group specializing in a variety of 
sectors, including software and information 
services, financial services, and media. 

Announcement Date: July 23, 2008 
Deal Value: $393.6 Million 

ePayments acquires ACH Technologies 

ePayments Corp., an electronic payments 
processing and support services company, has 
acquired ACH Technologies Inc. ePayments will 
assume control of and manage the company's 
check recovery accounts. The move also allows 
ePayments to offer additional services to the 
newly acquired accounts such as credit card 
processing and electronic check conversion. 
ACH Network volume continues on a strong 
growth path. More than 3.7 billion transactions 
worth more than $7.5 trillion were conducted 
during the first quarter of 2008, representing 
growth rates of 8.3 percent and 6.6 percent, 
respectively, over the same quarter of 2007. The 
new client base will be offered other payment 
solutions and will be introduced to 
HyperCustomer Service strategies. The 
ePayments Group Of Companies, including its 
Professional Services division and Educational 
Financial Services division, are committed to 
providing more efficient and less costly third 
party processing of re-presented check 
collection (RCK) utilizing the ACH Network and 
ePayments' iSmart check processing 
technologies. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

iPipeline acquires COSS Development 
Corporation 

iPipeline, provider of on-demand sales 
distribution software for insurers and financial 
services firms, has acquired COSS 
Development Corporation, a leading provider of 
mission-critical web-enabled illustration systems 
and fill-able forms technology. iPipeline and 
COSS have been business partners since 2004 


and serve over 100 insurance carriers and 700 
brokerage general agencies, banks and broker- 
dealers. The acquisition enables iPipeline to 
create an ecosystem for carriers, distributors 
and agents, allowing all to better serve their 
customers and increase sales in an expedited, 
streamlined manner. Specifically, brokers will be 
able to use a web-based system that allows 
them to present their clients with comparisons 
and illustrations for insurance products, access 
the most up to date forms and complete them 
online. This integrated offering enables all 
stakeholders to achieve straight through 
processing in one easy-to-use system. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

Temenos Group to acquire Informer AE 
assets 

Temenos Group AG (TG) of Switzerland agreed 
to acquire the core banking assets of Informer 
AE (Greece), an Athens-based developer of 
software solutions. Informer has been an 
authorized licenser and system integrator for 
Temenos in Greece, Eastern Europe, the 
Balkans and the Middle East since 1995. 
Through the acquisition, Temenos hopes to gain 
an expanded footprint in these markets and also 
into Romania and Egypt, where Informer already 
has an established presence. Across its regions, 
Informer Group says that it has a client base of 
approximately 15 institutions using T24/Globus. 

Announcement Date: July 18, 2008 

Deal Value: $40.2 Million (Cash and stock plus 

potential of $1.2 million in profit related earnout) 

Bluff Point Associates acquires Blue Frog 
Solutions 

Bluff Point Associates, a private equity firm, 
acquired a controlling interest in Blue Frog 
Solutions, an insurance software service 
company. Blue Frog has a leading technology 
platform that enables broker dealers and advisor 
networks to assure compliance and improve 
efficiencies. The company's focus on insurance 
and annuity products is very similar to what 
Matrix has done in providing an open 
architecture platform for the clearing of mutual 
funds. The investment by Bluff Point and the 
partnership with its affiliate companies will 
strengthen Blue Frog's market positioning. 
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Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

Triple Point Technology acquires ROME 
Corporation 

Triple Point Technology, global supplier of 
energy and commodity risk management and 
transaction processing software solutions, 
acquired ROME Corporation, provider of 
enterprise credit risk management solutions. 

The acquisition broadens and deepens Triple 
Point’s product portfolio, enabling it to uniquely 
offer enterprise risk management solutions 
covering the four key contributors of corporate 
financial exposure: market risk, governance and 
regulatory compliance risk, operational risk and 
counterparty credit risk. The recent volatility in 
the global credit markets - resulting in the need 
to place greater corporate oversight and 
emphasis on counter-party exposure 
management, liquidity obligations, margin cash 
management, regulatory compliance and risk 
analytics - highlights the criticality of 
implementing enterprise credit risk management 
best practices and solutions. Triple Point 
customers, and the energy/commodity markets 
at large, demanded the capability of managing 
all aspects of corporate financial exposure from 
their transaction and risk management solution 
provider. This customer pull was a key driver in 
Triple Point’s pursuit of the ROME acquisition. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 

Temenos to acquire Financial Objects 

Switzerland's Temenos Group AG and British 
banking software group Financial Objects 


announced that they have reached a deal under 
which Temenos would acquire Financial 
Objects. Temenos believes that the acquisition 
would enhance its position as an international 
leading company in the banking software 
industry and that the enlarged group would be 
better placed to take advantage of this fast 
growing market. 

Announcement Date: July 3, 2008 
Deal Value: $53.6 Million 

CRIF acquires Teres Solutions 

CRIF, a leader in credit services, has acquired 
Teres Solutions, Inc. (Italy), one of the top three 
providers of direct and indirect lending software 
to credit unions and financial institutions. Teres 
Solutions will operate as a wholly-owned 
subsidiary of CRIF. CRIF develops decision- 
support models, consultancy and management 
solutions, software and worldwide business 
information systems to support the needs of 
finance, insurance, utility and service companies 
in every phase of customer relations. The 
company’s acquisition of Teres Solution will 
provide CRIF with the ability to offer the SAIL 
Direct and SAIL Indirect lending platforms to 
organizations in Europe and beyond. In addition, 
the deal will support the continued expansion of 
CRIF into the U.S. credit union and financial 
services markets. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 
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Government Transactions 


Northrop Grumman acquires 3001 

Northrop Grumman Corporation is acquiring 
3001 International, Inc. 3001, owned by its 
management and CM Equity Partners, provides 
geospatial data production and analysis, 
including airborne imaging, surveying, mapping 
and geographic information systems for 
domestic and international government 
intelligence, defense and civilian customers. The 
addition of 3001 will significantly complement 
Northrop Grumman’s current core geospatial 
business. Its strong geospatial data collection, 
processing and production capabilities help the 
company further address the critical needs and 
priorities across civilian, defense, intelligence, 
homeland security, energy and environmental 
business areas, from both domestic and 
international perspectives. 

Announcement Date: September 10, 2008 
Deal Value: Undisclosed 

IHS Acquires Documental Solutions, LLC 

IHS Inc., a global source of critical information 
and insight, has acquired Documental Solutions 
LLC, a provider of market intelligence and 
analysis tools for the defense and aerospace 
industry. Documental Solutions provides market¬ 
leading analysis and decision-support tools for 
strategic planners, business developers and 
analysts within the defense and aerospace 
industry. Its flagship product, DS Forecast, is a 
visual, interactive and personalized market 
analysis solution utilizing research from a vast 
array of sources to provide a powerful force- 
multiplier to their customers’ existing analytical 
and commercial operations. Combining the 
market analysis tools of Documental Solutions 
with the industry-leading insight of Jane’s 
Information Group creates a world-class solution 
for the global defense industry. Documental 
Solutions products are a perfect complement to 
Jane’s existing defense market data and insight 
products - now enabling customers to carry out 
the highest level of strategic market analysis, 
through to very tactical program analysis, sales 
opportunity capture and tender support. 


Announcement Date: September 4, 2008 
Deal Value: $24.5 Million (Cash - done at 10X 
forward EBITDA) 

Serco to buy SI International 

Serco Group PLC (UK) is acquiring SI 
International Inc., a U.S. federal contractor. SI 
provides information technology and outsourcing 
services to the Department of Defense, the 
Department of State and other clients. 

Announcement Date: August 26, 2008 
Deal Value: $423 Million (Cash and the 
assumption of $87.3 million in debt) 

CAE to acquire Bell Aliant’s Defense Security 
Business Unit 

CAE is to acquire Bell Aliant's Defense, Security 
and Aerospace business unit (Canada), 
currently operated by the xwave division of Bell 
Aliant Regional Communications, Limited 
Partnership, xwave's DSA team supplies real¬ 
time software and systems for simulation, 
training, defense, and integrated lifecycle 
information management for the aerospace and 
defense industries. The move expands CAE's 
defense capabilities and footprint across 
Canada, particularly in Ottawa, Atlantic Canada 
and British Columbia. By joining CAE and the 
CAE Professional Services team, xwave's DSA 
professionals will provide it with a portfolio of 
complementary capabilities, including systems 
integration that will enhance CAE's ability to 
serve Canada as well as the global defense and 
homeland security markets. 

Announcement Date: August 5, 2008 
Deal Value: $26.1 Million (Cash and earnout) 

AMERICOM Government Services to acquire 
AOS 

Satellite solutions provider AMERICOM 
Government Services (AGS) is acquiring AOS, 
Inc., engineers of secure telecommunications 
technologies and global network mobility. AOS, 
Inc. provides highly secure, customized, turnkey 
network mobility and communications solutions, 
and engineering, program management, IT 
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consulting and managed network services. 
AMERICOM says the benefits of the acquisition 
of AOS, Inc. will be reflected in the added value 
they are creating for their U.S. Government 
customers. Operational security is an important 
aspect of how its customers operate - the 
integration of AOS technology with 
AMERICOM’s satellite solutions will enable 
enhanced communications for the U.S. 
Government worldwide. 

Announcement Date: August 5, 2008 
Deal Value: Undisclosed 

QRSciences acquires Spectrum 

QRSciences Pty Ltd has acquired all of the 
remaining shares of Spectrum San Diego, a 
maker of homeland security products 
specializing in the design of electronic imaging 
systems and instrumentation. QRS Corp already 
owns 33.4% of Spectrum. Combining the two 
companies will create a multi-technology and IP- 
rich developer of security scanning and imaging 
with an important portfolio of intellectual 
property. Products of the combined companies 
will include: 1) CastScope(TM), a screening 
system used in airports and other locations for 
scanning prosthetics and casts; 2) 
SentryScope(TM), a unique ultra-high-resolution 
180 degree camera system in use at locations 
internationally for security monitoring of crowds 
and large areas; and 3) other technology and 
intellectual property with applications in security 
screening. It will also own royalty-generating 
patents currently licensed to General Electric for 
a shoe-scanning system designed for airport 
usage. 

Announcement Date: August 4, 2008 
Deal Value: $9.32 Million 

Northgate acquires Anite Public Sector 

Northgate Information Solutions has agreed to 
acquire Anite Public Sector Holdings Limited, 
which incorporates Anite’s local government and 
secure information systems businesses. The 
deal, which comes four months after the 
acquisition of Northgate Information Solutions 
pic by private equity firm Kohlberg Kravis 
Roberts & Co (KKR), demonstrates the new 
owners’ commitment to expand Northgate’s 
public service business and to realize value 
through successful and strategic acquisition. 

The acquisition enables Northgate to deliver 


improved and enhanced services to its local 
government clients, including adding to its 
leading position in revenues and benefits and 
housing by becoming the number one provider 
of social care and document management 
services. 

Announcement Date: August 1,2008 
Deal Value: $96.9 Million 

BAE acquires Detica Group 

BAE Systems PLC (UK - through an undisclosed 
wholly-owned subsidiary) agreed to launch a 
tender offer to acquire Detica Group PLC (UK), 
a provider of business and technology 
consulting services. Detica Group provides 
business and technology consulting services 
that specializes in information intelligence and 
focuses on information intensive areas of 
security and resilience, fraud containment, risk 
management, regulatory compliance and 
customer management, for government and 
commercial customers. It also has technology- 
related operations such as data warehousing, 
data analytics, data quality, advance operational 
systems, web integration, enterprise content 
management, text mining, search and retrieval, 
and communication monitoring. 

Announcement Date: July 29, 2008 
Deal Value: $1 Billion (Cash) 

Seller Revenue: $402 Million (ttm) 

Constellation Software acquires Municipal 
Solutions Group 

Constellation Software’s wholly-owned 
subsidiary N. Harris Computer Corporation has 
acquired Municipal Solutions Group. MSG is 
focused on the delivery of permits and 
inspections, planning and zoning, and code 
enforcement software solutions to municipal 
government clients throughout North America. 
MSG will complement Harris' growing land 
management solution practice with the addition 
of a market leading solution and over 125 
customers. 

Announcement Date: July 18, 2008 
Deal Value: Undisclosed 
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SI International to acquire Arrowpoint 
Corporation 

SI International, Inc., an information technology 
and network solutions company, is acquiring 
Arrowpoint Corporation, a provider of IT services 
and solutions to the U.S. Federal Government. 
The company has approximately 150 employees 
with 80 percent holding security clearance. 
Headquartered in Alexandria, Va., Arrowpoint 
has extensive knowledge of National Guard 
programs, requirements, and contract 
acquisitions. The acquisition expands SI 
International's relationship with key Department 
of Defense (DoD) clients. 

Announcement Date: July 16, 2008 

Deal Value: $16 Million (Cash plus potential of 

$9 million in performance-based earnout) 

The O’Neil Group Company acquires Braxton 
Technologies Inc. 

The O’Neil Group Company acquired Braxton 
Technologies Inc. The new company will 
operate as Braxton Technologies, LLC, and will 
continue to deliver software products, 
engineering, operations and maintenance for 
development, deployment, and sustainment of 
command and control systems. The O’Neil 
Group Company is a corporation specializing in 
strategic acquisitions and services. Braxton 
focuses on building an integrated commercial 
command and control product line for use in 
both satellite and weapons control applications. 
The systems utilize a standardized core 
architecture and custom elements that can be 
tailored for reuse in future command and control 
systems. 


Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

SRA acquires Interface & Control Systems, 
Inc. 

SRA International, Inc., a provider of technology 
and strategic consulting services and solutions 
to government organizations, has acquired 
Interface & Control Systems, Inc., a product 
development and engineering services firm 
specializing in real-time, embedded and 
autonomous command and control software 
systems for space applications. ICS is a leading 
developer of integrated ground and flight 
autonomous command and control software and 
services for government and commercial 
mission-critical projects. The company 
specializes in delivering automation software for 
satellites, control centers, ground stations, test 
sets, simulators and e-business systems. With 
ICS' domain expertise in autonomous command 
and control, SRA strengthens its position in a 
strategically significant market segment. The 
ICS acquisition brings to SRA an experienced 
management team, a highly specialized 
employee base and valuable intellectual 
property. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 
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Healthcare Transactions 


China Information Security Technology to 
acquire Shenzhen Zhongtian Technology 
Development 

China Information Security Technology, Inc., an 
application software developer, systems 
integrator and full-service Geographic 
Information Systems solutions provider to the 
public security and civil-use markets in China, is 
acquiring Kwong Tai International Technology 
Limited, a Hong Kong company, and its wholly- 
owned Chinese subsidiary, Shenzhen Zhongtian 
Technology Development Company Ltd., a 
provider of hospital digital information systems in 
Guangdong Province, China. The acquisition of 
Zhongtian Technology and its patented Medical 
Case Statistics Software will enable CIST to 
leverage its existing Residence Card application 
platform and information sharing capabilities to 
serve the growing demand for digital hospital 
and electronic medical record (EMR) systems in 
China. 

Announcement Date: September 29, 2008 
Deal Value: $16.5 Million (Cash and stock) 

HealthPort acquires ChartOne 

Marking a significant development in its vision to 
be a leading provider of technology and strategic 
solutions for the healthcare industry, HealthPort 
will acquire its closest competitor, ChartOne. 

This acquisition combines the strengths of two 
industry leaders and creates the widest selection 
of affordable, quality health information products 
and services available. As the adaptation of 
technology continues to gain momentum in the 
healthcare industry, this announcement 
positions HealthPort to better provide a full 
spectrum of solutions that can improve business 
fundamentals and enhance patient care. With 
this acquisition, HealthPort has combined 
revenues of more than $230 million and serves 
more than 8,000 healthcare facilities across the 
United States. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 


Perseus buying Allscripts Unit 

Perseus LLC, a private equity operation, has 
agreed to acquire the Physicians Interactive 
business of Allscripts Healthcare Solutions Inc. 
Physicians Interactive provides online clinical 
education programs that enable life sciences 
companies to reach physicians. Allscripts 
Healthcare Solutions, Inc., is a provider of 
clinical software, connectivity and information 
solutions that physicians use to improve 
healthcare. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

Eclipsys to acquire MediNotes for $45M 

Eclipsys Corp. is acquiring MediNotes, a 
privately-held industry leader in physician 
practice information solutions. MediNotes has 
practice management and electronic medical 
record (EMR) solutions in over 5,000 medical 
practices across the U.S. Eclipsys has 
traditionally focused on providing information 
software, clinical content and professional 
services for hospitals and hospital-based health 
systems. With a growing number of specialty 
and smaller physician practices, health systems 
have sought a cost-effective way to improve 
care coordination and expand relationships with 
loosely affiliated physicians, the company says. 
Web-based practice management and EMR 
solutions such as those by MediNotes, which 
are low-cost to implement and maintain, help 
facilitate those linkages and expanded physician 
adoption. Once completed, the acquisition of 
MediNotes will expand, but not replace, the 
current Eclipsys solution portfolio. 

Announcement Date: September 19, 2008 
Deal Value: $45 Million (Cash and stock) 

QHR to acquire Clinicvault Inc 

QHR Technologies Inc. is acquiring Clinicvault 
Inc., a privately held Calgary-based company. 
Clinicvault provides data hosting services as an 
Application Service Provider (ASP) to the 
growing Electronic Medical Records (EMR) 
market. QHR participates in that market through 
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its subsidiary, Optimed Software Corporation, 
whose EMR system is sold under the Accuro 
brand. The acquisition of Clinicvault will enable 
QHR to seamlessly integrate ASP services into 
its EMR client service delivery model. 

Announcement Date: September 17, 2008 
Deal Value: Undisclosed 

WebMD to acquire QualityHealth.com 

WebMD Health Corp., health information 
provider, is acquiring QualityHealth.com and its 
owner, Marketing Technology Solutions Inc. 
(MTS). The acquisition will add performance- 
based marketing programs to WebMD's product 
portfolio and expands the breadth of its offerings 
to the biopharmaceutical and healthcare 
markets. Using proprietary data analytic 
technology, QualityHealth.com effectively 
delivers targeted health information and 
personalized programs to its consumer 
members based on individual need. Established 
in 1999, QualityHealth.com is one of the 10 
largest health websites, with approximately 5.5 
million unique monthly visitors. QualityHealth's 
traffic will complement WebMD's reach of more 
than 48 million unique monthly visitors and over 
1.1 billion quarterly page views, further 
differentiating WebMD's brand and expanding its 
high quality, health engaged audience. 

Announcement Date: September 15, 2008 
Deal Value: $50 Million (Cash plus potential 
earnout of up to $25 million) 

Seller Revenue: $21 Million (FYE 2007) 

Marlin Equity acquires MedAvant 

Officials at MedAvant Healthcare Solutions have 
received approval from a bankruptcy court to sell 
the struggling provider of SaaS healthcare 
technology and transaction services for $24.35 
million. That was the high bid submitted during a 
bankruptcy auction by an affiliate of Marlin 
Equity, a private equity firm that had been 
identified as a "stalking horse" purchaser in the 
days leading up to the auction. 

Announcement Date: September 10, 2008 
Deal Value: $24.35 Million (Cash) 

Tripos International to acquire Pharsight 

Tripos International, a drug discovery informatics 
company owned by Vector Capital, is acquiring 
Pharsight Corp., a provider of software, 


strategic, and regulatory services designed to 
optimize clinical drug development. The 
combined companies will provide software 
products and scientific services over an 
expanded market, from discovery to Phase III, 
approval, and post marketing. By acquiring 
Pharsight, Tripos will be able to provide its 
customers with important new products, key 
enabling technologies and scientific expertise. 

Announcement Date: September 10, 2008 
Deal Value: $57 Million (Cash) 

Seller Revenue: $28.8 Million (ttm) 

Phase Forward acquires Clarix LLC 

Phase Forward, a provider of data management 
solutions for clinical trials and drug safety, has 
acquired privately held Clarix LLC, an innovative 
provider of fully web-integrated interactive 
response technology. Clarix’s fully web- 
integrated IRT is used for subject randomization, 
predictive medication inventory management, 
and operational management and reporting in 
clinical trials. Clarix combines a next-generation 
technology platform with a services organization 
focused on delivering the highest levels of 
customer satisfaction to enable customers to set 
up trials in less than half the time it typically 
takes with traditional IRT providers. Phase 
Forward believes the combination of Clarix IRT 
and Phase Forward’s market-leading InForm 
EDC solution and Empirica Safety Suite will 
represent the next generation of eClinical 
innovation. 

Announcement Date: September 5, 2008 
Deal Value: $40 Million (Cash) 

Seller Revenue: $6.3 Million (2008 projection) 

Health Central Network acquires 
TheBody.com and TheBodyPro.com 

The HealthCentral Network, Inc., the leading 
collection of online consumer health assets, with 
more than 35 condition-specific, wellness and 
general health web properties, announced the 
acquisition of HIV/AIDS patient resource 
TheBody.com and HIV/AIDS health professional 
resource TheBodyPro.com. With the acquisition, 
HealthCentral extends its position of becoming 
the leading online enterprise of condition- 
specific health and wellness information. The 
acquisition adds approximately 700,000 highly 
targeted monthly unique visitors to The 
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HealthCentral Network's nearly 11 million 
monthly unique visitors. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

Wolters Kluwer to acquire UpToDate 

Wolters Kluwer Health, provider of information 
and business intelligence for students, 
professionals and institutions in medicine, 
nursing, allied health, pharmacy and the 
pharmaceutical industry, is acquiring UpToDate, 
an evidence-based electronic clinical information 
resource. This acquisition will strengthen 
Wolters Kluwer Health's portfolio in the growing 
point of care and electronic medical record 
markets by expanding its product and services 
offerings. Terms of the acquisition were not 
disclosed but UpToDate is expected to generate 
annualized projected revenue of $80 million in 
2008 and has demonstrated consistent double¬ 
digit organic revenue growth over the last four 
years. This acquisition will strengthen Wolters 
Kluwer's leading position in the clinical decision 
support market and fits squarely into its strategy 
for building its Health business. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

Riverside acquires HealthcareFirst 

The Riverside Company's Micro-Cap Fund 
focused on companies with $5 million or less in 
EBITDA, acquired HEALTHCAREffref, Inc. HCF 
is the third addition to the Riverside Micro-Cap 
Fund ("RMCF") in the last two months and is the 
28 th healthcare investment in Riverside's history. 
HCF offers hosted software solutions to small 
businesses in the Medicare-reimbursed home 
health agency and hospice markets in 35 states. 
The company operates in a favorable industry, 
showing strong historic financial performance 
and untapped growth potential. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

Stalis acquires Silverlink 

UK health IT vendor Stalis has acquired clinical 
software developer Silverlink. Silverlink is the 
developer of the PCS patient administration 
system, which is widely used within the NHS. 
Stalis says the merged company will be better 


able to provide UK public and private healthcare 
customers with a significantly expanded local 
care record service solution. The company says 
the market is showing signs of renewed life, with 
opportunities arising as NHS trusts seek interim 
solutions and foundation trusts begin to show 
their independence. The merger is intended to 
enable the development of a single integrated 
product line, combining Silverlink’s clinical 
software and Stalis’ expertise in data migration, 
integration and warehousing. 

Announcement Date: September 1,2008 
Deal Value: Undisclosed 

PARAEXEL acquires ClinPhone 

PARAEXEL International Corporation has 
acquired ClinPhone pic, a leading clinical 
technology organization in the UK. ClinPhone 
will be combined with PARAEXEL’s wholly- 
owned technology subsidiary, Perceptive 
Informatics. Perceptive is one of the industry’s 
largest eClinical technology providers, and the 
combined company will offer unprecedented 
access to eClinical technologies and resources. 

Announcement Date: August 14, 2008 
Deal Value: Undisclosed. 

HighPoint Solutions acquires Aptiv 
Technology Partners 

HighPoint Solutions LLC, a provider of business- 
driven IT solutions, is acquiring Aptiv 
Technology Partners, LLC, a healthcare 
technology consulting firm with over 50 
consultants and $10 million in annual revenues. 
Aptiv Technology Partners has been providing 
technology consulting services to the healthcare 
industry for more than 25 years. Previously 
known as TMI, Daou Systems and Proxicom 
Healthcare, in early 2008, the company 
rebranded itself as Aptiv Technology Partners. 
Aptiv's team of professionals helps payer and 
provider organizations identify critical healthcare 
information technology requirements, integrated 
business process solutions and system 
organizational structures to continually improve 
their business and technology operations. 
HighPoint’s strategy is to continue expanding its 
healthcare-focused solutions and capabilities. 

Announcement Date: August 15, 2008 
Deal Value: Undisclosed 


66 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 





MERGERS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


Surveillance Data acquires Verispan 

LLR Partners, a private equity investment firm, 
provided equity capital to healthcare analytics 
company Surveillance Data LLC (SDI) for its 
acquisition of healthcare information and 
services company Verispan, LLC. The 
acquisition creates one of the industry’s most 
innovative and comprehensive healthcare 
analytics companies. SDI is a leader in data 
integration, custom analyses, and reporting of 
patient-level data with de-identified, longitudinal 
data from over 50 sources. The company 
provides a wide range of near real-time 
healthcare informatics and market research to 
its clients in the pharmaceutical, consumer 
packaged goods, medical device, biotechnology, 
and healthcare-related industries. Verispan is a 
strategic addition to SDI’s healthcare data and 
analytics business. Its acquisition will expand 
both companies’ current customer base and 
market penetration. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

Clinix acquires MedicWare 

Clinix Medical Information Services, LLC is 
expanding its suite of management information 
solutions for the healthcare market with the 
acquisition of MedicWare, Inc., a provider of 
complete, user-friendly and affordable electronic 
health/medical (EHR, EMR) record software. 

The MedicWare EMR product, which has been 
named ClinixMD, offers solutions to both 
physician groups and medical billing companies. 
The ClinixMD system enables physicians and 
their staff to focus on patient needs instead of 
arduous paperwork. This solution enhances 
patient care, improves efficiency, increases 
profitability and helps medical practices stay 
current and compliant with industry standards 
and regulations including the Centers for 
Medicare and Medicaid Services and the Health 
Insurance Portability & Accountability Act. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

Nexus AG acquires Medos AG 

Nexus AG (Germany), a leading provider of 
information technology in the health care 
system, has acquired Medos AG, a German 
developer of medical software, which employs 


around 42 people. With this step, Nexus 
expands its customer base in the area of 
radiology, radio oncology and nuclear medicine 
significantly. As a consequence of the merger, 
the existing Nexus site in Frankfurt/Main will be 
gaining further importance within the NEXUS 
Group. The combined companies will serve 
more than 200 customers in five countries 

Announcement Date: August 1,2008 
Deal Value: Undisclosed 

Global Med Technologies acquires eDonor 

Global Med Technologies, Inc., an international 
e-Health, medical information technology 
company, acquired eDonor, a web-based donor 
relationship management system that integrates 
recruitment, scheduling, retention and fulfillment 
for national as well as local community blood 
centers. The acquisition is designed to 
complement Global Med's strong line of 
international blood management and laboratory 
information software and service solutions. 
Global Med realizes that effective donor 
recruitment is strategically important to its 
customers. eDonor's significant market share 
and their innovative solutions make this 
acquisition a logical next step in its evolution. 
With the eDonor acquisition, Global Med will 
now have 13 software applications specifically 
geared toward donor centers and hospitals. 

Announcement Date: August 1,2008 
Deal Value: $5 Million (Cash and stock) 

Ebix acquires Acclamation Systems, Inc. 

Ebix, Inc., an international developer and 
supplier of software and e-commerce solutions 
to the insurance industry, is acquiring 
Acclamation Systems, Inc., a provider of SaaS- 
based healthcare benefits and claims 
management software in the U.S. Since its 
inception in 1989, Acclamation has focused itself 
on providing benefits administration systems to 
some of the world’s largest insurance carriers, 
third-party administrators and self-administered 
organizations. Today Acclamation is seen as a 
leading player in the health benefits software 
industry, providing benefit services to an 
estimated 7 million insured lives through its 
customer base of approximately 80 clients. The 
acquisition will mark Ebix’s entry into the fast¬ 
growing health benefits and claims processing 
sector of the insurance industry. 


67 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 





MERGERS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


Announcement Date: July 30, 2008 
Deal Value: $22 Million (Cash plus potential 
earnout of $3 million over 2 years) 

Universal Capital Management acquires 
iVolution 

Universal Capital Management, Inc., a business 
development company that provides 
management and strategic growth resources to 
emerging growth companies, has added 
iVolution Medical Systems to its group of 
portfolio companies. iVolution Medical Systems 
provides a unique combination of advanced, 
user-friendly, highly-secure and affordable 
healthcare technology solutions to both 
physicians and consumers. For physicians, the 
suite of solutions and services facilitates the 
automation of virtually all interaction with 
patients, insurers, labs and pharmacies, as well 
as provides valuable tools to monitor and 
optimize the financial and administrative aspects 
of the doctors' businesses. iVolution will also 
offer resources to assist such businesses in 
conducting basic marketing activities, as well as 
sophisticated consulting services tailored to the 
needs of such individual practice clients. In 
addition, iVolution is a billing and collection 
company, and it services the physician and 
hospital market through a cost-effective 
outsourced back-office that is combined with a 
highly seasoned customer service team 
stationed in the U.S. 

Announcement Date: July 30, 2008 
Deal Value: Undisclosed 

SDI acquires Verispan 

SDI, provider of innovative healthcare analytics, 
has acquired Verispan, a top provider of 
healthcare information and services. The 
acquisition creates the healthcare industry’s 
most comprehensive de-identified longitudinal 
database serving the pharmaceutical, 
biotechnology, medical device, medical/surgical, 
hospital, pharmacy, financial, payer, consumer 
packaged goods and government healthcare 
market segments, among others. The addition of 
the Verispan product and service portfolio 
uniquely positions SDI to offer an unmatched 
solution suite for clients, including the 
pharmaceutical and healthcare sectors that are 
under tremendous, ongoing pressure to reduce 
costs and improve outcomes. The acquisition 
brings together SDI’s industry-leading custom 


patient-level data analytics with Verispan’s 
comprehensive syndicated patient-level data 
and audit-based analytic solutions, healthcare 
lists and profiles, and marketing services. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Domark International to acquire TotalMed 
Systems 

Domark International, Inc. is acquiring the 
assets of TotalMed Systems, Inc., a supplier of 
medical software to hospitals and physician 
groups. TotalMed’s secure patient record 
management and billing software products are 
designed to support the over 700,000 physicians 
and 5,000 hospitals in the U.S. at a cost 
considerably less than other providers. TotalMed 
is positioned to capitalize on this tremendous 
market. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

MPV acquires TeraHealth 

Medical Present Value, Inc., a provider of 
financial tools and expert services to manage 
payor contracts and audit reimbursement, has 
acquired TeraHealth. TeraHealth provides 
insurance and benefits verification software and 
services that help physician groups improve 
eligibility processes by electronically gathering 
co-pay, benefits and deductible information via 
batch or real-time transaction. Its ESI and 
MedeConnect products are EDI tools that 
eliminate the need for staff to manually verify 
insurance information and reduce registration, 
co-pay and billing errors. With the growth of 
consumerism and high deductible insurance 
plans, there is an increasing need among 
physician groups to verify eligibility and 
determine patient fees at the time of service. 

The TeraHealth team possesses an outstanding 
level of industry experience in patient eligibility. 
The acquisition of the company will allow MPV 
to combine its leading payor contract 
management solution and patient payment 
calculator with a powerful eligibility and 
insurance verification solution. 

Announcement Date: July 17, 2008 
Deal Value: Undisclosed 
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McKesson acquires EN-Chart 

McKesson has acquired EN-Chart Scanning 
Program, LLC, a market-leading provider of 
computer-assisted facility coding and 
compliance solutions for emergency department 
(ED) visits. EN-Chart provides advanced coding 
and charge capture capabilities that enhance 
emergency department information systems 
(EDIS) and help to optimize revenue. EN-Chart 
solutions can be used stand-alone or integrated 
with existing hospital EDIS, including 
McKesson’s comprehensive Horizon Emergency 
Care emergency department solution. EN-Chart 
helps EDs save both time and money. 

Combined with its industry-leading ED 
information system or an organization’s existing 
EDIS, McKesson enables hospitals to not only 
achieve clinical excellence but also improve the 
economics of delivering care. 


Announcement Date: July 16, 2008 
Deal Value: Undisclosed 

Healthvision acquires MediSolutions 
Products and Services division 

Healthvision, a provider of software and services 
for the health care industry, has acquired the 
majority of the assets of MediSolution's 
Healthcare Products & Services division. 
MediSolution is a supplier of healthcare 
technology goods and services. The acquisition 
allows Healthvision to expand its reach into the 
Canadian marketplace. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 
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Other 


Other Vertical Market Transactions 


Aldata Solution Oyj buys Terraventum Oy 

Aldata has reached an agreement to acquire all 
the shares of Terraventum Oy, a Finnish 
software company specializing in digital 
marketing solutions for the retail and hospitality 
markets. Aldata and Terraventum are already 
established business partners in Finland with 
several existing joint customers. In these 
customer engagements Aldata supplies its 
Aldata Loyalty solution to provide customer data 
analysis, management of loyal customer 
systems and marketing campaigns. 
Terraventum's Contentum product complements 
Aldata Loyalty with communication solutions 
enabled by its digital marketing platform. The 
new combined Aldata Loyalty solution will be 
mainly provided as a SaaS (Software as a 
Service) application based on Microsoft 
platforms and latest web-based services. 

Announcement Date: September 24, 2008 
Deal Value: Undisclosed 

Constellation Software buys assets of 
Maximus 

Constellation Software Inc. is paying US$40 
million for the legal, education and asset- 
management lines of Maximus Inc. This 
acquisition provides Constellation with 
complementary software and technology in 
justice, education and asset management. 
Maximus called the divestiture an all-around win, 
as Constellation "possesses substantial domain 
expertise in these specific markets, has a long¬ 
standing record of successful software 
implementations and is best positioned to 
leverage the core capabilities and opportunities 
of the intellectual property they are acquiring." 

Announcement Date: September 23, 2008 
Deal Value: $40 Million ($35 million cash and $5 
million in one year) 

Serena Software acquires Projity 

Serena Software has acquired Projity, Inc., for 
OpenProj, its free, open source desktop project 
management software, and Project-ON- 
Demand, its SaaS-based project management 


software. With this acquisition, Serena 
significantly bolsters its Serena Mariner Project 
& Portfolio Management offering. Serena 
Mariner provides total visibility into project and 
portfolio status and metrics to ensure the right 
people are on the right projects at the right time, 
ultimately delivering more value to the business. 
With the addition of the Projity offerings, Serena 
Mariner gains both an alternative to Microsoft 
Project as well as high fidelity bi-directional 
integration. Ultimately, Serena will integrate 
Project-ON-Demand's robust project 
management capabilities into Serena Mariner, 
the company's enterprise-level PPM offering, to 
give customers a broad view of project and 
portfolio status across their department or entire 
organization. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Rearden Commerce acquires Global Ground 
Automation 

Rearden Commerce, Inc., creator of the first 
web-based personal assistant and a leading 
choice among companies for managing spend, 
has acquired Global Ground Automation, Inc., 
formerly known as Ground Travel Technology 
Team. GGA developed a technology that 
automates the reservation process for the 
ground transportation industry, which today 
manages millions of ground transportation 
reservations annually. This acquisition expands 
the breadth of services Rearden Commerce 
offers within its ecosystem, and closely follows 
the company’s recent purchase of ExpenseWire, 
a leading provider of expense management 
solutions. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

Transinfo Technology acquires Dalian Dajian 
Zhitong Information Service Co. 

China Transinfo Technology Corp., a leading 
provider of public transportation information 
systems technology and comprehensive 
solutions in the People's Republic of China, 
announced that it has entered into an equity 
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transfer agreement to acquire 85% ownership of 
Dalian Dajian Zhitong Information Service Co., 
Ltd. Dajian Zhitong is a leading taxi media 
operator in the city of Dalian. Dajian Zhitong 
holds exclusive rights to sell advertisement 
space on taxi rooftops and administer real-time 
GPS data activities including a GPS-based taxi 
call center, a GPS-based real-time taxi alarm 
system, and a GPS-based taxi driver navigation 
system for about 10,000 taxis in Dalian for a 
period of 10 years, starting from August 2008. 

Announcement Date: September 18, 2008 
Deal Value: $280,000 (Cash) 

Sabre Holdings acquires Flight Explorer 

Sabre Holdings acquired Flight Explorer, 
provider of Commercial Aircraft Situation Display 
(ASD) solutions providing real-time tracking, 
reporting, and display of en-route aircraft. This 
acquisition is part of Sabre’s long-term growth 
plans and continual investments in the 
company’s airline portfolio. The acquisition 
combines two industry leaders, resulting in a 
powerful flight planning solution that will help 
airlines optimize operational efficiencies and 
realize cost-saving benefits. The addition of 
Flight Explorer, with its outstanding flight 
tracking and airspace monitoring capabilities, to 
Sabre’s comprehensive portfolio of solutions 
positions Sabre to be the unique provider of a 
fully integrated, world-class flight planning and 
aircraft tracking solution. The combined 
solutions will leverage the powerful graphic 
components and proactive alerting capabilities 
of Flight Explorer with the robust flight planning 
capabilities of Sabre Dispatch Manager to help 
airlines choose the most efficient, cost-effective 
flight plan. 

Announcement Date: September 11,2008 
Deal Value: Undisclosed 

Transcontinental acquires Rastar 

Transcontinental Inc. acquired Rastar, Inc., a 
U.S.-based direct marketing company that 
specializes in interactive database marketing 
and variable data digital printing, which enable 
fully personalized marketing communications. 
Rastar has approximately $50 million in 
revenue. Using proprietary database tools, 
Rastar helps its clients plan, design and 
implement traditional and variable data 
acquisition and retention programs. Its 


production facilities, which include state-of-the- 
art digital printing technology as well as other 
printing, mailing and fulfillment capabilities, allow 
it to deliver a complete offering to its clients. 
Rastar's industry experience, combined with its 
digital printing expertise, will allow 
Transcontinental to further expand its integrated 
marketing services offering and enable its clients 
to achieve the best possible returns on their 
marketing campaigns. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

Roper Industries acquires Horizon Software 

Roper Industries Inc. bought Horizon Software 
International LLC, a software provider for the K- 
12 education, health care, senior living, military 
and corporate markets. Horizon’s software 
products include MealpayPlus, an online 
payment-processing platform. Horizon will 
continue to market its products and services 
under its current brand names and will become 
part of Roper’s radio frequency technology 
segment, operating as a stand-alone business. 
The acquisition gives Roper additional 
technology for meal management processes 
within the education community. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

Agilysys acquires Triangle Hospitality 
Solutions 

Agilysys, Inc., a provider of innovative 
information technology and hospitality software 
solutions, is expanding its presence in the UK 
and EMEA hospitality markets by acquiring 
Triangle Hospitality Solutions. Triangle has been 
the UK-based reseller for the full suite of 
InfoGenesis solutions offered by Agilysys. The 
acquisition also adds the Triangle mPOS 
solution to the Agilysys hospitality product 
offering. Triangle mPOS is a handheld point-of- 
sale solution that seamlessly integrates with the 
InfoGenesis product suite. The Triangle and 
InfoGenesis solutions, along with the Visual One 
hospitality software suite, will enable Agilysys to 
expand its customer base across the hospitality 
industry including gaming, food service, hotels, 
cruise lines and stadiums. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 
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AFS acquires IRM and Motek Information 
Systems 

AFS Technologies, Inc, a leading provider of 
software solutions to the food and beverage 
industries, announced that it has completed the 
acquisition of IRM Corporation, provider of both 
on-demand and on-premises business 
intelligence, forecasting and trade promotion 
management solutions to manufacturers, 
distributors and brokers in the food, beverage, 
and CPG industries, all delivered in the SaaS 
model. With the acquisitions of IRM and Motek, 
AFS now serves over 750 customers operating 
within the manufacturing, processing, and 
distribution segments of the food and beverage 
industries. AFS will employ over 150 
professionals and will be headquartered in 
Phoenix, AZ with offices in California, 
Connecticut, Florida, Texas, and Bangalore, 
India. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Tyler Technologies acquires School 
Information Systems 

Tyler Technologies, Inc. has acquired School 
Information Systems, Inc. SIS develops and 
sells a full suite of student information and 
financial management systems for K-12 schools. 
SIS was established in 1983 and had annual 
revenues of more than $5 million in its last fiscal 
year. It has a customer base that includes more 
than 275 school districts in Missouri and Illinois, 
including the St. Louis Public Schools, 

Missouri’s largest school district. Approximately 
45 employees have joined Tyler with the 
acquisition. The addition of SIS further broadens 
Tyler’s presence nationwide in the K-12 school 
market. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Edmond Scientific Company acquires 
Access Litigation 

Edmond Scientific Company has acquired 
Access Litigation Support Services. Under the 
terms of the agreement, ESC purchased existing 
Electronic Data Discovery software including 
NatiVIEW Analytics 2.0 web-hosting solution, as 
well as proprietary data processing software, 
both award winning products developed by 


ALSS. In completing the acquisition, ESC not 
only complements its solutions-based litigation 
support business, but accelerates a strategy of 
service leadership through technological 
innovation in a rapidly growing e-discovery 
market. 

Announcement Date: August 29, 2008 
Deal Value: Undisclosed 

Sparxent acquires NetworkD Corporation 

Sparxent, a newly formed IT and business 
solution provider focused on the middle market, 
acquired NetworkD Corporation, a value-added 
reseller with offices in North America and 
Europe. Established in 1996, NetworkD has a 
base of more than 6,000 customers throughout 
the U.S. and Europe. NetworkD is a strategic 
acquisition for Sparxent. It has an excellent 
reputation, a strong customer base and it will 
become the platform for future growth. This is 
Sparxent’s first step in creating a new business 
model for providing software, hardware and IT 
consulting services to mid-market companies. 

Announcement Date: August 25, 2008 
Deal Value: Undisclosed 

AdEx Media acquires Digital Instructor 

AdEx Media Inc acquired Digital Instructor 
LLC, a provider of online marketing services. 
Digital Instructor LLC provides online 
marketing services for digital learning products 
and services. Its services include Overnight 
Genius, Rising Star Learning, Debt Snap. 

AdEx is growing through the combination of 
organic growth and strategic acquisitions. The 
addition of Digital Instructor gives AdEx Media 
another suite of products to distribute through 
its diversified multi-channel distribution 
network and enhances its overall position with 
advertisers and publishers. Digital Instructor 
had revenues of approximately $4.8 million. 

Announcement Date: August 15, 2008 
Deal Value: Undisclosed 

Braintech acquires SHAFI Companies 

Braintech Inc. has acquired SHAFI Inc. and 80 
percent of the ownership of SHAFI Innovation 
Inc. (together SHAFI). As a result, Braintech will 
acquire key proprietary assets from SHAFI, 
providing Braintech with a technological 
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launching pad to accelerate its expansion into a 
wide range of new markets that include 
aerospace, consumer, food and beverage, 
government, medical, pharmaceutical, plastics, 
and semi-conductor. SHAFI Inc. and SHAFI 
Innovation Inc. will each become operating 
subsidiaries of Braintech. RELIABOT, SFIAFI’s 
branded product, will continue to be sold during 
a transition period until the technologies of the 
two companies are fully integrated. RELIABOT 
applications include AutoRacking and Bin 
Picking. Braintech's eVisionFactory software has 
made significant advancements — 
including Random Bin Picking — in Vision 
Guided Robotics VGR software development. 
The Company believes the integration of 
SHAFI's market-reliable software solutions for 
machine vision and robotic guidance 
applications promises to form a dynamic fusion 
of technologies. 

Announcement Date: August 14, 2008 
Deal Value: Undisclosed 

Technology One to acquire 
OutcomeManager 

Technology One Ltd planned to acquire 
OutcomeManager Pty Ltd (Australia), a 
corporate development software developer. 
OutcomeManager Pty Ltd, based in South 
Brisbane, Queensland, develops strategic 
planning and corporate development software. 

Its namesake software assists in preparing and 
monitoring detailed action plans for projects and 
services designed to achieve outcome targets 
related to an overall business plan. Its software 
solutions are offered with auxiliary services that 
include consulting, report development, systems 
integration, hosting and training. The company 
was established in 2000. 

Announcement Date: August 11,2008 
Deal Value: $0.9 Million (Cash and earnout) 

Media Ventures buys business division of 
absort Erfolg im Internet GmbH & Co 

Media Ventures GmbH, the German venture 
capital company based in Koln, has acquired 
Klickfreundlich, which represents the business 
division “Online-Marketing” of the company 
erfolg im Internet GmbH & Co. Erfolg im Internet 
GmbH & Co is a web design agency and 
software provider from Herford, Germany. 


Announcement Date: August 5, 2008 
Deal Value: Undisclosed 

Leeds Equity Partners acquires Ex Libris 
Group 

Leeds Equity Partners, private equity fund 
focused exclusively on investing in the 
Knowledge Industries, has acquired Ex Libris 
Group, an Iceland-based provider of automation 
solutions for academic, research and national 
libraries. "Ex Libris is the global leader in 
partnering with libraries to help manage all of 
their knowledge assets. The Company has 
been truly visionary in developing sophisticated, 
next generation applications,” said Robert A. 
Bernstein, co-founder of Leeds Equity Partners. 

Announcement Date: August 5, 2008 
Deal Value: Undisclosed 

Amphire Solutions to acquire barbox 

Amphire Solutions, a developer of web-based 
software for the foodservice and hospitality 
industries, is acquiring barbox, a UK-based 
online ordering service for the licensed beer, 
wines and spirits trade. Amphire said that the 
addition of barbox, a joint venture between 
Coors Brewers and Scottish & Newcastle, will 
give it an additional platform to expand its 
business into another large sector of the global 
foodservice market, barbox is the developer of 
free trade website, barbox.com, which has 
nearly 15,000 registered outlets and takes up to 
$16 million in orders a week. 

Announcement Date: August 4, 2008 
Deal Value: Undisclosed 

Wright Express to acquire Financial 
Automation 

Wright Express Corporation, a provider of 
payment processing and information 
management services to the commercial and 
government fleet industry in North America, is 
acquiring the assets of Financial Automation 
Limited, a New Zealand-based provider of fuel 
card processing software solutions. Wright will 
leverage FAL’s innovative technology in its work 
with the international fleet card needs of oil 
companies around the globe. As a pioneer in the 
North American fleet card industry, Wright 
Express will continue to focus on doing what it 
does best: meeting the complex requirements of 
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its customers, wherever they are located. 
Acquiring FAL will accelerate the time-to-market 
as a provider of fleet card solutions in new 
geographic markets worldwide. 

Announcement Date: July 30, 2008 
Deal Value: $9 Million 

Webloyalty acquires Loyalty Ventures' 
Incentive Networks 

Webloyalty.com, a provider of incremental 
revenue for online businesses, acquired the 
business of Loyalty Ventures, the developer of 
private label solutions that increase revenue and 
enhance customer loyalty for e-commerce 
merchants. Incentive Networks, a 
comprehensive and customizable loyalty 
marketing platform created by Loyalty Ventures, 
operates private-label, merchant-funded loyalty 
programs that enable affinity and membership 
organizations to reward their members with 
frequent flyer miles, cash back coupons or other 
incentive awards. The acquisition enables 
Webloyalty to provide online businesses with 
greater access to a marketing platform that 
drives traffic to their sites with special offers or 
cash back incentives from over 2,500 online 
retailers. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

EFI acquires Pace Systems 

EFI, provider of customer-focused digital printing 
solutions, has acquired privately-held Pace 
Systems Group, a print management software 
company providing practical print MIS and e- 
commerce solutions that make printing and 
graphic art companies more efficient and 
profitable. Pace’s technology will be a 
complement to EFI’s own efforts, allowing it to 
meet its goal of a more efficient development 
process much sooner than anticipated. The 
combination of the Pace platform and EFI’s 
technology will help EFI’s customers capture 
growth and efficiency in the current challenging 
environment, and at the same time will bring a 
unique and powerful value-add application to its 
inkjet and Fiery customers. 

Announcement Date: July 29, 2008 

Deal Value: $21 Million (Cash plus undisclosed 

potential earnout) 


Network for Good acquires ePhilanthropy 

Network for Good, a provider of online 
fundraising services and how-to resources for 
nonprofits including donation processing, email 
outreach and donor management, will acquire 
the ePhilanthropy Foundation. ePhilanthropy is 
an educational organization helping other 
nonprofits to use best Internet practices. 

Network for Good gains help tools for nonprofits 
through the acquisition. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Solera acquires UC Universal Consulting 
Software 

Solera Holdings, Inc., a provider of software and 
services to the auto insurance claims processing 
industry, has acquired UC Universal Consulting 
Software GmbH, a provider of software and 
services to collision repair facilities in Germany. 
UCS has more than 1,200 collision repair facility 
customers. The deal enhances Solera’s shop 
market and provides additional value to 
insurance company customers. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

Rosetta Marketing Group buys Brulant 

The Rosetta Marketing Group LLC has acquired 
Brulant Inc., a provider of web development and 
marketing services. Rosetta Marketing offers 
similar services. The deal would make Rosetta 
the 13 th largest interactive marketing company in 
the U.S.-based on combined 2007 revenues of 
both companies. 

Announcement Date: July 25, 2008 
Deal Value: Undisclosed 

Bematech acquires MisterChef 

The Brazilian hardware manufacturer Bematech 
has signed an agreement to acquire 
MisterChef, a provider of software solutions for 
the food industry. Founded in 1990, Bematech 
provides an integrated platform consisting of 
hardware, software and services to automate 
commercial processes and support the 
management of commercial retailers. With this 
acquisition, Bematech strengthens its presence 
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in the market, expanding its software offerings to 
micro and small retailers in the food industry. 

Announcement Date: July 23, 2008 
Deal Value: Undisclosed 

TouchPoint Print Solutions acquires 
Commercial Communications 

TouchPoint Print Solutions Corp., a printing 
company acquisition platform sponsored by 
Huron Capital Partners, has acquired 
Commercial Communications Inc., a provider of 
digital document management, commercial off¬ 
set printing and fulfillment services. The addition 
of CCI to the TouchPoint platform significantly 
enhances TouchPoint’s document management 
and digital printing capabilities within the 
Midwest region of the country. Additionally, CCI 
provides the company with access to new 
customers in the Western United States through 
its Tempe, AZ operations. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

Environmental Service Professionals 
acquires Porter Valley Software 

ESP has acquired the inspection industry's 
leading software developer, Porter Valley 
Software, Inc., makers of the InspectVue line of 
professional home and commercial inspection 
report-writers. ESP is the first publicly-traded 
company established to consolidate the highly- 
fragmented home inspection industry and to 
specialize in environmental inspections. PVS 
inspection report-writers complement the ESP 
business model by creating an integrated 
software solution for the next generation of Real 
Estate Inspectors that includes residential, 
commercial, environmental inspections, testing 
and laboratory analysis. 

Announcement Date: July 18, 2008 
Deal Value: Undisclosed 

AXA acquires Altares Group 

AXA Private Equity, a French buyout firm, has 
acquired a 57.1 % stake in B2B information 
provider Altares Group. Altares offers 
information on an international scale covering 
the legal, sales, credit and solvency data of 
companies. The business, based in Nanterre, 
was formed in 2004 through the merger of the 


BIL Legal Information Database and Dun & 
Bradstreet France. Altares recorded revenues of 
€54 million in 2007 and has 300 employees. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 

Avnet acquires Source Electronics 

Avnet Inc. has acquired Source Electronics 
Corp, a provider of outsourced custom 
programming services for integrated circuits, 
from HIG Capital. 

Announcement Date: July 11,2008 
Deal Value: Undisclosed 

Open Text acquires Corbis Division 

Open Text Corporation, provider of Enterprise 
Content Management software, acquired 
eMotion LLC from Corbis Corporation. The 
eMotion division will become part of Open Text's 
Artesia Digital Media Group. eMotion serves 
more than 70 marketing-department customers, 
including some of the largest Fortune 500 
companies. The acquisition gives Open Text's 
Artesia Digital Media Group a broader portfolio 
of offerings for marketing departments and 
advertising agencies, adding capabilities that 
complement its industry-leading enterprise 
marketing asset management solution, Artesia 
DAM. The move will extend Open Text's digital 
media capabilities as part of its Enterprise 2.0 
strategy. 

Announcement Date: July 10, 2008 
Deal Value: Undisclosed 

Vertabase acquires Accomplice task 
management software 

Vertabase, a developer of project management 
software, acquired Accomplice and its task 
management software. Accomplice provides a 
patented, simple and effective way for users to 
manage to-dos, goals and notes, and then 
synchronize this information with their teams. 
Activities may be sub-tasked, prioritized, 
scheduled, delegated and tracked. Supporting 
information - e-mail, documents, rich text and 
web links - may also be turned into notes and 
linked to activities. For greater flexibility, 
Accomplice may be integrated with Microsoft 
Outlook and synchronized with smart phones. 
Accomplice has garnered a strong worldwide 
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following, ranging from individuals to small-and- 
medium businesses to Fortune 50 organizations. 
Accomplice adds 30,000 registered users to the 
Vertabase customer base. Vertabase, with its 
strong customer orientation and expertise in 
project management software, will take 
Accomplice software to the next level. 

Announcement Date: July 9, 2008 
Deal Value: Undisclosed 

The Active Network acquires HY-TEK Sports 
Software Businesses 

The Active Network, Inc., provider of application 
services technology and marketing solutions for 
community service and participatory sports 
organizations, has acquired Hodgson’s 
hurricane’s, Inc. and certain assets of T&C 
Products, Inc., which collectively operate under 
the name HY-TEK Sports Software, the software 
and services provider to over 95 percent of the 
swimming and track & field clubs, schools and 
organizations in the United States. HY-TEK 
offers a wide range of solutions to the swimming 
and track & field communities, including team 
management, meet management, athlete 
training and performance enhancement, 


database support and administrative tracking. 
HY-TEK’s software is used by more than 20,000 
professional leagues (USA Track & Field and 
USA Swimming), national governing bodies, and 
high schools and colleges in over 30 countries 
around the world. 

Announcement Date: July 7, 2008 
Deal Value: Undisclosed 

Porthus acquires Dataficiency 

Porthus, an On Demand IT solutions provider, is 
acquiring Dataficiency Software & Advies BV in 
the Netherlands. Eindhoven-based Dataficiency 
is an important player in the Dutch market in 
expedition and customs software and has 
extensive knowledge in this area. With this 
acquisition, Porthus will establish a stronger 
footprint in the Dutch market. In addition, 

Porthus will strengthen its Supply Chain Suite 
and the Porthus.net Customs product in 
particular. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 
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Digital Content 


Gaming and Entertainment 
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Consumer Application Software 


The most significant change broadband is bringing to the market is that it is opening up consumer 
markets. For decades, only corporate users have been able to afford data services. The Internet quickly 
used this new development to create an enormous number of consumer applications. Broadband 
improved the quality, allowing for video-based applications, and, just as importantly, it made access to 
digital media affordable to the mass market. 

Today the revenue generated from the large range of digital content and services is rapidly increasing 
globally. A huge array of video content is now also available from the Internet, from small User-Generated 
clips to full feature length films. However, while there are certainly opportunities for 'TV and VoD' 
applications, media centers in the home are also playing a key role in delivering the new Digital Media. 
Requiring a digital TV, home media centers combine applications such as DVRs, home networking, 
CD/DVD playback and MP3. Cable TV operators, telcos, consumer electronics and IT companies are all 
vying for the media center business. 

In the digital media realm, we saw deals focus on digital content, content management, content delivery 
and rights management, and online content services such as Best Buy’s announced acquisition of 
Napster. 

There is no doubt that the market for video games remains hot, even in these turbulent times. Nintendo, 
for example, has recorded remarkable gaming hardware sales over the past few years. The Japan-based 
video game giant saw total shipments for the Wii hit 18.6 million units for the fiscal year and more than 
5 million units were shipped in the latest quarter. And while the Wii often grabs headlines, Nintendo’s 
portable game unit, the Nintendo DS, has sold more than 77 million units worldwide since it was 
introduced in 2004 and has become the most popular handheld video game platform of all time. 

The market for video games is diverse, ranging from subscription-based fare with complex graphics, 
including World of Warcraft, to simple electronic versions of board games, such as Scrabble. In 2007, 
U.S. domestic box office spending for movies reached $9.6 billion, according to the Motion Picture 
Association of America's Theatrical Market Statistics report. Spending on PC and console video game 
software alone, excluding hardware, accessories and subscriptions, reached $9.5 billion, according to the 
Entertainment Software Association. In 2008, game revenues will approach $40 billion, according to a 
July 2008 report by IBISWorld. The company also predicted that video game industry revenues would 
jump more than 60% by 2013 to $63.2 billion. 

On the business side, any time you look at any industry’s fastest growing sector, you will see aggressive 
M&A as companies begin to position for leadership. This merger fever is unlikely to abate. Games 
companies have been growing rapidly and are rationalizing acquisitions as a way to continue 
strengthening themselves. As game companies continue to bulk up to compete, game designers will be 
well placed to make the most of the new technologies, new business and delivery models, and the 
expanding base (not the old stereotype) of players. 

Digital Content 

At the beginning of 2008, Corum proposed a series of expected trends in digital content - among them 
were application delivery to mobile users, community development in the SDKs, and the reshaping of 
end-user experience. With the overwhelming exposure in this sector during the last few months, we felt it 
would be appropriate to have a look at how some of these trends have come to play. 

We initially proposed that Apple, in the midst of a crumbling DRM situation and heightened threats from 
online content distributors, could face some troubled times without greater innovation (or acquisition) to fill 
the gaps in their offerings. A deal which should put some pressure on Apple is Best Buy / Napster. While 
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Best Buy already has a working partnership with Apple, the Napster buy would help it to better compete 
with Apple's iPod and Apple's iTunes music service, which currently holds a roughly 70 percent stake of 
the digital music market. The Napster deal will also pit Best Buy in stronger competition with Apple and 
Amazon, which recently added the digital music offering Amazon MP3 to its portfolio. The Napster 
purchase comes on the heels of Best Buy opening Best Buy Mobile as "stores within stores" in its 
970 retail outlets last month. Where our assumptions were undermined was in the significance of the 
iPhone AppStore and its integration with Apple’s content delivery/management system, iTunes. As it 
turns out, the AppStore was nothing short of explosive - with over 100 million apps downloaded in the 
first 60 days, ranging in price from free to over $100. While mobile content stores have existed in some 
form for quite some time, Apple has created a sensation that is already being mimicked by some of the 
other major mobile OS vendors, namely Google’s Android. 

With its upcoming release, Android presents a promising alternative to the iPhone, Blackberry, etc. 
Frankly, we are far less interested in the T1 device that will initially house Android, than the OS itself. 
Google looks to offer an infinitely customizable platform, with all the development and content distribution 
capabilities of its competitors, while still being interoperable on most mobile sets. We expect a relatively 
slow initial ramp-up, with significant market penetration in the coming years. 

In bringing more content to the user, Tivo has finally cracked the PC, starting a partnership with 
multimedia software specialist, Nero. While websites like Hulu, Joost, and YouTube have certainly 
proven the consumers’ interest in free online video viewing, Tivo looks to compete more directly with 
Amazon, NetFlix and Apple by offering a subscription-based program that allows access to all of Tivo’s 
normal content and famous functionality, as well as a list of partners like Rhapsody and YouTube. 

Of course, content might never reach the end-user if we didn’t have the tools to experience it, which is 
why the launch of Adobe’s Creative Suite 4 has designers, publishers, producers, et.al, salivating over the 
new features and extensive list of updates. Now that a few years have passed since the Macromedia 
acquisition, Adobe is really pushing the Flash integration and mobile device authoring, realizing the 
potential market in these spaces could soon outweigh some of their traditional graphic/design/publishing 
offerings. 

Within a week of launching CS4, Adobe also announced the acquisition of YaWah ApS, a dynamic 
imaging software provider based in Aarhus, Denmark. The acquisition will help to further the expansion 
and development of Adobe Scene7, the hosted rich media platform designed for eCommerce and multi¬ 
channel marketing companies. 

We believe the major digital content vendors are currently in a re-growth phase, evolving the delivery 
method, refining the management, archiving, data collection, and ultimately redeveloping the consumer 
experience. In the end, content players are having a significant impact on shaping the media, 
entertainment, and mobile industries. 
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Consumer Application Software Valuations 


Public Peer Group (In $U.S. millions - except share prices) 


Stock 

Symbol 

Company 

Sector 

Stock 

Price 

Market 

Value 

Enterprise 

Value 

Trailinq Multiple 
P/E EV/EBITDA 

EV/S 

Forward Multiple 
P/E EV/S 

ADBE 

Adobe Systems Inc. 

C-DC 

$39.47 

$20,960.0 

$17,550.0 

26.14 x 

13.40 x 

4.90 x 

17.78 x 

4.34 x 

AAPL 

Apple Computer Inc. 

C-DC 

$113.66 

$100,690.0 

$72,470.0 

22.20 x 

11.45 x 

2.35 x 

18.94 x 

1.80 x 

AVID 

Avid Technology Inc. 

C-DC 

$24.06 

$891.7 

$748.8 

N/A 

24.94 x 

0.83 x 

34.37 x 

0.81 x 

CCUR 

Concurrent Computer Corp. 

C-DC 

$5.80 

$48.1 

$22.5 

N/A 

60.05 x 

0.32 x 

5.80 x 

0.27 x 

JUPM 

Jupitermedia Corp. 

C-DC 

$1.16 

$41.7 

$112.5 

N/A 

5.44 x 

0.80 x 

38.67 x 

0.80 x 

NNDS 

NDS Group pic 

C-DC 

$55.89 

$3,260.0 

$2,610.0 

20.55 x 

12.19 x 

3.07 x 

16.25 x 

2.44 x 

RNWK 

RealNetworks Inc. 

C-DC 

$5.08 

$724.6 

$290.5 

N/A 

N/A 

0.48 x 

N/A 

0.43 x 

ERTS 

Electronic Arts Inc. 

C-Game 

$36.99 

$11,790.0 

$8,800.0 

N/A 

N/A 

2.16 x 

16.30 x 

1.51 x 

KNM 

Konami Corporation 

C-Game 

$25.39 

$3,490.0 

$3,350.0 

18.40 x 

7.05 x 

1.16 x 

13.43 x 


MWY 

Midway Games Inc. 

C-Game 

$2.37 

$221.5 

$343.9 

N/A 

N/A 

2.05 x 

N/A 

1.35 x 

TTWO 

Take-Two Interactive Software Inc. 

C-Game 

$16.40 

$1,270.0 

$858.7 

11.71 x 

2.81 x 

0.57 x 

11.08 x 

0.59 x 

THQI 

THQ Inc. 

C-Game 

$12.04 

$803.5 

$483.8 

N/A 

2.62 x 

0.46 x 

10.56 x 

0.38 x 

1 

Median Valuation Multiples 

20.55 x 

11.45 x 

0.99 x 

16.27 x 

0.81 x 



Digital Content 

EV/S Multiple - 0.83 x 
EV/EBITDA - 12.80 x 


c 

Game 


Gaming and Entertainment 

EV/S Multiple-1.16 x 
EV/EBITDA-2.81 x 


Consumer Market - Number of Transactions by Sub-Sector 



■ Digital Content 

■ Gaming 
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M&A Transactions 



Digital Content Transactions 


Anystream merges with Voxant 

Anystream, a developer of digital media 
production software, and Voxant Media, a new 
media network, have merged. The companies 
say combining Anystream's platform and 
Voxant's network, which includes more than 
30,000 worldwide publishing partners, will be a 
driver in adoption of online video advertising. 
According to Anystream, there are three things 
that the broadband world requires for the 
economics of online video to explode. First, 
there must be licensed content to satisfy the 
needs of video-hungry publishers. Second, there 
must be a large syndicated affiliate site network 
to create meaningful monetization. Third, there 
must be a system for marketers to insert their 
message into indexed and categorized content. 
Only the combination of Anystream and Voxant 
delivers them all. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

OpenTV to acquire Ruzz TV 

OpenTV, a San Francisco-based developer of 
interactive TV software and services, has 
acquired Ruzz TV, an Australian maker of 
software for television broadcasters. Ruzz TV 
was founded in 1999, has 10 employees and is 
a developer of technology designed to help 
broadcasters more efficiently manage their 
workflow and content processes. The software 
will complement OpenTV's offerings, which have 
been integrated into more than 111 million 
devices to enable enhanced program guides, 
personal video recording, and interactive 
advertising. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Whoop acquires XOsphere 

Whoop, Inc. is acquiring mobile technology 
company, XOsphere, LLC, and XOsphere's 
sister company in Latin America. The demand 
for rich, engaging mobile content is exploding 


around the world, so it made sense to combine 
XOsphere's technology and expertise with the 
Whoop Engine, a Software as a Service platform 
for creating, publishing and sharing of mobile 
content. As a hosted application, Whoop serves 
as a web destination where subscribers can 
create rich media applications, mobile web sites 
and text communications. On mobile devices, 
the Whoop Agent (thin client) is a mobile 
translator, interpreting content and rendering it 
with optimization for the device on which it's 
running. Ideal for mobile marketing, mobile 
entertainment, mobile communications, mobile 
commerce and mobile social networking, Whoop 
can reach billions of mobile phones on virtually 
any network. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Zoom Media acquires ClubCom 

Zoom Media and Marketing acquired ClubCom, 
a provider of customized digital media networks 
for the fitness and bowling industries. The 
acquisition accelerates Zoom's strategy to build 
out digital out-of-home networks in lifestyle 
venues. With ClubCom, Zoom's digital network 
grows to more than 16,000 screens across 
2,250 venues, making it the third largest out-of- 
home digital media company in North America, 
behind cinema ad reps National Cinemedia and 
Screenvision. The combination of ClubCom and 
Zoom creates an out-of-home digital platform, 
and by far the leading digital media network in 
the fitness, bowling, family entertainment and 
nightlife industries. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Best Buy to acquire Napster 

Consumer electronics retailer Best Buy Inc. is 
acquiring online music-sharing site Napster Inc. 
for about $126.8 million in cash in a move to 
boost its digital media capabilities. The proposed 
acquisition includes Napster’s approximately 
700,000 digital entertainment subscribers, its 
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web-based customer service platform, and 
innovative mobile capabilities. Best Buy believes 
that Napster has one of the most comprehensive 
and easy-to-use music offerings in the industry, 
including streaming music, music subscriptions, 
the ability to purchase individual tracks and 
albums, and mobile offers. This transaction 
offers Best Buy a recognized platform for 
enhancing its capabilities in the digital media 
space and building new, recurring relationships 
with customers. 

Announcement Date: September 15, 2008 
Deal Value: $126.8 Million (Cash) 

Seller Revenue: $127.5 Million (Fiscal 2008) 

Adobe acquires YaWah 

Adobe Systems Incorporated has acquired 
YaWah ApS, a dynamic imaging software 
provider based in Aarhus, Denmark. The 
acquisition will accelerate the European and 
global expansion of Adobe Scene7, a hosted 
rich media platform designed for eCommerce 
and multi-channel marketing companies. Today 
Adobe Scene7 solutions are used by companies 
worldwide to drive online business through the 
management, distribution and delivery of 
dynamic content across channels. According to 
Adobe, YaWah’s market knowledge and 
technology, integrated with Scene7, will ensure 
that European companies have immediate 
access to hosted media solutions that are 
transforming the online experience for some of 
the web's most visited sites. 

Announcement Date: September 15, 2008 
Deal Value: Undisclosed 

Global Media Exchange acquires inDplay 

Global Media Exchange, a division of Ascent 
Media, has acquired inDplay, an online content 
licensing marketplace, which will accelerate 
GMX’s speed to market. inDplay’s intellectual 
property and company will transition to GMX 
effective immediately. The acquisition of inDplay 
will give GMX valuable IP product information for 
software modules including digital rights and 
deal management. GMX will also obtain specific 
business and market knowledge on the 
emerging digital content marketplace to 
integrate into its existing resources and 
development. 


Announcement Date: September 9, 2008 
Deal Value: Undisclosed 

Telestream acquires Vara Software 

Telestream, the provider of Flip4mac, Episode 
and FlipFactory content repurposing and 
workflow automation products, has acquired 
European-based Vara Software Ltd. Vara 
Software provides real-time production tools, 
including webcasting, screencasting and rich 
media presentation products for entertainment, 
corporate communications, education and 
training. Webcasting allows companies to reach 
large, dispersed audiences by distributing 
content over the Internet, either live or on 
demand. The acquisition expands Telestream’s 
reach beyond encoding-based media workflow 
solutions for leading broadcast, media and 
entertainment companies to include powerful 
tools for real-time creation and distribution of 
video content over the web for a broad range of 
businesses. 

Announcement Date: August 26, 2008 
Deal Value: Undisclosed 

Broadcom acquires AMD's Digital TV 
Business 

Broadcom is acquiring the digital TV business of 
Sunnyvale-based chipmaker AMD. Broadcom 
said the deal will expand its customer base, and 
allow it to offer a product line that covers all 
segments of the digital TV market. The company 
said that it will seek to retain over 530 AMD 
employees across six of the company's design 
centers. AMD said that the sale is part of a plan 
to make the company "leaner and more 
focused" while steering it toward a business 
model of sustainable profitability. The sale of the 
DTV business is a key step in AMD's 
transformation, helping to strengthen its balance 
sheet, lower its breakeven point, and hone its 
focus. 

Announcement Date: August 25, 2008 
Deal Value: $192.8 Million (Cash) 

PlayBOX acquires New Visions Mobile 

PlayBOX Inc., a global media entertainment 
distribution company, will acquire New Visions 
Mobile, a mobile music company that creates 
social networks for artists and music brands 
across social networks. PlayBOX is actively 
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growing its mobile distribution channel and 
expects the deal to make them the leader in 
distribution of mobile media entertainment. 

Announcement Date: July 24, 2008 
Deal Value: Undisclosed 

Future US acquires BallHype 

Future US, a special-interest media company 
based in San Francisco, has acquired BallHype, 
a developer of technology that aggregates and 
clusters news and video content around a 
defined theme. BallHype owns ballhype.com 
and showhype.com, which together draw nearly 
2 million visitors a month. The sites feature 
mainstream American sports and entertainment 
gossip content. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

Ubisoft to acquire Hybride Technologies 

Ubisoft (France) announced the acquisition of 
Hybride Technologies, a Montreal, Canada- 
based studio renowned for its expertise in the 
creation of visual effects for cinema, television 
and advertising. Ubisoft is a leading producer, 
publisher and distributor of interactive 
entertainment products worldwide and has 
grown considerably through a strong and 
diversified line-up of products and partnerships. 
Ubisoft will work closely with Hybride to share 
technology and to develop tools in order to 
optimize the creation of both video games and 
visual effects and to offer gamers visual 
experiences that rival those of the cinema. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 


Atrinsic acquires Ringtone.com 

New Motion, Inc., doing business as Atrinsic, an 
Internet media and mobile entertainment 
company, has acquired the assets of 
Ringtone.com, a popular mobile entertainment 
destination for downloadable mobile content and 
a highly valuable Internet domain which receives 
more than 1,000 sign-ups per day. Based on 
existing subscribers and historical retention 
rates, Ringtone.com is expected to generate a 
higher return on the company’s marketing 
investments than if it had organically acquired 
these customers during fiscal year 2008. 
Subsequently, the company also expects to 
materially reduce its annual customer acquisition 
budget and reconfirms its 2008 pro forma 
guidance of $145 million to $160 million in 
revenue with adjusted EBITDA of $15 million to 
$20 million. Management expects to expand the 
use of the assets purchased from Ringtone.com 
from solely a subscription-based model into a 
more flexible and robust business model with 
multiple revenue streams, including an ad- 
supported model. Ringtone.com was a wholly- 
owned subsidiary of W3i Holdings, LLC, a 
provider of integrated desktop marketing and 
mobile marketing solutions. 

Announcement Date: July 2, 2008 
Deal Value: Atrinsic will pay W3i $6.25 million in 
cash, offset by $1.5 million in working capital for 
a net cash outlay of $4.75 million. In addition, 
W3i will receive a $1.75 million convertible note, 
with a 10% coupon and a term of one year. 
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c 

Game 


Gaming and Entertainment Transactions 


Turner Broadcasting merges GameTap with 
Metaboli 

Turner Broadcasting says its GameTap 
broadband games and entertainment service will 
merge with French-based Metaboli. Turner will 
become an equity investor in the combined 
company but did not disclose financial details. 
The company offers 1,300 PC games. Metaboli, 
which sells subscription games through 50 
partners, plans to start an online gaming service. 

Announcement Date: September 25, 2008 
Deal Value: Undisclosed 

Social Gaming Network acquires 
(fluff)Friends 

Social Gaming Network, a startup that delivers 
gaming applications to social-networking 
websites, acquired Facebook application 
(fluff)Friends, an app that allows people to adopt 
virtual, fluffy creatures and spend real money. 
The Facebook application enables fluff owners 
to spend money on (fluff)Food, (fluff)Book 
profile, and buy habitats and decorations at the 
(fluff)Shop. (fluff)Friends, which accepts real 
cash or virtual money, has grown fast since its 
January 2008 creation with a 192 percent 
increase in revenue per spender, and a 143 
percent increase in money spent per 
transaction, according to the company. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Zen Gaming acquires NLOP.com 

Zen Gaming, Inc., a gaming development and 
technology company, will acquire all the assets 
of Power Play Development Corp. and 
NLOP.com, and has agreed to undertake all on¬ 
going operating expenses for the corporation in 
return for a royalty stream of payments back to 
Power Play. Zen Gaming will bring its NewPoker 
LLC gaming products to NLOP.com to create 
unique, online gaming promotions for millions of 
poker players. Adding a Las Vegas nexus and 
layering with Zen's new, patented poker games 
along with its sales and marketing expertise will 
greatly accelerate its penetration into the 


marketplace and increase awareness of the 
NewPoker and Power Play brands. 

Announcement Date: September 15, 2008 
Deal Value: Undisclosed 

Activision Publishing acquires 
FreeStyleGames 

Activision Publishing, Inc. has acquired 
FreeStyleGames, a premier UK-based video 
game developer specializing in music-based 
games. This acquisition represents the latest 
step in Activision Publishing's strategy to expand 
its global leadership position in the music-based 
genre. The company established the genre with 
the Guitar Hero franchise, which has sold in 
excess of 22 million units worldwide, according 
to The NPD Group, Charttrack and GFK. 
FreeStyleGames is currently developing 
localized downloadable content for the Guitar 
Hero franchise, as well as a yet to be 
announced new, intellectual property. An 
important part of Activision’s European growth 
strategy is to work with local developers and 
provide music content that resonates with the 
market. FreeStyleGames has an award-winning 
team with a history of developing innovative and 
creative music-based games and they are 
uniquely positioned to help the Company 
expand its leadership in the genre. 

Announcement Date: September 12, 2008 
Deal Value: Undisclosed 

VSST acquires majority of SkyZone 
Entertainment 

VSST Co., a Korea-based company engaged in 
the provision of software solutions, is acquiring a 
majority ownership in U.S.-based SkyZone 
Entertainment, Inc., a provider in mobile games 
publishing from SK C&C, one of South Korea's 
top IT services companies. With an impressive 
portfolio of award-winning titles and a highly 
anticipated upcoming slate of games in 
development, SkyZone boasts strong carrier 
relationships, expertise in porting games for 
multiple operating platforms, languages, 
wireless networks and handsets, and a proven 
revenue generating catalog. Through the 
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agreement, VSST obtains the rights to 
SkyZone's growing portfolio of more than 100 
action, sports, puzzle, and casual titles including 
Duke Nukem Mobile, Prey Mobile, Rocky 
Balboa, Extreme Hangman, Two Scoop Twist, 
and more. Additionally, the company will gain an 
increased foothold in the U.S. market through 
innovative initiatives like SkyZone's exclusive 
Asian Gateway Program with Verizon Wireless, 
which it works through leading Korean 
publishers to seek out the latest and most 
innovative mobile games to make available to 
Verizon Wireless customers. 

Announcement Date: September 12, 2008 
Deal Value: Undisclosed 

Reaxion Corp. and Mobliss Inc., merge to 
create PressOK Entertainment 

Seattle-based mobile game publishers Reaxion 
Corp. and Mobliss Inc. have merged. Mobliss is 
known for delivering high quality, big brand titles, 
including Deal or No Deal, Family Feud and The 
Price is Right. Reaxion focuses on delivering 
award-winning, original titles, including Gin 
Rummy, Detective Puzzles and Mahjong 
Deluxe, providing technologies that enhance a 
player’s experience through mobile 
communities, as well as offering proprietary 
rapid development tools and services. The 
combined company, PressOK Entertainment, 
will focus on being a top 10 publisher of mobile 
entertainment products. Millions of mobile 
gamers worldwide play PressOK’s combined list 
of game titles. The merger will immediately 
increase game output from 8 new titles to 12 
with no additional VC investment, in addition to 
expanding wireless operator and IP brand 
relationships. One-third of PressOK 
Entertainment’s new game portfolio will be 
based on major entertainment brands. 

Announcement Date: September 10, 2008 
Deal Value: Undisclosed 

Axel Springer AG has acquired Gamigo AG 

Newspaper publisher Axel Springer AG acquired 
a majority stake in German online gaming 
provider Gamigo AG. Based in Hamburg, 
Germany, and originally founded in 2000 as a 
gaming magazine before launching an online 
title in 2001, Gamigo AG specializes in the 
operation and publishing of free-to-play MMOs. 
The company portfolio comprises over 10 


released titles, including Last Chaos, Fiesta 
Online, and Shot Online. Gamigo operates in a 
fast growing market segment; it will quadruple 
sales this year and is profitable. Due to that, 
online gaming is to become an important pillar 
within the digitization offensive of Axel Springer. 

Announcement Date: September 8, 2008 
Deal Value: Undisclosed 

Broadcaster Inc. buys Lamplighter Studios 

Broadcaster, Inc. has acquired Lamplighter 
Studios, an art service company that provides 
graphic art for online games, mobile phone 
games, video games and commercial video 
projects. Lamplighter recently created the art 
work for one of the top played games on the 
iPhone, Aurora Feint. The acquisition is 
expected to contribute to Broadcaster's shift to 
being a content provider for online and mobile 
markets. 

Announcement Date: September 8, 2008 
Deal Value: 1.6 million common shares of 
Broadcaster, Inc. 

Paramount acquires ScreenLife 

Paramount Pictures has acquired ScreenLife, 
the maker of the popular DVD game Scene It, in 
a move designed to boost the studio's profile in 
DVD, online, and mobile gaming. Viacom-owned 
Paramount declined to disclose the purchase 
price for Seattle-based ScreenLife. Since 
launching in 2002, ScreenLife has sold more 
than 15 million copies of Scene It, a trivia game 
that requires players to identify film clips. The 
company has over 25 DVD game titles on the 
market. The acquisition of ScreenLife advances 
Paramount Digital Entertainment's multi-platform 
strategy and will enable Paramount to create 
new digital content that is interactive, 
entertaining, and easily accessible to audiences. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Playtech acquires MIXTV 

Playtech, the international designer, developer 
and licensor of software to the online gaming 
industry, has acquired the assets of Win Gaming 
Media subsidiary, MIXTV Ltd. In addition, Win 
Gaming Media and Playtech have signed a 
license and service agreement for Win Gaming 
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Media's UK-based subsidiary, Two Way 
Gaming, under which Playtech granted WGM a 
non-exclusive license to use the software 
products for the sole purpose of providing 
support and maintenance services to Two Way 
Gaming Limited. As a result of the agreement 
with Playtech, Win Gaming is bolstering its 
balance sheet and regaining financial stability, 
as well as dramatically reducing its operational 
costs. 

Announcement Date: August 12, 2008 
Deal Value: Undisclosed 

PlaySpan acquires PayByCash 

PlaySpan Inc. has acquired PayByCash, the 
alternative payment system for online games, 
virtual worlds and social networks. PlaySpan is 
the game industry's first publisher-sponsored in¬ 
game commerce network. Together, PlaySpan 
and PayByCash create one of the fastest 
growing commerce and payment services 
companies supporting game publishers’ need for 
a complete commerce and payments platform in 
the rapidly growing market of online games and 
interactive entertainment. PayByCash is one of 
the most trusted payment brands for top-tier 
game publishers and millions of gamers 
worldwide. As a payment gateway, PayByCash 
provides the broadest network of 70 different 
payment methods, supporting over 200 
countries. The Ultimate Game Card, 
PayByCash’s pre-paid card, can be used for all 
of its merchant clients and is fast becoming the 
most popular payment method among hard-to- 
reach gaming demographics. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 


Player X acquires Gaelco Moviles 

Player X, a London-based mobile games 
company, acquired Gaelco Moviles, a Spanish 
game distributer. Founded in early 2004, 

Player X distributes mobile content worldwide 
via its international distribution network of 
global operators, portals and handset 
manufacturers, enabling a potential audience 
of 1.8 billion people via over 150 channels for 
its content partners. The acquisition of Gaelco 
will allow Player X to dramatically increase its 
distribution in Southern Europe and opens up 
another gateway into Latin America. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 

G5 Entertainment acquires Shape Games 

G5 Entertainment, a leading mobile game 
development studio, has acquired 51% interest 
in Shape Games Inc., a New York-based 
developer of desk-top computer games. G5 also 
received a 3-year option to purchase the 
remaining 49% of ShapeGames. 

Announcement Date: July 8, 2008 
Deal Value: $0.5 million 
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Infrastructure Software 


The Infrastructure Software sector covers a lot of territory. We’ve seen a healthy number of deals in this 
sector during the third quarter across most infrastructure segments including Communications, SOA, 
Network Management, Security, Systems Management and Virtualization. 

SOA has certainly maintained its spot among the top trends in software even if the number of acquisitions 
in this sector dropped this past quarter. Businesses need to reduce time to market, improve business 
alignment for growth, and do a better job of unlocking valuable information within an organization. SOA 
market license forecasts relate to growth of the middleware infrastructure. SOA markets at $2 billion in 
2007 are expected to reach $9.1 billion by 2014 according to extensive research done by SOA experts at 
WinterGreen Research. Growth comes from creating ways to reduce the cost of running an IT department 
by creating more automated processes from software and freeing the budgets for investment in flexible 
response to changing market conditions. 

To deal with the growing complexity and cost of application deployment, maintenance and performance, 
organizations are looking for solutions to streamline, secure and manage delivery of their most business 
critical applications. 

Virtualization, server consolidation, performance management, etc., were hot topics and this was 
reflected in acquisition targets during the quarter. Virtualization will be the highest-impact trend changing 
infrastructure and operations through 2012, according to Gartner. Virtualization will transform how IT is 
managed, what is bought, how it is deployed, how companies plan and how they are charged. As a result, 
virtualization is creating a new wave of competition among infrastructure vendors that will result in 
considerable market disruption and consolidation over the next few years. 

As usual, security was a strong sub-sector this quarter. McAfee came in with the largest security deal of 
the quarter with news that it planned to embark on a $465-million acquisition of Secure Computing. The 
merger will ultimately make the combined company one of the largest network security players in the 
industry. McAfee CEO Dave DeWalt said in a written statement that executives anticipated that the 
combined company will generate annual projected revenues of just under $500 million in the network 
security segment of its security risk management portfolio. Even though security sees a significant 
number of deals each reporting period, the space is broad and still fairly fragmented. Consolidation in the 
marketplace is becoming increasingly necessary as more end-user customers demand end-to-end, best 
of breed security solutions from a smaller number of vendors. 

Security - ID management 

Consolidation is a never ending process. This quarter, three of the security leaders, Utimaco, nCipher, 
and Secure Computing, have been swallowed by larger companies. 

From inception Secure Computing has always tried to make security as simple and easy to use as it 
should be: in security, simple means efficient. Who has never thought that security is more a cost than a 
“profit center”? From a user stand point, security has always been difficult to implement and expensive to 
maintain. After a few months, its level tends to decreased by being misused or over-passed by end users. 
When Secure Computing buys Security, Secure Computing shows that they have understood this 
problem. They targeted a solution that removes complexity without removing its efficiency. When McAffe 
buys Secure Computing they strengthen a security initial vision where there is no “obvious and visible” 
perimeter to secure: their “in-the-cloud” security as a service. ID management is just the key to making 
the vision become real. 
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ID management is a necessary solution in IT since it is actually used in every IT process. There is no IT 
process that doesn’t use an ID management system related to a human, a network, an application, a 
server, a PC, a mobile, a customer / supplier, a flow, etc. ID management is anywhere, anytime, more or 
less transparent. It makes (or should make) our IT world safe(r) and (more) reliable. Get rid of it and you 
can close your business. 

Legacy Extension / SOA 

The transaction levels in the EAI/SOA sector have slowed somewhat, possibly suggesting that the bulk of 
the much anticipated consolidation in this sector is now behind us as the largest ISVs ($billions in market 
cap) have already consumed most of the mid-market players ($hundred of millions in market cap—think 
Progress acquiring Iona, or IBM acquiring ILOG), effectively reducing the buyer pool. 

In the wake of this consolidation, one would expect to see a declining number of announced deals. 
However, it is our humble opinion that we should start to see an increase in announced deals, as the few 
remaining mid-cap ISVs look to acquire some of the smaller founder-managed lifestyle businesses, 
struggling public companies, and any number of VC-backed startups at even lower deal values - think 
Micro Focus buying NetManage. 

Moreover, we see increasing customer demand for service-oriented architecture and web-services, with 
the Global 2000 IT organizations looking at lowering the TCO by going with a single SOA vendor 
strategy. This heightened market demand has attracted a large number of start-ups with early seed 
money competing for market attention and market share. Coupled with time-to-market issues and 
declining R&D budgets associated with the tougher economic climate, we expect a solid resurgence in 
deals with smaller companies getting gobbled up by the larger players looking to fill gaps in their product 
strategy, resulting in further massive consolidation around SOA. 

Net result: SOA will go the way of ERP - a few large players will dominate with others being either left 
behind or being acquired. 

Network Management 

The economic forces and the current trends in network management are converging into a practical 
solution. Earlier this year, an argument was put forth by Nicholas Carr that IT departments would become 
a thing of the past in the near future due to utility computing and outsourcing. Although the premise has 
met considerable doubt from IT experts around the globe, it does touch upon the fact that IT departments 
will inevitably downsize as the devices and styles of computing change. Especially during fiscally tight 
times, corporations will be interested in how to optimize the IT infrastructure to make it more efficient, 
without having to worry about exporting the company’s lifeblood of data and information. Hence, some of 
the deals this past quarter reflect both the continued evolution of network infrastructure as well as a 
financially sound solution. 

Network management and its infrastructure are constantly under development for new ways to be more 
efficient. Many of the IT departments of large scale companies will be looking toward utility applications 
that run through datacenters, as exemplified by Expand Networks acquisition of NetPriva, a company that 
offers traffic visibility software. As companies deploy more advanced technologies such as IP telephony, 
unified communications and MPLS WANs, more and more traffic flows bypass the datacenter. Visibility is 
crucial when running multiple applications. Insight Enterprises announced that they have acquired MINX 
limited, a small UK-based European Network Integrator with Cisco Gold Partner accreditation. The 
acquisition will significantly help Insight’s capabilities in sales, management of network infrastructure 
services and solutions. Mid-market companies are gearing themselves up as well to handle datacenter 
traffic and management. 

Some acquisitions are purely on a consolidation basis, such as Managed Data Holdings, a leading 
operator of state-of-the-art data centers, which has acquired Stargate, Inc., a local data center operator in 
suburban Chicago offering collocation, managed servers and managed services. However, the big 
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consolidation in the sector this quarter was the acquisition of Foundry Networks by Brocade. This 
acquisition made Brocade more like its much larger rival Cisco Systems, Inc. The acquisition makes 
Brocade and Cisco the only “end-to-end” networking players in the market, and expands Brocades total 
addressable market from $2 billion to $20 billion. CEO Mike Klayko said the two companies share a vision 
for the future of next-generation data centers and networks. 

Network infrastructure remains the lifeblood of a company’s IT infrastructure, and will continue be a 
business enabler going forward. 
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Infrastructure Software Valuations 


Public Peer Group (In $U.S. millions - except share prices) 


Stock 

Symbol 

Company 

Sector 

Stock 

Price 

Market 

Value 

Enterprise 

Value 

Trailing Multiple 
P/E EV/EBITDA 

EV/S 

Forward Multiple 
P/E EV/S 

ADTN 

ADTRAN INC. 

l-Comm 

$19.49 

$1,240.0 

$1,080.0 

16.38 x 

8.69 x 

2.19 x 

13.63 x 

1.92 x 

ADCT 

ADC Telecommunications 

l-Comm 

$8.45 

$994.9 

$970.1 

N/A 

5.60 x 

0.66 x 

6.76 x 

0.61 x 

NOK 

Nokia Corp. 

l-Comm 

$18.65 

$69,190.0 

$55,370.0 

8.63 x 

4.85 x 

0.70 x 

7.67 x 

0.66 x 

OPWV 

Openwave Systems, Inc. 

l-Comm 

$1.24 

$103.1 

$12.3 

N/A 

N/A 

0.06 x 

N/A 

0.06 x 

TKLC 

Tekelec 

l-Comm 

$13.99 

$920.9 

$720.3 

19.70 x 

8.26 x 

1.61 x 

14.57 x 

1.44 x 

BORL 

Borland Software Corp. 

1-DvT 

$1.53 

$112.0 

$95.9 

N/A 

N/A 

0.38 x 

N/A 

0.51 x 

CPWR 

Compuware Corporation 

1-DvT 

$9.69 

$2,470.0 

$2,210.0 

15.89 x 

7.90 x 

1.77 x 

12.75 x 

1.69 x 

PRGS 

Progress Software Corp. 

1-DvT 

$25.99 

$1,050.0 

$794.7 

21.84 x 

7.82 x 

1.55 x 

12.32 x 

1.34 x 

WIND 

Wind River Systems Inc. 

1-DvT 

$10.00 

$779.6 

$640.3 

N/A 

31.97 x 

1.85 x 

16.67 x 

1.55 x 

JCDA 

Jacada Ltd. 

l-L/SOA 

$3.80 

$78.4 

$49.6 

3.42 x 

N/A 

2.45 x 

- 


TIBX 

Tibco Software Inc. 

l-L/SOA 

$7.32 

$1,310.0 

$996.8 

29.28 x 

8.99 x 

1.55 x 

14.35 x 

1.39 x 

csco 

Cisco Systems Inc. 

l-NMgt 

$22.56 

$133,060.0 

$109,180.0 

17.22 x 

9.76 x 

2.76 x 

11.81 x 

2.24 x 

NOVL 

Novell Inc. 

l-NMgt 

$5.14 

$1,770.0 

$761.3 

N/A 

9.92 x 

0.80 x 

17.13 x 

0.75 x 

CHKP 

Check Point Software Tech Ltd. 

1-Sec 

$22.74 

$4,890.0 

$3,880.0 

15.68 x 

10.26 x 

4.96 x 

11.72 x 

4.45 x 

ENTU 

Entrust Inc. 

1-Sec 

$2.15 

$131.9 

$103.4 

N/A 

45.36 x 

1.02 x 

15.36 x 

0.91 x 

MFE 

McAfee Inc. 

1-Sec 

$33.96 

$5,140.0 

$4,220.0 

36.13 x 

13.13 x 

2.93 x 

15.09 x 

2.40 x 

SCUR 

Secure Computing Corp. 

1-Sec 

$5.48 

$373.6 

$400.8 

N/A 

97.27 x 

1.61 x 

14.81 x 

1.39 x 

SYMC 

Symantec Corp. 

1-Sec 

$19.58 

$16,430.0 

$15,440.0 

30.59 x 

8.98 x 

2.52 x 

12.01 x 

2.25 x 

VRSN 

VeriSign Inc. 

1-Sec 

$26.08 

$5,040.0 

$5,240.0 

N/A 

13.75 x 

3.34 x 

17.16 x 

4.76 x 

WBSN 

Websense Inc. 

1-Sec 

$22.35 

$1,010.0 

$1,050.0 

N/A 

88.24 x 

4.18 x 

15.41 x 

2.91 x 

BMC 

BMC Software Inc. 

l-SMgt 

$28.63 

$5,440.0 

$4,630.0 

21.69 x 

8.54 x 

2.60 x 

11.83 x 

2.25 x 

CA 

CA, Inc. 

l-SMgt 

$19.96 

$10,340.0 

$9,310.0 

18.65 x 

6.90 x 

2.15 x 

11.81 x 

1.94 x 

IBM 

Int'l Business Machines Corp. 

l-SMgt 

$116.96 

$158,460.0 

$179,460.0 

14.42 x 

8.19 x 

1.72 x 

12.07 x 

1.58 x 

QSFT 

Quest Software Inc. 

l-SMgt 

$12.69 

$1,340.0 

$994.6 

21.88 x 

9.93 x 

1.45 x 

11.75 x 

1.27 x 

RHT 

Red Hat Inc. 

l-SMgt 

$15.07 

$2,890.0 

$2,440.0 

39.66 x 

21.14 x 

4.08 x 

23.92 x 

3.05 x 

BRCD 

Brocade Communication Systems 

l-Stor 

$5.82 

$2,160.0 

$1,460.0 

13.86 x 

4.87 x 

1.04 x 

8.95 x 

0.91 x 

EMC 

EMC Corporation 

l-Stor 

$11.96 

$24,760.0 

$21,340.0 

15.53 x 

7.41 x 

1.50 x 

13.00 x 

1.27 x 

ELX 

Emulex Corporation 

l-Stor 

$10.67 

$902.5 

$544.7 

N/A 

4.47 x 

1.12 x 

10.67 x 

1.09 x 

NTAP 

Network Appliance, Inc. 

l-Stor 

$18.23 

$5,970.0 

$4,810.0 

20.48 x 

10.01 x 

1.38 x 

10.72 x 

1.09 x 

QLGC 

QLogic Corporation 

l-Stor 

$15.36 

$2,010.0 

$1,580.0 

19.44 x 

7.46 x 

2.52 x 

12.49 x 

2.26 x 

QTM 

Quantum Corporation 

l-Stor 

$1.05 

$218.0 

$586.0 

N/A 

6.25 x 

0.62 x 

3.62 x 

0.61 x 

CTXS 

Citrix Systems, Inc. 

l-Virtual 

$25.26 

$4,610.0 

$3,920.0 

24.76 x 

13.85 x 

2.58 x 

13.58 x 

2.15 x 

DBTK 

Double-Take Software 

l-Virtual 

$9.95 

$218.6 

$140.5 

15.79 x 

6.72 x 

1.52 x 

11.99 x 

1.15 x 

VMW 

VMware, Inc. 

l-Virtual 

$26.64 

$10,350.0 

$9,020.0 

43.67 x 

23.26 x 

5.43 x 

22.39 x 

3.76 x 

1 

Median Valuation Multiples 

19.44 x 

8.98 x 

1.67 x 

12.49 x 

1.44 x 


1 

Comm 

Communications 

EV/S Multiple-0.70 x 

EV/EBITDA-6.93 x 

1 

Sec 

Security 

EV/S Multiple - 2.93 x 
EV/EBITDA - 13.75 x 

1 

DvT 

Development Tools 

EV/S Multiple - 1.66 x 

EV/EBITDA- 7.90 x 

1 

SMgt 

Systems Management 

EV/S Multiple-2.15 x 
EV/EBITDA - 8.54 x 

1 

L/SOA 

Legacy Extension / SOA 

EV/S Multiple-2.00 x 

EV/EBITDA - N/A 

1 

Stor 

Storage 

EV/S Multiple - 1.25 x 
EV/EBITDA - 6.83 x 

1 

NMgt 

Network Management 

EV/S Multiple-1.78 x 

EV/EBITDA-9.84 x 

1 

Virtual 

Virtualization 

EV/S Multiple-2.58 x 
EV/EBITDA - 13.85 x 


Infrastructure Market - Number of Transactions by Sub-Sector 


0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100% 



■ Communications 

■ DevelopmentTools 

■ Legacy Extension & SOA 

■ Network Management 

■ Other 

■ Security 

■ Storage 

■ Systems Management 
Virutalization 
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M&A Transactions 

Communications (Infrastructure) Transactions 

Comm 


BEKO Holding AG acquires Brain Force 
Holding AG 

BEKO Holding AG, an Austria-based holding 
company with interests in independent 
companies in the engineering and information 
technology (IT) sectors, has acquired a 53% 
stake in Brain Force Holding AG. Brain Force 
Holding AG is an Austria-based provider of 
information technology (IT) solutions. The 
Company offers infrastructure solutions for IT 
management and optimization of 
telecommunication networks; IT support for 
business processes; industry-specific 
applications for financial services providers and 
production companies, and outsourcing, which 
comprises systems, such as user helpdesk and 
application management. With this acquisition, 
BEKO will have a strong network of Engineering 
and Informatik services. 

Announcement Date: September 30, 2008 
Deal Value: Undisclosed 

Nokia to acquire OZ Communications 

Nokia is acquiring OZ, a privately-held company 
with approximately 220 employees and 
headquartered in Montreal, Canada. OZ is a 
consumer mobile messaging solution provider 
that delivers access to popular instant 
messaging and email services on consumer 
mobile devices. With OZ, Nokia is renewing its 
mission of “Connecting People” by enabling 
consumers to easily connect and communicate 
using their favorite Internet communities. OZ's 
team and technology will help Nokia to address 
the fast growing consumer messaging market by 
enabling easy-to-use, fast access to leading 
instant messaging and email services, including 
AOL, Gmail, ICQ, Windows Live Hotmail, 
Windows Live Messenger and Yahoo!. With 
more than 5.5 million monthly paid users, OZ's 
solutions have been deployed by leading mobile 
operators on a wide array of mobile device 
platforms. 

Announcement Date: September 30, 2008 
Deal Value: Undisclosed 


Ascom acquires Comarco Wireless Test 
Business 

Lake Forest-based Comarco announced that it 
has agreed to sell its wireless test solutions 
business to Ascom Holdings AG. Comarco said 
the sale is part of its strategy to focus its 
business on its mobile power solutions and the 
divestiture should "dramatically" reduce its 
operating costs. Comarco's wireless test 
business provides wireless network testing for 
mobile service providers; its customers include 
Verizon, AT&T, and Rogers Canada. Ascom and 
Comarco have been working together on mobile 
test products since 2006. 

Announcement Date: September 29, 2008 
Deal Value: $12.75 Million (Cash) 

Vancelnfo acquires Wireless Info Tech 

Wireless Info Tech Ltd., a provider of mobile 
testing and application development services for 
the wireless industry, has been acquired by 
Vancelnfo Technologies (China). Vancelnfo is 
an IT services provider providing offshore 
software development in China. Vancelnfo said 
that Wireless Info Tech had sales of 
approximately $3 million for the eight months 
ending August 31. 

Announcement Date: September 30, 2008 
Deal Value: $1.08 Million (Cash and stock) 

Integrated Broadband acquiring Parasun 
Technologies 

Integrated Broadband Services, a provider of 
triple play software and services to broadband 
network operators, is acquiring Parasun 
Technologies Inc. from Uniserve 
Communications Corp. The company will have a 
combined customer base of over 200 network 
operators serving over 750,000 end-subscribers 
across North America, Latin America and the 
Caribbean. IBBS and Parasun both operate 
under a SaaS recurring revenue business 
model. Founded in 2001, IBBS was recently 
ranked by Inc. magazine as 46th among the 100 
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fastest-growing private telecommunication 
companies in America with a 236 percent 
revenue growth rate over three years. 

Announcement Date: September 17, 2008 
Deal Value: Undisclosed 

Dialogic Corporation to acquire NMS 
Communications Platforms Business 

Dialogic Corporation (Canada) is acquiring NMS 
Communications Corporation’s Communications 
Platforms business, which provides enabling 
technology and tools for value-added services in 
mobile telecommunications. The NMS 
Communications Platforms business features 
the Open Access family of boards and APIs 
including PacketMedia Host Media Processing, 
and the AG series, TX series, CG series, and 
MG series as well as the Vision family of servers 
and gateways. The mobile value-added service 
market segment is a critical growth area for 
Dialogic and, as such, NMS’s products and 
employees will be an important asset going 
forward. The inclusion of video as an 
increasingly important element of a typical 
mobile phone call is an important investment 
area for Dialogic. Combining the Dialogic video 
technology with the NMS Vision product line will 
enable a quicker time to market and a more 
complete product offering than either company 
could have provided on its own. 

Announcement Date: September 12, 2008 
Deal Value: $28 Million (Cash) 

Zed acquires Mobitween 

Zed (Spain), a mobile content company and 
mobile value-added services (MVAS), acquired 
Mobitween, a developer and publisher of Flash- 
based content for mobile and online worlds. 
Mobitween has established distribution 
agreements with major U.S. and European 
mobile operators, including Verizon Wireless 
and Orange Group, among others, building 
Flash Lite mobile gaming portals that replicate 
the web browsing model, enabling players to 
play, rate, share and post high scores through a 
rich-media and customizable mobile client. 
Mobitween brings to Zed an impressive 
expertise in Adobe Flash technology for mobile 
phones, an extensive product portfolio with more 
than 100 in-house titles, the first "game 2.0" 
concept offering, and important agreements with 
key carriers in Europe and the U.S. This 


acquisition signals a very important milestone for 
Zed’s games strategy worldwide since Zed is 
committed to consolidate a global leadership 
position as developer, publisher and retailer of 
multi-platform games. 

Announcement Date: September 8, 2008 
Deal Value: Undisclosed 

OCTuS to buy Nova 

OCTuS, Inc. will acquire Nova Mobility Systems 
Inc., a leader in mobile computing and rugged 
computer systems. The combined entity is 
expected to release proprietary UMPC (Ultra- 
Mobile PC), Tablet and MID (Mobile Internet 
Device) products in 2009, combining extensive 
industry and product experience with next 
generation, ultra low power chipset designs and 
components. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

net mobile AG buys Minick Holding 

Swisscom signed the contract for the sale of its 
subsidiary, Minick Holding Ltd, to the German 
firm, net mobile AG. Founded in 1994, Minick 
Holdings develops and operates mobile services 
platforms for network operators, media 
companies, business customers and agencies, 
net mobile, one of the leading international full 
service providers for mobile and interactive 
value-added services, will take all of the almost 
60 employees from Minick and intends to run the 
business as an independent company. The 
move will allow both companies to achieve the 
necessary scale to keep pace in a consolidating 
market and create the best possible conditions 
for long-term development. 

Announcement Date: September 1,2008 
Deal Value: Undisclosed 

BroadSoft acquires GENBAND VoIP Server 
Platform 

BroadSoft, a publisher of voice-over-internet 
protocol applications for the telecommunications 
industry, has acquired GENBAND’s VoIP-related 
software line. The deal includes GENBAND's M6 
Communication Applications Server product line 
and customer base. BroadSoft said the 
purchase will allow it to strengthen its position in 
the VoIP applications market while 
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simultaneously permitting GENBAND to focus 
on its IP gateway business. Broadsoft added 
that the transaction marks the beginning of a 
long-term partnership between the companies, 
which have agreed to cooperate on future 
projects. 

Announcement Date: August 28, 2008 
Deal Value: Undisclosed 

Wind River to acquire MIZI Research 

Wind River, the provider of Device Software 
Optimization (DSO), is acquiring MIZI Research, 
Inc., a privately-held company based in Seoul, 
Korea, that focuses on the development of 
mobile application platforms based on 
embedded Linux. Founded in 1999, MIZI 
currently has 65 employees and is one of the 
earliest Linux pioneers in the mobile market. 
With this acquisition, Wind River expects to gain 
access to world-class mobile expertise that can 
be leveraged across its various mobile alliances 
as well as accelerate its mobile services 
presence in Asia Pacific. Wind River is targeting 
a number of vertical markets as Linux growth 
opportunities, including automotive infotainment, 
mobile handsets and mobile internet devices. 

Announcement Date: August 28, 2008 
Deal Value: $16 Million (Cash) 

Useful Networks acquires KnowledgeWhere 

Useful Networks, enablers of compelling 
location-based services for mobile phones, 
acquired Canada-based KnowledgeWhere, a 
premier provider of location-aware mobile 
games, location-based advertising and 
developer-enablement programs. 
KnowledgeWhere is best known for developing 
award-winning platform technology to power 
location-based mobile entertainment products, 
such as games, social networking and lifestyle 
applications. Useful Networks is an international 
enabler of LBS applications like sniff (social 
network integrated friend finder), a permission- 
based application that lets consumers locate 
their friends in real-time, anytime and anywhere 
with their mobile phone or from social networks 
such as Facebook. KnowledgeWhere’s access 
to great technology and their long tenure in 
location-aware advertising and gaming 
complement Useful’s portfolio of services nicely. 


Announcement Date: August 13, 2008 
Deal Value: Undisclosed 

Apisphere acquires Navit Innovations 

Apisphere Inc., a provider of location-awareness 
services for mobile business applications, is 
acquiring Navit Innovations, a developer of 
location-based technologies and solutions for 
business and consumer markets. The 
acquisition will enable Apisphere to leverage 
Navit’s extensive Global Positioning System 
technology and industry experience to enhance 
the scope and reach of the location-aware 
mobility solutions it is offering its customers. 
Through this acquisition, Apisphere will add 
valuable RF engineering, embedded application 
development, navigation software engineering, 
and hardware development capabilities to its 
team. Navit’s GPS product and hardware 
development expertise will enable Apisphere to 
expand its addressable market by providing an 
end-to-end solution that includes location-based 
services (LBS) development support for cellular 
handset manufacturers. 

Announcement Date: August 12, 2008 
Deal Value: Undisclosed 

GTRI acquires Anyware Network Solutions 

Global Technology Resources, Inc., a provider 
of technology consulting services, is augmenting 
its wireless networking offerings with the 
strategic acquisition of Anyware Network 
Solutions, Inc., the leading provider of wireless 
networking integration services in the Rocky 
Mountain Region. Anyware Network Solutions 
has been focused exclusively on architecting 
wireless LAN/WAN and wireless broadband 
solutions since its inception. GTRI will leverage 
this expertise to strengthen its existing wireless 
networking business and expand its current 
enterprise and commercial customers across the 
country. The acquisition will also allow GTRI to 
deliver tailored wireless network solutions by 
using a consultative approach. The enhanced 
services include network design, project 
management, RF engineering, configuration, 
installation, training, maintenance and support. 
GRTI has been on a steady growth path, 
reporting revenues of $42 million in 2005 and 
just over $141 million two years later. 

Announcement Date: August 11,2008 
Deal Value: Undisclosed 
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HP to acquire Coiubris Networks 

HP is acquiring Coiubris Networks Inc., a 
privately-held global provider of intelligent 
wireless networks for enterprises and service 
providers. The award-winning Coiubris Networks 
Intelligent Mobility Solution delivers wireless 
integrated access, management and security 
products as well as 802.11 n capability - all of 
which help enterprises and service providers 
broaden the reach and impact of voice, data and 
multimedia applications. HP plans to integrate 
Coiubris’ extensive product line into its ProCurve 
Networking product portfolio. This will expand 
HP ProCurve’s reach into vertical markets such 
as hospitality, transportation, healthcare, 
manufacturing, service provider and education. 

Announcement Date: August 11,2008 
Deal Value: Undisclosed 

Single Touch Systems acquired Single 
Touch Interactive 

Single Touch Systems Inc acquired Single 
Touch Interactive Inc, a developer of customized 
software solutions. Single Touch Interactive is 
an innovator in mobile commerce solutions and 
award-winning developer of Abbreviated Dial 
Codes (ADC). Through Single Touch's ADC 
platform, mobile consumers are able to dial 
short branded phone numbers, Abbreviated Dial 
Codes, and then interact with a brand and easily 
complete transactions by simply pressing their 
mobile phone keypad. Single Touch Systems 
ties web, retail and wireless seamlessly together 
through its Abbreviated Dial Code platform. 
Single Touch contract partners and ADC 
customers include some of the largest consumer 
brands and retailers in the world. Single Touch 
helps content providers extend their reach 
beyond the television and PC screens, and 
create new mobile distribution channels for their 
branded content. Consumer goods 
manufacturers and service providers are using 
ADCs for targeted and relevant advertising 
campaigns, and innovative customer service 
applications that provide tangible benefits to 
their customers. Major retailers and online 
companies are working with Single Touch on 
mobile couponing and ways to link e-commerce 
to mobile devices. 

Announcement Date: August 11,2008 
Deal Value: Undisclosed 


Aspiro acquires Mobile Entry 

Aspiro (Sweden) has acquired the remaining 
shares in the Norwegian company Mobile Entry. 
The acquisition is part of Aspiro’s strategy to 
strengthen its operations within the Business 
Solutions area. Mobile Entry develops 
technology, solutions and concepts for mobile 
interactivity and marketing. In September 2007, 
Aspiro acquired 25.5 percent of the stocks in 
Mobile Entry AS. Aspiro has now chosen to 
acquire the remaining 74.5 percent of the stocks 
in the company. The acquisition of Mobile Entry 
is part of Aspiro’s strategy for the Business 
Solutions area and mobile platforms for the 
corporate market. Mobile Entry has satisfied 
customers and, in addition, a platform that 
places Aspiro in the leading position for the 
technological development in the area. 

Announcement Date: August 7, 2008 
Deal Value: Undisclosed 

ROK Mobile International acquires MeshLinx 
Wireless 

ROK Mobile Inti, a UK-based telecoms service 
provider, has purchased a 51 percent interest in 
MeshLinx Wireless Inc., a U.S.-based global 
network provider of Wi-Max and Wi-Fi network 
solutions. The acquisition provides ROK Mobile 
the ability to expand its reach to all consumers 
using wireless. MeshLinx brings a new wireless 
technology based on SDR (Software Defined 
Radios, or "Software Configurable Radios"), 
specializing in providing a fully integrated 
wireless technology to deliver networks of any 
size, anywhere in the world. This highly 
advanced new technology is based on an 
Access Point that can deliver over 60Mbps net 
throughput with seamless mobility. This makes it 
the best solution for networks that need last-mile 
Internet access, VoIP, public safety 
communications, and video surveillance. 
Networks of tomorrow will require more and 
more bandwidth, and wireless networks will 
need to deliver fiber-like speeds to meet the 
demand of governments, consumers and 
businesses. MeshLinx brings a RF agnostic 
technology that provides the most cost effective, 
highest bandwidth wireless networks in the 
world capable of advanced scalable security and 
quality of service. 

Announcement Date: August 4, 2008 
Deal Value: Undisclosed 
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Purple Labs to acquire mobile software from 
Sagem Mobiles 

Purple Labs SA, a unit of Texas Instruments 
Inc.'s Texas Instruments Berlin AG subsidiary, 
will acquire the mobile applications suite and 
software engineering business of Sagem 
Mobiles, a developer of communication 
software. 

Announcement Date: July 31,2008 
Deal Value: Undisclosed 

BT acquires Ribbit 

BT has bought Ribbit, an internet-phone 
software developer. Ribbit's technology enables 
users to merge mobile calls with the internet and 
convert voicemail into text. The company allows 
any developers to use its technology to create 
applications. They have already used it to build 
voice applications that run directly from 
Facebook or iGoogle. With Ribbit, not only does 
BT extend its presence in the Silicon Valley, but 
it also gains a groundbreaking platform, a 
growing community of developers and a world- 
class team. By adding Ribbit's capability to the 
power of BT's global 21CN platform, BT will now 
be able to give the development community the 
tools they need to innovate on a global scale. 

Announcement Date: July 29, 2008 
Deal Value: $105 Million (Cash) 

Actel acquires Pigeon Point Systems 

Actel Corporation has acquired Pigeon Point 
Systems, a privately-held supplier of 
telecommunications computing architecture 
management components. By acquiring the 
leading provider of TCA management 
components, Actel now offers a comprehensive 
solution for proprietary and standards-based 
system management implementations in the 
industrial, military, telecommunications, and 
medical markets. Earlier this year, Actel and 
Pigeon Point announced a partnership to 
develop and market solutions based on the Actel 
Fusion mixed-signal FPGAs to speed the design 
of AdvancedTCA blade and AdvancedMC 
carrier blade management controllers. The two 
companies' combined portfolio of reference 
designs, development kits, easy-to-use 
development environments and expert design 
services gives designers the capability to 


address system and power management issues 
throughout the design process. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Keiyniam to acquire Bimen Business 
Consultants 

Keiyniam Global, Inc., a company specializing in 
CADCAM technology, will acquire Bimen 
Business Consultants, a provider of technology 
solutions including hardware, data warehousing, 
web hosting to full application development and 
internet telephony and VOIP. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

Digi acquires Spectrum Design Solutions 

Digi International Inc. acquired Spectrum Design 
Solutions Inc., a privately-held corporation and a 
leading wireless design services organization. 
Spectrum Design Solutions Inc. is a design 
services company with a focus on solving 
customers’ wireless development challenges. 
Employing over 30 highly specialized engineers 
with extensive experience in wireless 
technologies such as GSM, CDMA, GPS, 
WiMAX, Wi-Fi and proprietary RF allows the 
organization to address virtually any wireless 
development need. Wireless design services are 
another piece of the puzzle Digi is adding to its 
wireless Drop-in Networking product offering. 

Digi anticipates that Spectrum will contribute 
approximately $0.6 million in revenue for the 
fourth fiscal quarter of 2008, from date of 
acquisition, and in a range of approximately $5.0 
to $5.5 million in revenue for fiscal year 2009. 

Announcement Date: July 23, 2008 

Deal Value: $10 Million (Cash; $6 million of the 

total to be paid in installments) 

MicroTech acquires Visual Communications 
Division of SIGCOM 

MicroTechnologies, LLC, an information 
technology, network support, communications 
and systems engineering firm, agreed to 
purchase the assets of SIGCOM's Visual 
Communications Technology Division. SIGCOM 
has been a pioneer and leader in visual 
communications, video teleconferencing 
services, audio visual integration, Internet 
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Protocol (IP) network services, streaming video 
solutions and many other types of 
communications technical services and solutions 
for over 20 years. With this acquisition, 
MicroTech will provide managed solutions for 
the most demanding conferencing and 
collaboration technology supporting mission- 
critical requirements throughout the Department 
of Defense, other federal agencies and 
commercial clients. 

Announcement Date: July 23, 2008 
Deal Value: Undisclosed 

Ariston Global to acquire ACE*COMM 

Ariston Global is acquiring ACE*COMM 
Corporation, a global provider of advanced 
operations support systems (OSS) and service 
delivery solutions for telecommunications 
service providers and enterprises. When you 
add ACE*COMM’s capabilities to those of 
Ariston Global, the combined companies will be 
able to better serve customers through a 
broader product offering and a deeper employee 
base. The addition of ACE*COMM into the 
Ariston Global portfolio immediately extends its 
market footprint, and will enable it to gain scale, 
product breadth, and skilled employees. Ariston 
Global is a portfolio company of the private 
equity firm, Spire Capital Partners. 

Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

TranSwitch to acquire Centillium 
Communications 

TranSwitch Corporation announced that it is 
acquiring Centillium Communications, Inc. 
Centillium delivers highly innovative 
communications processing technology for 
global systems vendors targeting service 
provider, enterprise and consumer markets. 

With this acquisition, TranSwitch, a leading 
provider of carrier-class semiconductor solutions 
for EoS (Ethernet over SONET/SDH), 

Broadband Access and Carrier Ethernet 
applications, TranSwitch will further diversify its 
product portfolio to include rapidly growing 
Fiber-to-the-Home (FTTH) and Voice-over- 
Internet-Protocol (VoIP) solutions. 

Announcement Date: July 9, 2008 
Deal Value: $42 Million 


Sangoma Technologies Corp to acquire 
Paraxip 

Sangoma Technologies Corp (Canada) agreed 
to acquire Paraxip Technologies Inc, a 
developer of IP connectivity software that 
empowers the deployment of IP Telephony 
applications. Founded in 2003, Paraxip’s 
customers include IBM, Genesys (a subsidiary 
of Alcatel-Lucent), First Data Corporation and 
the State of California. The integration of 
Paraxip’s SIP based NetBorder suite into 
Sangoma’s product line provides Sangoma with 
a growth path that includes the Unified 
Communications market, IP contact centers, 
commercial interactive voice response solutions 
and other SIP-based telephony markets. The 
combined products and channels of the two 
companies considerably extend Sangoma’s 
current addressable market range by providing 
support for all software-based telephony 
applications. 

Announcement Date: July 9, 2008 
Deal Value: $4.6 Million (Cash and stock) 

Fonix to acquire Shanghai Gaozhi Software 
Systems 

Fonix Corporation is acquiring 80% of Shanghai 
Gaozhi Software Systems Limited (GaozhiSoft), 
a software developer and solutions provider in 
2G and 3G mobile networks in China and 
throughout the Asian Pacific region. The 
remaining 20% will be acquired by funds 
managed by Southridge, LLC. Fonix expects 
incremental revenue increases once its speech 
technology is sold in China, which will be 
facilitated through GaozhiSoft. Customers of 
GaozhiSoft include the primary China mobile 
network service providers -- China Mobile, China 
Unicom, China Telecom, China Netcom and 
China Digital. In addition, GaozhiSoft is the 
exclusive Chinese provider to Alcatel-Lucent. 
GaozhiSoft provides these customers with its 
proprietary software solutions. During the 
second quarter of 2008, China Mobile and China 
Unicom launched 3G mobile service in China 
using GaozhiSoft OSS technology. GaozhiSoft 
provides Fonix with a solid operating platform in 
the dynamically growing China and Asian Pacific 
mobile, wireless and video markets. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 
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Development Tools Transactions 

DvT 


Intel acquires OpenedHand 

Intel has acquired London-based Linux 
developer OpenedHand. In a statement, 
OpenHand said that it will be joining Intel's Open 
Source Technology Centre and will focus on the 
development of the Moblin Software Platform, 
an optimized software stack for Intel Atom 
processors. The Atom processor is the chip that 
Intel hopes will underpin a new generation of 
mobile internet devices. The chip has already 
found success in the new netbook form factor 
and is used in devices such as the Acer Aspire 
One and MSI's Wind U100. OpenedHand said 
that in conjunction with the Intel deal it would 
continue to work on its existing projects such as 
Clutter and Matchbox. Matchbox is a GPL- 
licensed base environment for the X Window 
System targeting mobile platforms with small 
displays and low system resources, and was 
used by in the One Laptop Per Child (OLPC) 
machine. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Aptana acquires Pydev 

Aptana Inc., a provider of infrastructure for Web 
2.0 application development and management, 
acquired Pydev, a highly popular Eclipse-based 
development environment for the Python 
software language. Interest in Python has been 
steadily growing and got a big boost earlier this 
year when Google announced that Python was 
the language for the Google App Engine. The 
combination of Pydev with Aptana Studio, which 
is approaching 2.3 million downloads, will bring 
Aptana's excellence in Ajax development ease 
to the Python community and bring Python 
support to Aptana's product lines. The move 
further reinforces Aptana's leadership in open 
source products and related services for 
organizations who use dynamic web application 
languages such as Ajax/JavaScript, Ruby/Ruby 
on Rails, PHP, and Python. Google is also a 
worldwide licensee of the commercial version of 
Pydev, Pydev Extensions, which includes even 
more high-productivity features for Python 
developers. 


Announcement Date: August 26, 2008 
Deal Value: Undisclosed 

Micro Focus acquires Liant 

Micro Focus International has acquired Liant 
Software Corporation. Liant is a provider of 
software tools for developing business 
information systems and solutions to help 
transform existing business applications and 
processes into modern and robust distributed 
application software systems. Liant’s technology 
is highly complementary to Micro Focus’ 
business, and the acquisition provides the 
opportunity for Micro Focus to expand its 
portfolio of Enterprise Application Management 
solutions, especially to include additional 
programming language capabilities, such as 
PL/I. 

Announcement Date: July 22, 2008 
Deal Value: $5 Million 

Quark acquires In.vision Research 
Corporation 

Quark has acquired the assets of In.vision 
Research Corporation, a software company that 
develops the industry-leading add-in to Microsoft 
Word for XML authoring. In.vision initially 
partnered with Quark to supply Xpress Author 
for Microsoft Word, which helps authors already 
familiar with Microsoft Word to easily create 
reusable XML content for Quark’s Dynamic 
Publishing Solution. This acquisition elevates 
Quark to the unique position of being the sole 
company to bring together professional design 
and simplified XML authoring capabilities into 
one single integrated system. In addition, this 
acquisition will enable Quark to support 
Microsoft Word users within all types of 
workflows, both desktop and enterprise. As part 
of this acquisition, Quark also gains products 
that support industry standards such as DITA 
(widely used for documentation) and SPL 
(Structured Product Labeling, an initiative of the 
U.S. FDA), which helps Quark access other 
markets and applications. 

Announcement Date: July 17, 2008 
Deal Value: Undisclosed 
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Aeroflex buys Gaisler Research AB 

Aeroflex Inc., a supplier of RF and broadband 
technology for aerospace, defense and 
communications applications, has acquired 
privately held Gaisler Research AB 
(Gothenburg, Sweden). Established in 2001 by a 
former European Space Agency engineer, the 
Gaisler core design team has in-house design 
facilities for microprocessor, ASIC and field 
programmable gate array-based designs. This 
strategic acquisition provides Aeroflex with 
immediate improvement and synergy in its IP, 
software, and microprocessor design expertise, 
product solutions and technology roadmaps. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

Xandros acquires Linspire 

Xandros, Inc., provider of custom OEM Linux 
solutions, next-generation Linux desktop and 
server products, and advanced cross-platform 
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Windows-Linux management tools, acquired 
Linspire, developer of the CNR software 
distribution facility, and the Linspire and 
Freespire Linux desktop operating systems. The 
combination of the technologies, expertise, and 
market presence of the two companies supports 
Xandros' mission to become a powerful one-stop 
Linux solutions company. With this acquisition, 
Xandros further enhances its ability to meet the 
needs of a growing number of Linux and mobile 
users for one-click software delivery to update 
and enhance their devices. While Xandros didn’t 
mention their total employee numbers, Xandros’ 
CEO claims Xandros to be the third largest 
Linux company in the world after the acquisition. 
Linspire once gained notoriety when they were 
known as Lindows until eventually settling with 
Microsoft under an agreement to change their 
name and to accept an estimated $24 million to 
transfer ownership of Lindows. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 
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Legacy / Software Oriented Architecture Transactions 

L/SOA 


Oracle buys ClearApp 

Oracle has agreed to acquire ClearApp, a 
leading supplier of application management 
solutions for composite applications. ClearApp 
addresses the increasingly difficult task of 
managing composite applications built on SOA 
platforms by providing visibility of business 
services across all related application 
components. ClearApp products and Oracle 
Enterprise Manager are expected to provide 
customers with a comprehensive application 
management solution providing enhanced 
service levels, reduced system down-time and 
improved return on SOA investments. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

IBM acquires ILOG 

IBM has agreed to buy process management 
software group ILOG. ILOG's software allows 
businesses to more effectively manage and 
automate the decision-making process, giving 
companies an opportunity to react with 
incredible speed and accuracy. IBM has 
partnered with ILOG for over a decade. The deal 
will strengthen the merged company's position in 
business processes management and service- 
oriented architecture, helping clients to deliver 
critical business information in real time and to 
make faster and better informed decisions. SAP 
recently acquired its own business rules 
management solution, YASU Technologies. 
There are only a few leading rules engine 
providers remaining. 

Announcement Date: July 29, 2008 
Deal Value: $335 Million (Cash) 


Taylor Corporation acquires Interprise 
Software 

The Services and Technology Division of Taylor 
Corporation, provider of business and personal 
communications products, technologies and 
services, has acquired Interprise Software 
Systems International Inc., a developer of 
scalable software solutions for businesses. As 
part of the acquisition, Interprise Software 
Systems International Inc. was renamed 
Interprise Software Solutions, Inc. As part of 
Taylor Corp., Interprise Solutions now has 
access to significantly more resources and 
expertise than before, allowing it to improve its 
products, provide better service and expand into 
new markets. The company's flagship product, 
Interprise Suite, is a customizable SOA Smart 
Client-based application that provides 
businesses a comprehensive view of their 
customers through enterprise resource planning, 
customer relationship management, accounting, 
e-commerce and point-of-sale tools in a single, 
integrated application. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 
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Network Management Transactions 

NMgt 

GENBAND acquires NextPoint Networks 

GENBAND, a developer of next-generation IP 
infrastructure solutions, acquired NextPoint 
Networks, a market share leader in carrier grade 
security solutions, including Session Border 
Controllers and Security Gateways for Fixed 
Mobile Convergence solutions. With this move, 
GENBAND adds a powerful layer of security 
capabilities to the company’s market-share 
leading gateway solutions. It also enhances 
GENBAND’s leadership position in gateways 
and puts the company on an aggressive product 
development path aimed at the integration of 
emerging technologies like security, control and 
packet inspection. Further, with this acquisition, 
GENBAND’s global customer count increases to 
more than 800 service providers in more than 80 
countries. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Expand Networks to acquire NetPriva 

Expand Networks, a provider of WAN 
Optimization Controllers (WOCs), is acquiring 
privately held NetPriva Pty Ltd, a specialist 
developer of software-only WAN Optimization 
solutions. NetPriva's unique socket-level 
classification technology introduces a new 
dimension of traffic visibility and recognition 
based on socket processing inside the client 
operating system. With WAN infrastructures 
shifting from traditional hub-and-spoke to mesh 
architectures, application and data traffic profiles 
are changing from datacenter-to-branch 
connectivity to more interactive office-to-office, 
remote user-to-remote user communications. 
NetPriva's technology offers the deepest levels 
of quality of service assurance, application 
control, traffic shaping and management on the 
market today, enabling organizations to deliver 
guaranteed bandwidth, prioritize applications 
and enhance WAN performance. 

Announcement Date: September 3, 2008 
Deal Value: Undisclosed 


Managed Data Holdings acquires Stargate 

Managed Data Holdings, LLC, an operator of 
state-of-the-art data centers, has acquired Oak 
Brook-based Stargate. Stargate provides Global 
IT infrastructure services. Founded in 1989, 
Stargate offers premium colocation and 
dedicated server solutions to its customer base. 
The deal provides a strategic geographic 
location with leading-edge data center 
technology, and bolsters Managed Data 
Holdings' disaster recovery offerings to mid-size 
and enterprise business customers. 

Announcement Date: August 27, 2008 
Deal Value: Undisclosed 

Brocade to acquire Foundry Networks 

Brocade is acquiring Foundry Networks, Inc., a 
performance and total solutions provider for 
network switching and routing in a deal designed 
to challenge industry behemoth Cisco Systems. 
The acquisition will better position Brocade as a 
provider of enterprise and service provider 
networking solutions, with innovative technology 
and product leadership from the Internet to the 
heart of data centers. The acquisition will bring 
together two financially strong companies in 
complementary technology sectors and allow 
the combined entity to better address today's 
customer needs, as well as the evolution toward 
converged networks. Brocade also believes that 
the combined company will be well-positioned to 
create unique synergies, and to leverage the 
respective technologies, customer segments, 
and distribution channels of the two companies 
to accelerate growth and innovation in key 
markets. 

Announcement Date: July 21,2008 
Deal Value: $3 Billion (Cash and stock) 

Seller Revenue: $639 Million (ttm) 

Insight acquires MINX 

Insight Enterprises, Inc. has acquired MINX 
Limited, a small UK-based European Network 
Integrator with Cisco Gold Partner accreditation. 
This acquisition is consistent with Insight’s 
evolution to a broad-based technology solutions 
advisor and provider in the UK. MINX will 
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become part of the operation of Insight Direct 
(UK) Ltd and will significantly enhance Insight 

UK’s capabilities in the sale, implementation and 
management of network infrastructure services 
and solutions. This acquisition will complement 
Insight’s acquisition of Calence, a North 

American networking services company, in April 
and supports the Company’s global networking 
solutions strategy. 

Announcement Date: July 10, 2008 

Deal Value: $6.1 Million (Cash and assumption 
of debt plus potential $0.7 million in earnout) 
Seller Revenue: $26 Million (2007/08) 
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Other Infrastructure Transactions 

Other 


Lacroix Electronique acquires Tharsys 

Lacroix Electronique SAS, the EMS division of 
the Lacroix Group, announced it has acquired 
Tharsys, a subsidiary of Sogeclair specializing in 
the design and manufacturing of computer 
software, electronic equipment display systems 
and power electronics. Lacroix Electronique 
explained that this transaction aims to 
strengthen its positioning on the EMS and CDM 
(Contract Design & Manufacturing) segments in 
Europe. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

Freescale to acquire Intoto 

Freescale Semiconductor has signed a definitive 
agreement to purchase Intoto, Inc., a provider of 
software platform products for networking and 
communications equipment manufacturers. 
Freescale intends to apply Intoto’s technology 
and talent to create high-performance 
applications and software components optimized 
to improve system performance, streamline 
development and enhance software support for 
its QorlQ multicore communications platforms. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

XtremeEDA merges with ESLX 

XtremeEDA Corporation, an Ottawa, Canada- 
based professional services company 
specializing in the verification and design of 
ASICs and FPGAs, has merged with ESLX, Inc., 
provider of design and educational services at 
the electronic system-level (ESL). Now a wholly- 
owned subsidiary of XtremeEDA, ESLX has 
been renamed and will operate as a U.S.-based 
company, XtremeEDA USA. The combined 
companies will offer custom solutions across the 
full spectrum of the electronics design chain for 
architectural modeling, intellectual property (IP) 
integration and verification of highly complex 
chips and systems. With a strong track record of 
working with both tool providers and developers, 
XtremeEDA is now uniquely positioned as a 
supplier of comprehensive design solutions to 


electronics companies worldwide — from 
concept at the system-level all the way through 
to silicon. 

Announcement Date: September 9, 2008 
Deal Value: Undisclosed 

PDF Solutions to Acquire the Fault Detection 
& Classification Business of Triant Holdings 
Inc. 

PDF Solutions, Inc., provider of yield 
improvement technologies and services for the 
integrated circuit manufacturing process life 
cycle, is acquiring Triant Holdings, Inc. (Canada) 
Fault Detection & Classification business. Triant 
develops and deploys equipment health 
monitoring and advanced fault detection 
solutions. Their primary focus is currently the 
global semiconductor industry where they 
provide innovative software solutions that enable 
their customers to improve yield and throughput 
in their highly sophisticated semiconductor 
manufacturing plants. Triant has earned the trust 
and respect of leading semiconductor, flat panel 
display, and wafer manufacturers, particularly in 
Asia. PDF will inherit these customer 
relationships and technical capabilities, and 
work to build upon this foundation of quality, 
trust and service. 

Announcement Date: August 28, 2008 
Deal Value: $1.75 Million 

ABRY Partner to acquire Q9 Networks 

ABRY Partners, the media and communications- 
focused private equity investment firm, has 
agreed to acquire Q9 Networks Inc., a Canadian 
provider of outsourced data center 
infrastructure. ABRY is a strong believer in the 
Canadian data centre infrastructure market and 
is excited to be participating in it through this 
acquisition of Q9. Q9, with its talented 
management team, has achieved a leading 
market position and a diversified blue chip 
customer base. ABRY looks forward to helping 
Q9 accelerate their growth and extend their 
leadership position. 
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Announcement Date: August 25, 2008 
Deal Value: C$361 million 

Cypress Semiconductor to acquire Simtek 

Cypress Semiconductor, a maker of 
programmable chips, said that it will acquire 
Simtek, a large supplier of random access 
memory (RAM) chips. Cypress already owns a 
4% stake in the company, and has been 
marketing and licensing its technology since 
early 2006. Cypress said that Simtek's chips 
provide the high-speed memory access of 
standard static RAM chips, but retain data when 
power is turned off. Cypress is looking to 
integrate this technology into many of its 
products. 

Announcement Date: August 4, 2008 
Deal Value: $46 Million (Cash) 

Gennum acquires ASIC Architect 

Gennum Corporation, a designer of 
semiconductor solutions and intellectual 
property (IP) cores, has acquired ASIC 
Architect, Inc., a leading developer of high¬ 
speed controller intellectual property (IP). The 
acquisition will speed Gennum's analog and 
mixed-signal product introductions and 
complements its existing IP product. 

Announcement Date: July 28, 2008 

Deal Value: $1.5 million (Cash plus possible 

earnout) 

IntervalZero acquires Ardence Embedded 
Software Business from Citrix 

IntervalZero Inc., a new embedded software 
company, has acquired Ardence’s embedded 
software business from Citrix Systems, Inc. 
IntervalZero’s experienced team comprises the 
core of the Ardence Embedded software group, 
and includes management, engineering, 
development, sales, marketing, finance and 
support professionals with deep knowledge of 
Ardence’s Embedded customer base, Ardence’s 
market-leading Embedded products, and the 
Embedded technology marketplace. The 
company, which is based in Waltham, MA, is 
headed by CEO Jeffrey D. Hibbard, an 
Ardence/Citrix executive with more than 20 
years of software engineering, sales, marketing 
and management experience. The IntervalZero 
team continues a 28-year tradition of developing 


and delivering software solutions for customers 
and for the embedded computing markets. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 

Cisco to acquire Pure Networks 

Cisco is acquiring privately-held Pure Networks, 
a Seattle-based leader in home networking- 
management software and tools. Pure Networks' 
home networking-management solution allows 
users to easily set up and manage a home 
network and connect a range of devices, 
applications and services within a home. Pure 
had raised around $30.5 million in VC funding 
since 2003, from Ignition Partners, Mayfield 
Fund, Intel Capital and Bessemer Venture 
Partners. The Pure Networks acquisition follows 
Cisco's "build, buy, and partner" innovation 
strategy focused on capturing market transitions 
to expand existing product categories and enter 
new markets. Cisco believes the industry is amid 
a transition from Home Networking 1.0, in which 
home networks are largely designed to share a 
broadband connection that links PCs and 
peripherals, to Home Networking 2.0, in which 
the multimedia-enabled home will be comprised 
of a multitude of disparate network devices, 
applications and services that are connected to 
one another. The acquisition of Pure Networks 
provides Cisco with a fully integrated home 
networking-management solution that will also 
serve as the foundation for the development of 
new applications, tools and capabilities for 
consumers to use in an increasingly "connected 
life" at home, at work and on the go. 

Announcement Date: July 24, 2008 
Deal Value: $120 Million (Cash) 

Phoenix Technologies acquires General 
Software 

Phoenix Technologies, provider of core systems 
software, is acquiring General Software, Inc., a 
provider of embedded firmware that is at the 
heart of millions of devices being used around 
the world. General Software's customers and 
solution sets extend into mobility, 
telecommunications, data communications, 
servers, specialized PCs, consumer electronics 
and a wide range of embedded and industrial 
markets. The transaction will expand the 
presence of Phoenix in a wide variety of vertical 
industry applications and devices, from IP 
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network routers to medical devices while also 
providing valuable technologies to further the 
company's PC 3.0 strategy for simplifying and 
improving the mobile computing experience. 

Announcement Date: July 24, 2008 
Deal Value: Undisclosed 
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Ceradyne to acquire SemEquip 

Ceradyne will acquire SemEquip, Inc., a 
developer of products for the manufacture of 
cluster ion implantation sub-systems, and 
advanced ion source materials. 

Announcement Date: July 9, 2008 

Deal Value: $25 million (Cash plus up to $100 

million over the next 15 years) 
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Security Transactions 

Sec 


NETGEAR to acquire CP Secure 

NETGEAR, Inc., a provider of branded 
networking products, is acquiring the assets of 
CP Secure, Inc. Founded in 2002 and with an 
established engineering center in Nanjing, 

China, CP Secure is a provider of integrated 
security solutions that protect organizations from 
Internet-originated web and email-based 
malware threats. Its CSG family of products 
delivers network protection, web filtering and 
email security in an easy-to-deploy, intuitive and 
feature-rich platform. CP Secure’s patent- 
pending stream-based scanning technology 
enables real-time scanning of high-volume web 
and email traffic without degrading network 
performance, achieving up to five times better 
scanning performance than its competitors. 
NETGEAR said it plans to release a full line of 
its ProSecure security appliances for web, email 
and unified threat management incorporating CP 
Secure's platform within the next 12 months. 

Announcement Date: September 22, 2008 
Deal Value: $17.5 million 

McAfee to buy Secure Computing 

Security software maker McAfee Inc. is 
acquiring network security company Secure 
Computing Corp. Secure Computing is a 
provider of network security with a product 
portfolio that spans businesses of all sizes. 
Secure Computing delivers a comprehensive set 
of solutions that help customers protect their 
critical web, email and network assets. With the 
pending addition of Secure Computing's 
products and services, McAfee expects to be 
able to deliver the industry's most complete 
network security portfolio (covering intrusion 
prevention, firewall, web security, email security 
and data protection, network access control), 
from small and mid-sized to the world's largest 
organizations. Further, Secure Computing 
TrustedSource technology will extend McAfee's 
"in- the-cloud" security as a service offering. 

Announcement Date: September 22, 2008 
Deal Value: $465 Million (Cash) 


Trusted Computer Solutions acquires 
CounterStorm 

Trusted Computer Solutions, Inc., a developer of 
cross-domain solutions for secure access and 
sharing of classified information and a supplier 
of Linux-based security applications, acquired 
CounterStorm, a provider of internal network 
security and threat analysis technology. 
CounterStorm’s solution constantly monitors for 
network anomalies and malicious activities to 
accurately detect and mitigate known, non¬ 
signature based unknown, zero-day and 
sophisticated targeted attacks. This acquisition 
enables TCS to provide commercial and 
government organizations with a three-step 
approach for addressing advanced network 
security, insider threat mitigation and threat 
analysis. 

Announcement Date: September 8, 2008 
Deal Value: Undisclosed 

Secure Computing to acquire Security 

Secure Computing Corporation, a leading 
enterprise gateway security company, 
announced it has signed a definitive agreement 
to acquire Security, a provider of identity-based 
monitoring solutions. Security provides an 
innovative and easy-to-use solution for 
monitoring and controlling user access to 
applications within complex and rapidly 
changing networks. Its "plug-and-play" appliance 
offers automatic discovery and policy 
development in intuitive business terms of users, 
groups and applications. Secure Computing 
says the combination of products will facilitate a 
seamless workflow where out-of-policy behavior 
can be analyzed, reported and, in combination 
with Secure Firewall, automatically mitigated. 
Longer term, combining Security's technology 
with Secure Firewall will allow it to deliver a 
unique, next-generation firewall that enforces 
business policy by enabling visibility and control 
over applications and user access, as opposed 
to the current paradigm of protocols and IP 
addresses. 
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Announcement Date: September 4, 2008 
Deal Value: $15 Million (Cash plus potential 
earnout up to another $5 million) 

4C Controls to acquire Zahra 

4C Controls Inc. is acquiring Zahra Technology 
LLC and its wholly-owned subsidiary Zahra 
Security Systems and Electricals LLC. Since 
Zahra’s inception in 1983, the company has 
been a leading provider of high technology 
products, services and solutions for the security 
and communication industry in Dubai, Abu 
Dhabi and throughout the United Arab Emirates. 
4C Controls intends to utilize Zahra to facilitate 
growth in international sales and operations. In 
2007, Zahra had gross revenues of 
approximately $11.8 million and expects to close 
2008 with revenues of approximately US$25 
million. Zahra currently has 105 employees of 
whom 37 are engineers, 44 are technicians and 
24 are office staff. 

Announcement Date: September 4, 2008 
Deal Value: Undisclosed 

ANXeBusiness acquires VPN Division of 
Positive Networks 

ANXeBusiness Corp. has acquired the Virtual 
Private Network (VPN) division of Positive 
Networks, Inc., including its flagship product, 
PositivePRO, and will merge that business in a 
move designed to strengthen the ANX virtual 
private network (VPN) product line for customers 
in multiple vertical markets. Positive Networks is 
a leading provider of managed VPN and end¬ 
point security products and services, which are 
designed to provide remote office capabilities for 
end users and IT departments and enable 
employees to connect to their company's local 
area network (LAN) and intranet. ANX also 
strengthens its software and programming 
capabilities through the Positive Networks VPN 
development team, which also is part of the 
acquisition. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Trustwave acquires ControlPath 

Trustwave, provider of on-demand data security 
and payment card industry compliance 
management solutions, acquires ControlPath, 
provider of compliance software platforms for 


managing and automating enterprise 
Governance, Risk Management and Compliance 
of multiple regulatory regimes. The integration of 
the ControlPath GRC technology into 
Trustwave's suite of on-demand compliance 
management solutions will streamline multiple 
compliance mandates for enterprise customers, 
reducing their expenses and risk. The combined 
Compliance Suite manages and automates the 
entire compliance lifecycle, from risk 
assessment and work flow, to remediation 
planning and tracking, and verification control 
testing for all security compliance frameworks. 

Announcement Date: August 27, 2008 
Deal Value: Undisclosed 

MessageLabs acquires Fortium ICA 

MessageLabs, a provider of integrated 
messaging and web security services to 
businesses worldwide, has acquired Fortium 
ICA Limited, a leading provider of image 
composition analysis technology that enables 
businesses to enforce acceptable use policies of 
email. The service prevents unwanted or 
offensive images from entering or leaving a 
corporate network and is fully integrated into 
MessageLabs portfolio of managed services 
centrally accessed through one client portal and 
policy engine. The acquisition strengthens 
MessageLabs’ position as a market leader in 
Software as a Service (SaaS) solutions for 
email, web and IM security, data loss prevention 
and archiving. 

Announcement Date: August 26, 2008 
Deal Value: $20.8 Million 

WidePoint acquires Protexx 

WidePoint Corporation, a provider of information 
technology, identity assurance and mobile 
telecom expense management services, has 
acquired Protexx, Inc., an identity management 
and information protection company. Protexx 
secures data in motion and remote 
authentication over any network or wireless 
environment with its patent-pending, 
competitively differentiated, encryption 
technology. Protexx develops and markets 
encryption software that safely transmits 
sensitive data and completely protects the 
identity of both sender and receiver. The 
company’s 2,048 bit-encryption software is 
believed to be impenetrable by current hacker 


107 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 





MFRGFRS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


technology and is designed for use by mobile 
professionals and public sector service providers 
in addition to the health care, financial services, 
and hospitality sectors. The company’s 
proprietary software can be integrated with a 
biometric positive identification component to 
assure complete security for transmission of 
data over the Internet. The acquisition of Protexx 
quickly and significantly expands WidePoint’s 
core security offerings into the commercial 
sector and broadens its portfolio of services 
options to its existing base of current federal 
clients. 

Announcement Date: August 4, 2008 
Deal Value: Undisclosed 

McAfee to acquire Reconnex 

Security software maker McAfee Inc. is 
acquiring Reconnex, a privately-held data loss 
prevention company. Reconnex's technology 
helps an organization protect all the information 
assets on its network without requiring upfront 
knowledge of what needs to be protected, 
regardless of how that information is stored, 
secured or communicated. The company said 
Reconnex's product "learns and adapts" to help 
companies protect sensitive information with 
less hassle for information technology workers. 
Data protection is the number one concern of 
chief information security officers, but today's 
DLP solutions take too long to deploy and obtain 
results. With the pending acquisition of 
Reconnex, McAfee expects to redefine the 
entire data protection market by bringing 
together a leader in the hottest segment with its 
comprehensive portfolio of data protection 
technologies. Reconnex's gateway-based 
technology perfectly complements McAfee's 
existing host-based data protection solution and 
will position McAfee securely in this space. 

Announcement Date: July 31,2008 
Deal Value: $46 Million (Cash) 

Audax acquired PowerTech 

Audax, together with Help/Systems, Inc., 
acquired PowerTech from Bluestem Capital, Inc. 
and SeaPoint Ventures. The PowerTech Group 
is a provider of security software applications to 
the System i platform. Products include solutions 
for network security, security audits, authority 
brokerage, and compliance monitoring, among 
others. Audax acquired Help/Systems in 


September 2007 as a leading software company 
serving the IBM System i server platform 
market. The acquisition of PowerTech 
supplements Help/Systems' product offering in 
the security software market. Audax will 
continue to work with management to execute a 
growth strategy focused on international 
markets, new product introductions, and 
strategic add-on acquisitions. 

Announcement Date: July 30, 2008 
Deal Value: Undisclosed 

Aladdin Knowledge Systems acquires 
Secure Computing SafeWord product line 

Aladdin Knowledge Systems, an information 
security leader specializing in authentication, 
software DRM and content security, will acquire 
the Secure SafeWord product line from Secure 
Computing Corporation, an enterprise gateway 
security company. The deal will position Aladdin 
as the leading authentication provider and add a 
strong market and channel presence to 
Aladdin's eToken solutions. 

Announcement Date: July 30, 2008 
Deal Value: $65 Million (Cash) 

Sophos to launch bid for Utimaco Safeware 
AG 

Sophos Pic, a global provider of endpoint 
security and control solutions, announced its 
intent to acquire Utimaco Safeware AG 
(Germany), a global provider of data security 
solutions for enterprises. Sophos intends to 
launch a voluntary public takeover offer in cash 
for all outstanding Utimaco shares. This 
intended combination furthers Sophos’s Security 
and Control strategy - to lead in protecting 
information and computers from external threats 
and careless or malicious end-user behavior - at 
a time when data loss has joined viruses as a 
key concern for IT professionals. Upon 
completion, Utimaco will become a new 
business unit within the Sophos group focused 
on data security, while retaining its well- 
established, SafeGuard product branding under 
the Sophos brand. 

Announcement Date: July 28, 2008 
Deal Value: $338 Million (Cash) 
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Motorola to acquire AirDefense 

Motorola, Inc. is acquiring privately held 
AirDefense, a wireless LAN (WLAN) security 
provider. AirDefense develops Wireless 
Intrusion Prevention Solutions (WIPS) and 
premium software applications, which enable 
corporations to secure their networks against 
wireless security threats and comply with 
regulatory and industry standards. AirDefense 
has been an innovator and a leader in the 
industry since its inception in 2001, including the 
introduction of the first 24x7 Monitoring and 
Wireless Intrusion Detection System, the first 
use of access points as sensors and a host of 
add-on modules that address customer specific 
security problems and RF troubleshooting 
needs. In addition, AirDefense enables secure 
multi-vendor environments, which allows 
organizations to benefit from AirDefense's 
solutions regardless of their WLAN 
infrastructure. Based on our trusted and 
valuable partnership through the years, Motorola 
is confident that the combination of Motorola's 
WLAN infrastructure and AirDefense's best-of- 
breed features will further enhance its network 
security offerings and better secure customers' 
networks. 

Announcement Date: July 28 2008 
Deal Value: Undisclosed 

Raytheon acquires Telemus Solutions 

Raytheon Company has acquired Telemus 
Solutions, Inc., a provider of information 
security, intelligence and technical services to 
defense, intelligence and other federal 
customers. Telemus delivers customized 
solutions in infrastructure protection, 
engineering, research and analysis that help 
customers detect, defer, and delay potential 
security threats. The purchase of Telemus 
underscores Raytheon's continued focus on the 
emerging cyber security market. Raytheon says 
the difficult challenges faced by our nation need 
to be met with mission-focused talent, 
experience and agility, and the acquisition will 
better position it to provide these services. 

Announcement Date: July 28, 2008 
Deal Value: Undisclosed 


NitroSecurity acquires RippleTech 

NitroSecurity, Inc., a provider of high 
performance, unified information security 
solutions, has acquired RippleTech. The 
combination of NitroSecurity's Security 
Information & Event Management (SIEM) and 
Intrusion Prevention System (IPS) solutions with 
RippleTech's Database Activity Monitoring and 
Log Management solutions allows companies to 
better protect their critical data and infrastructure 
with one integrated solution. The addition of 
RippleTech’s products allows NitroSecurity to 
deliver the industry's highest performance, fully 
integrated, SIEM and log management solution. 
NitroSecurity's product suite integrated with 
RippleTech's log management and database 
activity monitoring solutions takes network 
visibility and protection to an entirely new level. 
The ability to provide deep network visibility and 
simultaneously monitor database activity and 
meet compliance requirements is a notable 
stride in the industry. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

Thales to acquire nCipher 

Thales UK Ltd, a unit of Thales SA, is acquiring 
nCipher PLC (UK), a developer of Internet 
security products. Founded in 1996 and based 
in Cambridge, England, nCipher offers software 
centering around encryption, a growing area as 
companies seek to secure their data in light of 
high-profile breaches over the last few years. 
nCipher's portfolio includes products for handling 
the keys that unlock encrypted data. How those 
keys are handled often involves compliance with 
data protection regulations as well as policy 
controls for who can access the keys. Thales, 
which is the second-largest supplier of 
electronics to the UK's Ministry of Defense, said 
the deal will bolster its encryption offerings, 
giving it several hardware security modules, a 
provisioning product for managing cryptographic 
keys and products focused on the security of 
data stored on tape. 

Announcement Date: July 11,2008 
Deal Value: $100 Million (Cash) 

Seller Revenue: $48.4 Million (2007) 
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Storage Transactions 

Stor 


Media Recovery buys Storage Reseller 

Media Recovery, a provider of data center 
products and services, has acquired a storage 
reseller based in Seattle. Media Recovery said it 
purchased ISSI Data, which provides 
information and storage infrastructure products. 
Media Recovery said the buy will give it a strong 
inside sales operation and an expanded online 
catalog sales business. 

Announcement Date: September 24, 2008 
Deal Value: Undisclosed 

Dot Hill to acquire Ciprico assets 

Dot Hill Systems Corp., a provider of entry-level 
and midrange external storage solutions for 
OEMs and systems integrators, is acquiring 
RAIDCore and NAS intellectual property assets 
from Ciprico, Inc. The assets to be acquired 
include all of Ciprico's rights to its RAIDCore 
technology and products along with specified 
rights to Ciprico's NAS intellectual property. 
RAIDCore is a pure software implementation 
that takes advantage of today's high 
performance multi-core based servers rather 
than the specialized hardware acceleration 
engines that are used in external RAID systems. 
This creates an extremely cost-effective, yet 
robust internal RAID solution that OEMs and 
systems builders can now deploy on entry-level 
and higher level servers without significant cost 
burden. The addition of these assets will position 
Dot Hill to serve the growing enterprise class 
software RAID market focused on server and 
workstation-based deployments of data 
protection. 

Announcement Date: September 23, 2008 
Deal Value: $2.25 Million (Cash less a previous 
$225,000 loan) 

Adaptec to acquire Aristos Logic 

Adaptec Inc. is acquiring privately held Aristos 
Logic Corporation, a provider of industry-leading 
RAID solutions. Aristos Logic will bring Adaptec 


a strategic customer base that drives new OEM 
opportunities for Adaptec. Aristos Logic's 
technologies and customers will also enable 
Adaptec to expand into high growth adjacent 
RAID segments, including performance 
desktops, blade servers, and enterprise-class 
external storage systems. As Adaptec builds out 
its I/O strategy - advancing I/O performance 
while integrating additional controller-based 
system functionality beyond RAID - the assets it 
will obtain through this acquisition will become 
even more valuable. Aristos Logic will also 
provide Adaptec with a strong ASIC roadmap. 

Announcement Date: August 27, 2008 
Deal Value: $41 Million (Cash) 

Microsoft to acquire DATAIIegro 

Microsoft is acquiring DATAIIegro Inc, a provider 
of breakthrough data warehouse appliances. 

The acquisition will extend the capabilities of 
Microsoft's mission-critical data platform, making 
it easier and more cost effective for customers of 
all sizes to manage and glean insight from the 
ever expanding amount of data generated by 
and for businesses, employees and consumers. 
Microsoft believes DATAIIegro is a tremendously 
innovative company that has started to redefine 
the data warehouse market. DATAIIegro's data 
warehouse appliance installations boast some of 
the largest data volume capacities in the 
industry - up to hundreds of terabytes on a 
single system. In addition to offering large 
capacities, DATAIIegro's patent-pending 
technology is designed for complex workloads 
including high concurrency and mixed queries. 
Microsoft SQL Server 2008 delivers enterprise- 
class capabilities in business intelligence and 
data warehousing, and the addition of the 
DATAIIegro team and its technology will take the 
data platform to the highest scale of data 
warehousing. 

Announcement Date: July 24, 2008 
Deal Value: Undisclosed 
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Systems Management Transactions 

SMgt 

Versata Enterprises acquires Ecora Software 

Versata Enterprises, Inc., a provider of 
enterprise software solutions, acquired Ecora 
Software Corp., a provider of automated 
configuration auditing and compliance reporting 
solutions. Ecora's software provides customers 
a proactive view of IT infrastructure to measure 
and validate critical business services and 
comply with external regulations and internal 
standards. Ecora Software provides 
configuration audit and compliance reporting 
solutions to customers worldwide, ensuring their 
IT infrastructures remain operationally effective, 
secure and compliant. As a crucial element 
integrated into an overall Business Service 
Management (BSM) strategy, Ecora transforms 
enterprise-wide configuration data into clear, 
actionable reports providing systemic evidence 
for regulatory compliance audits and enabling IT 
best practices. With the increasingly complex 
and distributed nature of computing 
infrastructure, Versata sees significant 
opportunity to provide more value to existing 
customers and to capture market share. 

Announcement Date: September 11,2008 
Deal Value: Undisclosed 

Quest Software acquires NetPro Computing 

Quest Software, Inc., an enterprise systems 
management vendor, has acquired NetPro 
Computing, Inc., a provider of Microsoft 
infrastructure optimization solutions. The 
acquisition of NetPro allows Quest to further 
extend its product portfolio to deliver a 
comprehensive set of products to manage 
complex Microsoft infrastructures. The combined 
product offering is expected to provide robust 
solutions to better migrate, manage and secure 
Microsoft Active Directory, Exchange, 

SharePoint and SQL Server environments. 

Announcement Date: September 11,2008 
Deal Value: $78.7 Million 

visionapp acquires iQurious 

visionapp AG (Germany), the provider of 
application delivery management, offers 


products, professional consulting, technologies 
and services that enable the smooth and 
efficient delivery of applications, visionapp 
customers use proven technologies and a high 
level of automation to implement an efficient, 
centralized operation of their IT infrastructure. 
The company acquired iQurious and made it 
visionapp AG's subsidiary organization in the 
United States. In the last 90 days, visionapp has 
gained more than 400 customers in the United 
States and Canada. This rapid growth convinced 
visionapp AG's Board of Directors to expand its 
presence in North America. The acquisition of 
iQurious Corporation, the exclusive distributor of 
visionapp in the United States since 2006, gives 
visionapp a stronger focus in North America and 
additional expertise in the industry. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

Microsoft acquires Zoomix 

Microsoft has acquired Zoomix, an Israeli start¬ 
up focused on data quality software. Zoomix has 
developed a unique approach to data quality 
software. The Zoomix system uses guided self¬ 
learning technology to easily build a “knowledge” 
of how to parse, match, classify and clean data, 
and applies what it has learned to every new 
piece of information fed into the system, even if 
it has not encountered similar data before. With 
the Zoomix acquisition, Microsoft will provide 
customers with a manageable and scalable 
enterprise-class data quality solution which 
further enhances Microsoft's vision of making 
SQL Server a complete data platform for all data 
management needs. The purchase price was 
not disclosed but was rumored to be in the $20 
million - $30 million range. Zoomix had raised $8 
million in venture capital from Jerusalem 
Venture Partners and Safra Group. 

Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

IBM acquires Platform Solutions 

IBM announced it has acquired Platform 
Solutions, Inc., a privately-held technology 
company. PSI's technologies and skills, along 
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with its intellectual capital, will become part of 
IBM's long-term mainframe product engineering 
cycles and part of IBM's future product plans. 
These companies have been embroiled in a 
legal battle. IBM may have corked the wails of 
antitrust outrage coming from regulators over 
the diminutive mainframe vendor Platform 
Solutions by purchasing it. The rival firm's legal 
fight in both the U.S. and Europe over IBM's 
mainframe monopoly came to an abrupt close 
yesterday when it accepted an undisclosed sum 
of money to sell out to its massive adversary. As 
part of the acquisition, PSI dropped all antitrust 
complaints. IBM was equally obliged to toss 
away a copyright infringement lawsuit against 
PSI for doing business selling servers that run 
IBM mainframe software on non-IBM hardware. 
PSI's technologies and skills, along with its 
intellectual capital, will now become part of 
IBM's long-term mainframe product engineering 
cycles and part of IBM’s future product plans. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 

SemanticSpace Technologies acquires 
Prolifics and Arsin Corporation 

SemanticSpace, a software solutions company, 
acquired Prolifics, a systems integrator 
specializing in IBM technologies. Prolifics is a 
Premier IBM Business Partner distinguished 
with several top awards for its SOA and Portal 
customer solutions and its level of technical 
excellence, breadth and depth across the entire 
IBM software portfolio. Prolifics complements 
SemanticSpace’s offering with its high-value 
services focused around the IBM brand — 
making the combined entity a truly global 
organization with a strong and balanced 
presence across the U.S., Europe and Asia 
Pacific. Together Prolifics, SemanticSpace 
Technologies, and Arsin Corporation will operate 
as SemanticSpace Group, creating a new 
overall organization of 1,500 employees with 
more than $100 million in revenue. According to 
SemanticSpace’s CEO, the merger of these 
companies also represents the first chapter in a 
new “industrial revolution” in application delivery. 


Arsin Corporation provides innovative enterprise 
readiness testing and test automation solutions 
to Global 2000 companies. Arsin experts assist 
firms with the development of software and 
infrastructure reliability and testing strategies 
with a heavy emphasis on formal methodologies 
and automated processes. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 

Avocent acquires Touchpaper 

Avocent Corporation has acquired Touchpaper 
Group Limited, a privately-held provider of IT 
business management solutions based in 
Woking, U.K. With the acquisition, Avocent 
continues to expand the IT Operations 
Management solutions that reach from the 
desktop to the data center. The Touchpaper 
technology has been integrated into the Avocent 
LANDesk Service Desk product for nearly two 
years. This acquisition will broaden its desktop 
management solutions as well as fully integrate 
with existing data center solutions. Avocent 
plans to integrate Touchpaper technology with 
its management software and platforms to bring 
service desk functionality to data centers, 
enabling a tighter coupling of service 
management into IT Operations Management. 

Announcement Date: July 1,2008 
Deal Value: $45 Million (Cash) 

Seller Revenue: $34 Million (2007) 

Phoenix Technologies acquires Touchstone 
Software 

Phoenix Technologies has acquired Touchstone 
Software Corporation, a global leader in online 
PC diagnostics and software update technology. 
The deal will enable Phoenix to develop a strong 
online presence and infrastructure for web- 
based automated service delivery. 

Announcement Date: July 1, 2008 
Deal Value: $17 million 
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Virtualization Transactions 

Virtual 


Teksys acquires Tech MS 

In a move that will bolster its credentials in the 
virtualization market, Teksys has acquired the 
assets of a smaller rival reseller called 
Technology Made Simple, usually better known 
as Tech MS. Tech MS, which has a turnover of 
£8m and is based in London, provides Teksys 
with access to a reseller with established 
VMware and Citrix relationships as well as being 
a Microsoft gold partner and an HP platinum 
partner. Teksys said that it had been planning to 
extend the business to develop its areas of core 
competency, which include virtualization, 
licensing and SAM, unified communications and 
Sharepoint. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

PHD Technologies to acquire Xtravirt 
Virtualization Software 

Data-backup provider PHD Technologies has 
acquired software assets from Xtravirt. PHD 
Technologies backs up and encrypts data for 
virtual computer networks. Under the deal, the 
company bought the virtualization management 
products of Xtravirt, a virtualization consultancy 
based in the United Kingdom. Alex Mittell, 
Xtravirt co-founder, will join PHD Technologies 
as director of research and development. PHD 
Technologies said Xtravirt will continue to 
distribute PHD Technologies’ esXPRESS 
product in the United Kingdom. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Kace acquires Computers In Motion 

Systems management vendor Kace acquired 
the intellectual property and principal engineers 
of Computers In Motion, a small company 
focused on application virtualization technology. 
The buy gives Kace an entry into a market 
where heavyweights such as Altiris (now part of 
Symantec), Microsoft and VMware have been 
focusing recent efforts. Computers In Motion, 
founded in 2001, developed a handful of 
products including Avispa, which allows 


individual applications to be imaged into a 
container. CIM’s SafeContainers creates a 
virtual sandbox to isolate Internet Explorer from 
the computer it is running on, preventing any 
downloads or files from altering the Windows 
registry settings and keeping the installation 
clean and safe. According to the company, 
applications running with a container share 
resources with the system, but don't change the 
underlying system. This application virtualization 
technology appealed to Kace as application 
virtualization technology is a must-have if you 
are a systems management player. 

Announcement Date: September 10, 2008 
Deal Value: Undisclosed 

Red Hat acquires Qumranet 

Red Hat, Inc., provider of open source solutions, 
acquired Qumranet, Inc. The acquisition 
includes Qumranet's virtualization solutions, 
including its KVM (Kernel Virtual Machine) 
platform and SolidICE offering, a virtual desktop 
infrastructure (VDI), which together present a 
comprehensive virtualization platform for 
enterprise customers. In addition, Qumranet's 
talented team of professionals that develop, test 
and support Qumranet solutions, and its leaders 
of the open source community KVM project, will 
join Red Hat. This acquisition advances Red 
Hat's efforts to transform the virtualization 
market and drive comprehensive virtualization 
technology and management solutions into 
every system, from servers to desktops, on both 
Linux and Windows. With this acquisition, Red 
Hat has clearly positioned itself as a competitor 
within the Virtual Desktop market. 

Announcement Date: September 4, 2008 
Deal Value: $107 Million (Cash) 

Symantec acquires nSuite 

Symantec is acquiring nSuite Technologies in 
order to build out its portfolio of virtualization 
security and management technologies. 

Privately held nSuite makes software called 
PrivacyShell Virtual Workspace Management, 
which is primarily used by hospitals for secure 
desktop management on behalf of physicians 
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and medical staff. nSuite functionality reflects 
the next wave in software virtualization and 
Symantec views them as a necessary part of the 
stack. Symantec feels the focus needs to be on 
the information that’s valuable and, while the 
nSuite software is not tied directly to use of the 
popular virtual-machine software packages such 
as those from VMware, Microsoft or Citrix 
XenSource, it provides functions that could be 
used for managing data in these environments. 
Symantec anticipates integrating the nSuite 
software with its Altiris SVS and AppStream 
management consoles in the future. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

Double-Take Software acquires emBoot, Inc. 

Double-Take Software acquired emBoot Inc. 
(Canada), experts in network booting 
technology. The acquisition follows Double-Take 
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Software’s development of full system protection 
and recovery technologies as well as the 
acquisition of CDP recovery with TimeData as 
key components of the company’s Dynamic 
Infrastructure Strategy that aims to optimize, 
protect, monitor and recover workloads on any 
resource, anywhere and to any point in time. 

The technology acquired with emBoot, Inc. 
allows organizations to easily assign and re¬ 
assign computing workloads to any available 
Windows or Linux physical servers or desktops 
or any virtual machine in their environment. IT 
organizations can now move those workloads 
around in a matter of minutes, whether it is 
because a disaster has occurred, a data center 
is moving, the company has decided to virtualize 
its infrastructure or an application needs more 
capacity. 

Announcement Date: July 29, 2008 
Deal Value: $9.6 Million (Cash) 
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Internet 


Always one of the most active sectors, Internet acquisitions in all their shapes and flavors have continued 
unabated in 2008. Overall, we tracked over 70 deals in this sector during the third quarter. 

As mentioned in our special spotlight (page 11), social networking services based on User Generated 
Content (UGC) are flourishing. People naturally want to communicate, and the Internet has always 
provided a forum for this, from the early bulletin boards to today's video blogs that allow for new levels of 
interaction. Social networking websites and technologies are proving to be hugely popular around the 
world, and there is no sign of this growth abating. This was reflected in the past quarter’s deal 
announcements. 

The rise of the Internet, mobile phones and other digital media is forcing marketers and their suppliers, 
including ad agencies, to adopt new business models and broaden their offerings. We are seeing the 
emergence of new advertising models as the industry gains confidence, driven primarily by the 
phenomenal growth in online advertising revenues. As a result, we have seen many acquisitions in and 
around this space. Early Internet advertising players (Google, Yahoo!, etc.) are being joined by traditional 
media companies, including ad agencies, which now are making great progress. 

We are beginning to see M&A in and around the IPTV sector with deals such as KIT digital acquiring 
Morpheum and Vizrt acquiring Escenic. Worldwide subscriptions to Internet-based television platforms 
are on track to reach 19.6 million subscribers in 2008, a 64 percent increase, according to analysts at 
Gartner. Revenue from worldwide Internet protocol television is forecast to reach $4.5 billion, up 93.5 
percent from a year earlier, with Western Europe boasting the largest number of IPTV subscribers and 
North America the largest market for IPTV revenue. The biggest change since 2007 is the rapid advent of 
new entrants making inroads in consumer video consumption and placing greater demands on IPTV 
operators to innovate. 

Areas we continue to see deals being done or heating up include: 

■ Collaboration 

■ Social Infrastructure 

■ One to One Commerce 

■ Security 

■ Mobile Web 

■ Unified Identity - Same identity across multiple sites 

■ Cloud Computing 

■ SaaS/Web Services 

■ VoIP - Converged Communications 

■ IPTV - Internet Broadcasting 

■ Hyper-targeted Advertising - As well as related analytics technologies 

■ Continually Improved Search 

■ Media Delivery 

Social Networking 

Niche or focused social networking is a growing trend among Internet communities, as evidenced by the 
number of deals in the space this past quarter. Buyers appear to be looking at niche social networking 
sites to increase their customer base and cement or attain positioning as a leader in a particular niche 
market. Lifetime Network’s purchase of ParentClick Network is an example of a buyer making an 
acquisition to increase customer base and solidify its position as the leader in women’s entertainment. 
The acquisition allows Lifetime entry into the fast-growing online consumer base of parenting and moms, 
which increases its exposure to a key segment of its target audience. 
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Buyers are also looking at niche social networking sites as providers of targeted customer/consumer 
bases to which the buyer can market more effectively compared to large social networking sites, e.g., 
MySpace and Facebook. For example, through its acquisition of Shelfari, Amazon.com is better able to 
market to a focused customer base in a target niche market, i.e., book lovers. 

However, niche social networks are not solely sellers in the marketplace. They are also trying to increase 
their customer bases and strengthen their positioning in specific niche markets. Mid-Q3 saw Stracka 
Design, which operates a social network for golf enthusiasts, acquire GolfQ.com, a golf promotions 
website. Not only has Stracka increased its customer base, thereby strengthening its positioning in the 
online golf community, it has also added new capabilities to its social network allowing it to maintain its 
current and added customer base. 

What does all this mean? Well, it seems to indicate that niche social networking deal activity is unlikely to 
slow down as community sites continue to be attractive targets. As consumers move to niche social 
networking sites to connect with like-minded people without having to fight through the noise of thousands 
(or even hundreds of thousands) of sites, so will advertisers follow to the sites that contain their target 
audiences; increased, more focused advertising means more ad revenues and increases the value of the 
site. All of which means niche social networking sites will continue to be attractive acquisition targets in 
the future. 
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Internet Valuations 


Public Peer Group (In $U.S. millions - except share prices) 


Stock 

Symbol 

Company 

Sector 

Stock 

Price 

Market 

Value 

Enterprise 

Value 

Trailing Multiple 
P/E EV/EBITDA 

EV/S 

Forward Multiple 
P/E EV/S 

AKAM 

Akamai Technologies Inc. 

ln-lnfrast 

$17.44 

$2,950.0 

$2,430.0 

24.22 x 

8.00 x 

3.35 x 

9.08 x 

2.57 x 

ARTG 

Art Technology Group Inc. 

In-Infrast 

$3.52 

$454.3 

$391.2 

N/A 

N/A 

2.55 x 

20.71 x 

2.03 x 

BCSI 

Blue Coat Systems Inc. 

ln-lnfrast 

$14.19 

$552.8 

$523.0 

23.26 x 

15.33 x 

1.51 x 

8.71 x 

0.91 x 

CSCO 

Cisco Systems Inc. 

ln-lnfrast 

$22.56 

$133,060.0 

$109,180.0 

17.22 x 

9.76 x 

2.76 x 

11.81 x 

2.24 x 

CTXS 

Citrix Systems, Inc. 

ln-lnfrast 

$25.26 

$4,610.0 

$3,920.0 

24.76 x 

13.85 x 

2.58 x 

13.58 x 

2.15 x 

DRIV 

Digital River Inc. 

ln-lnfrast 

$32.40 

$1,200.0 

$893.2 

20.64 x 

9.43 x 

2.34 x 

16.28 x 

2.18 x 

JNPR 

Juniper Networks, Inc. 

ln-lnfrast 

$21.07 

$11,450.0 

$9,110.0 

27.01 x 

11.93 x 

2.80 x 

14.94 x 

2.14 x 

JAVA 

Sun Microsystems Inc. 

ln-lnfrast 

$7.60 

$5,720.0 

$3,650.0 

15.51 x 

2.52 x 

0.26 x 

9.50 x 

0.26 x 

THK 

Think Partnership Inc. (CGI) 

ln-lnfrast 

$0.20 

$13.2 

$25.3 

N/A 

3.17 x 

0.29 x 

20.00 x 

0.40 x 

AMZN 

Amazon.com Inc. 

In-PP 

$72.76 

$30,990.0 

$25,480.0 

52.72 x 

23.81 x 

1.49 x 

34.48 x 

1.04 x 

EBAY 

eBay Inc. 

In-PP 

$22.38 

$29,110.0 

$21,890.0 

58.89 x 

7.73 x 

2.59 x 

11.60 x 

2.18 x 

GOOG 

Google Inc. 

In-PP 

$322.99 

$101,560.0 

$107,070.0 

21.22 x 

14.95 x 

5.46 x 

13.56 x 

5.28 x 

INSP 

InfoSpace Inc. 

In-PP 

$10.85 

$374.9 

$180.8 

8.68 x 

N/A 

1.18 x 

45.21 x 

1.09 x 

IACI 

InterActiveCorp 

In-PP 

$17.30 

$2,420.0 

$1,420.0 

N/A 

2.07 x 

0.22 x 

16.63 x 

0.87 x 

MNST 

Monster Worldwide Inc. 

In-PP 

$14.91 

$1,850.0 

$1,410.0 

14.20 x 

4.53 x 

0.99 x 

10.14 x 

0.97 x 

RNWK 

RealNetworks Inc. 

In-PP 

$5.08 

$724.6 

$290.5 

N/A 

N/A 

0.48 x 

N/A 

0.43 x 

YHOO 

Yahoo! Inc. 

In-PP 

$17.30 

$23,970.0 

$20,320.0 

24.03 x 

15.05 x 

2.81 x 

31.45 x 

3.23 x 

I 

Median Valuation Multiples 

23.26 x 

9.60 x 

2.34 x 

14.26 x 

2.03 x 



Infrast 


Infrastructure 

EV/S Multiple - 2.55 x 
EV/EBITDA - 9.60 x 



Pure Play (Portals) 

EV/S Multiple-1.33 x 
EV/EBITDA - 11.34 x 


Internet Market - Number of Transactions by Sub-Sector 


0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100% 





Q3 

51.09% 

48.91% 


■ Internet Infrastructure 

■ Pure Play 
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M&A Transactions 



Infrast 


Infrastructure Transactions 


Clearspring acquires AddThis 

Clearspring Technologies, the widget network 
connecting publishers and advertisers to 
audiences on the social web, acquired AddThis, 
the bookmarking and content sharing service on 
the Internet. Together, Clearspring and AddThis 
state they will serve over 20 billion views per 
month and reach more than 200 million unique 
visitors, creating the most widely used set of 
content sharing services on the web. Together 
the companies will offer a comprehensive set of 
sharing tools for web publishers and end users 
enabling them to make any content - whether a 
web page or a standalone application - easily 
sharable to other web sites, a user’s desktop, or 
a mobile device. The collective footprint of the 
combined entity will reach a worldwide audience 
comparable to the 7 th largest web property. 

Announcement Date: September 30, 2008 
Deal Value: Undisclosed 

Automattic acquires IntenseDebate 

Automattic Inc., the company behind 
WordPress, has acquired IntenseDebate, 
provider of an enhanced commenting system. 
IntenseDebate originally launched to the public 
in October, 2007, sporting features including 
OpenID support, user profiles, and the ability to 
track a user’s comments across multiple blogs. 
Since launch, the site has seen impressive 
growth, reporting at least a 25% increase in 
users each month. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Continuity Engine acquires Continuity 
Integrators 

Continuity Engine, a new company that 
simplifies regulatory compliance for banks and 
credit unions, has acquired Continuity 
Integrators. Continuity Integrators provides 
thought leadership on revolutionizing continuity 
and compliance challenges through the use of 
social networking and collaboration. Continuity 


Integrators built collaboration platforms 
leveraging RSS, discussion forums, shared 
document repositories and tagging to bring full 
web 2.0 collaboration to the problems that are 
too often siloed within organizations. The key to 
this acquisition is the founder Dan Adams, 
whose vision of using social networking as an 
engine for transformation within organizations is 
groundbreaking. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

MTV Networks acquires Social Project 

MTV Networks, a division of Viacom, has 
acquired Social Project, Inc., its partner in 
building the Flux social media platform. Flux 
allows users to share and interact with content 
across a growing network of more than 1,000 
entertainment, pop culture and music web sites 
with more than 7.5 million registered users. 
Previously, MTVN held a minority stake in Social 
Project. In developing Flux with Social Project, 
MTV took a radically different approach by 
building a media-centric social network that's 
distributed, yet connected - and that approach 
has proven to be very powerful with its 
audiences. The acquisition marks the next step 
in the evolution of MTVN’s vertical entertainment 
strategy, as it will enable the company to 
accelerate the introduction of Flux across its 
online portfolio and further connect its websites 
and others through social media tools. MTVN 
will take a more active role in recruiting new 
external web publishers to the Flux network. The 
company will also harness the power of Flux's 
user data to enable targeting and enhance its 
Tribes vertical ad network initiative. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

Cisco to acquire Jabber 

Cisco announced its intent to acquire privately 
held Jabber, Inc., a provider of presence and 
messaging software. Jabber specializes in 
enterprise messaging software. The company's 
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messaging offering supports such products as 
AOL AIM, Microsoft Office Communications 
Server, IBM Sametime and instant messaging 
software from Google and Yahoo. Jabber will 
work with Cisco to enhance the existing 
presence and messaging functions of Cisco's 
Collaboration portfolio. The acquisition will 
enable Cisco to embed presence and 
messaging services 'in the network' and provide 
rich aggregation capabilities to users through 
both on-premise and on-demand solutions, 
across multiple platforms including Cisco WebEx 
Connect and Cisco Unified Communications. 
With the acquisition of Jabber, Cisco will be able 
to extend the reach of its current instant 
messaging service and expand the capabilities 
of its collaboration platform. 

Announcement Date: September 19, 2008 
Deal Value: Undisclosed 

Tsavo acquires Better, Inc. 

Tsavo Media, a new company focused on 
delivering highly relevant experiences to today's 
digital consumers, has acquired Better, Inc., a 
technology-enabled services provider in the 
search engine marketing sector. The Better 
acquisition enables Tsavo to take its content 
monetization technology, paired with Better’s 
traffic generation services, and provide content 
publishers with growth and increased revenue, 
through a single services engagement. Tsavo 
believes this offering is unique in the market, 
and will be highly relevant to content web 
publishers. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

Microsoft sells Greenfield Online’s Internet 
Survey LOB to ZM Capital 

Microsoft and Greenfield Online Inc. announced 
that in connection with the acquisition 
agreement between the two companies, 
Microsoft has signed an agreement to sell the 
Greenfield Online Internet Survey Solutions 
business to ZM Surveys LLC, an entity affiliated 
with ZM Capital L.P., a private equity investment 
partnership focused on entertainment and media 
investments. ISS collects, organizes and sells 
consumer and business professional data in the 
form of diverse and demographically 
representative survey responses to marketing 
research companies on a global basis. ISS 


manages Internet panels, including the 
Greenfield Online panel in the United States and 
Canada, and the Ciao Survey panels in Europe 
and countries in Asia and Latin America, and 
provides solutions via its Real-Time Sampling 
capability that recruits survey takers across the 
Internet in real time. ZM Capital has advised that 
it intends to keep the Greenfield Online ISS 
business as a stand-alone, independent, 
privately-held company. The transaction also 
represents the first portfolio investment made by 
ZM Capital. 

Announcement Date: September 10, 2008 
Deal Value: Undisclosed 

iSkoot acquires Social.IM 

iSkoot, provider of carrier-friendly mobile VoIP 
solutions, has acquired Social.IM, the social 
network IM client. Social.IM has served as an 
instant web communications desktop platform; 
there is a clear consumer integration with 
iSkoot's upcoming suite of web to mobile push 
services. Social.IM built a customizable desktop 
application and web service that adds real-time 
communication and desktop notifications for 
social networks, online communities, and web 
sites. This acquisition positions iSkoot to grow 
beyond mobile VoIP and create a compelling 
and valuable consumer solution with a growing 
lineup of web communications that can be 
integrated and pushed to your phone. 

Announcement Date: September 5, 2008 
Deal Value: Undisclosed 

Microsoft to acquire Greenfield Online 

Microsoft Corporation is acquiring Greenfield 
Online, Inc., primarily for its Ciao line of 
business. The team at Ciao has built a 
passionate consumer community based on 
intuitive technology and extensive merchant 
relationships that Microsoft believes will deliver 
incremental benefit to the Microsoft Live Search 
platform. Further, acquiring one of Europe’s 
leading price comparison shopping and 
consumer reviews sites will further extend 
Microsoft’s search and ecommerce services in 
Europe. Greenfield Online’s ISS business has 
been a cornerstone of the company’s growth 
and market value. Microsoft has advised 
Greenfield Online that it has entered into an 
agreement to sell the assets of Greenfield 
Online’s Internet Survey Solutions (ISS) 
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business to an unnamed financial buyer. The 
merger of Greenfield Online and Microsoft and 
Microsoft’s sale of the ISS business are 
expected to close simultaneously in the fourth 
quarter of 2008. 

Announcement Date: August 29, 2008 
Deal Value: $486 Million (Cash) 

Cisco acquires PostPath 

Building upon its commitment to provide a 
comprehensive collaboration portfolio, Cisco is 
acquiring privately held PostPath, Inc., a 
provider of innovative email and calendaring 
software. Based in Mountain View, CA with 
additional development operations in Sofia, 
Bulgaria, PostPath will enhance the existing 
email and calendaring capabilities of Cisco's 
WebEx Connect collaboration platform. With 
PostPath's software, Cisco will extend the e-mail 
and calendar functionality of its flexible software- 
as-a-service (SaaS)-based collaborative 
platform that includes instant messaging, voice, 
video, data, document management and Web 
2.0 applications. This combination will enable 
customers to use collaboration to accelerate 
business processes, within and between 
businesses. The acquisition of PostPath 
complements Cisco’s strategy to develop an 
integrated collaboration platform. 

Announcement Date: August 27, 2008 
Deal Value: $215 Million (Cash) 

Return Path to acquire Habeas 

Return Path, Inc., the largest email deliverability 
service provider, will acquire its closely held 
competitor, Habeas, Inc. These two pioneers in 
email reputation management and deliverability 
services today joined forces to create a new 
company that can better address the needs of 
senders, receivers and consumers to ensure 
trusted email delivery despite growing online 
threats. The agreement creates a new, 
integrated email reputation management and 
deliverability services provider delivering a 
variety of comprehensive services to more than 
1,500 clients globally. Return Path pioneered 
email deliverability five years ago, just as 
Habeas pioneered the third-party whitelist. 
Combing the complementary approaches helps 
to ensure trusted email delivery regardless of 
fraud, spam and virus challenges. 


Announcement Date: August 12, 2008 
Deal Value: Undisclosed 

MICROS Systems acquires Fry 

MICROS Systems, Inc., provider of information 
technology solutions for the hospitality and retail 
industries, acquired Fry, Inc., an e-commerce 
design, development, and managed services 
provider. Adding Fry to the MICROS portfolio 
enhances its ability to provide customers with 
advanced e-commerce solutions and technology 
necessary to operate retail websites. With Fry as 
part of the portfolio, MICROS can now have a 
suite of services in place through its MICROS- 
Retail group to deliver cross-channel solutions 
allowing its customers to reach consumers at 
any point where a transaction may take place. 
While Fry has historically targeted the retail 
segment, its broad array of e-commerce 
services is applicable to all of the industries 
MICROS serves. 

Announcement Date: August 12, 2008 
Deal Value: $49.7 Million (Cash, assumption of 
debt, plus potential earnout of $17 million over 
23 months) 

Patriot Scientific Corp acquires Crossflo 
Systems 

Patriot Scientific Corp is acquiring Crossflo 
Systems Inc (CS), a provider of data sharing 
solutions and services. Crossflo Systems 
develops Internet-based regional data sharing, 
information exchange, justice system integration 
and data mapping software to the public sector. 

Announcement Date: August 6, 2008 
Deal Value: $10 Million (Cash and stock) 

Publicis Groupe to acquire Performics 
Search Marketing Business 

Publicis Groupe (France) and Google 
announced that Publicis Groupe has agreed to 
acquire the Performics search marketing 
business (Performics) from Google. Performics, 
one of the leading search marketing services 
providers, helps to improve the performance of 
advertisers’ investments and maximize client 
campaign effectiveness. Its profit-driving suite of 
marketing solutions includes Performics’ 
reporting platform, local platform, advanced 
market expertise and active account 
management. The acquisition of Performics will 
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enrich Publicis Groupe’s strong search 
capabilities and strengthen the offering of the 
VivaKi Nerve Center, a new strategic entity 
launched by the Groupe last June. VivaKi 
leverages the collective scale of Digitas, 
Starcom-MediaVest, Denuo and Zenith- 
Optimedia to develop new services, tools and 
partnerships, including new and emerging 
performance marketing platforms. The addition 
of Performics will deliver a full and enhanced 
suite of performance marketing tools and 
capabilities to Publicis Groupe agencies and 
their clients. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

CallWave acquires WebMessenger 

CallWave, Inc., provider of Internet and mobile- 
based unified communications solutions, has 
acquired WebMessenger, Inc., a privately-held 
enterprise mobile messaging software and 
services company. WebMessenger provides 
secure enterprise real-time messaging and 
presence solutions that enable desktop 
collaboration with Blackberry, Windows Mobile, 
S60, iPhone and Palm smart phone devices. 
CallWave will integrate WebMessenger’s 
technology into its new FUZE product to 
enhance its competitive position among unified 
communications solutions providers. 

Announcement Date: August 6, 2008 
Deal Value: $9 Million (Cash) 

Google acquires Omnisio 

Google has acquired Omnisio. This is yet 
another liquidity event for Y Combinator, which 
invests small amounts of capital in very early 
stage companies, usually at the idea stage. 
Reddit was acquired in late 2006, TextPayMe 
was bought by Amazon in 2007, and Auctomatic 
and Anywhere.FM were snapped up earlier this 
year. The Omnisio service lets users annotate 
videos, mash various clips up, and synchronize 
Slideshare presentations to videos (great for 
conference presentations). Omnisio users can 
extract sections of clips they find on the web 
(currently only those on YouTube, Google 
Video, or Blip.tv). They can then take those clips 
and stitch them together to form new, 
embeddable compilations. As of now, Google 
hasn't disclosed how it plans to integrate this 
service into Youtube. 


Announcement Date: July 30, 2008 

Deal Value: $15 Million (Rumor only - Cash) 

Quova acquires Verifia 

Quova, Inc., provider of Internet geolocation 
data services, has acquired Verifia Inc., a 
geolocating software technology company and 
provider of NetGeo, an IP-based Internet 
intelligence solution. The move further extends 
Quova's leadership position in the Internet 
geolocation market. Quova will integrate 
NetGeo's analysis and data collection 
techniques into its world-class Global Data 
Collection Network. This will mean increased 
granularity of the Quova data by providing 
additional data fields, such as cyber cafe 
locations and end-organization domain name. 
Quova customers use this information to detect 
card-not-present fraud, comply with local 
regulations, and localize online ads and content. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 

Holtzbrinck acquires Quarter Media 

The German publishing group Georg von 
Holtzbrinck GmbH acquired a majority stake in 
Quarter Media GmbH, a Hamburg-based 
provider of online marketing services. Founded 
in 2001, Quarter Media markets 300 websites 
(among them softonic.de; gamezone.de; 
skimagazin.de), with a monthly range of 14 
million unique users. The company has 23 
employees in its Hamburg headquarters and has 
a sales office in Dusseldorf. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

AdEx Media acquires VibrantAds 

AdEx Media, a performance driven online 
marketing company and provider of online 
marketing services, has acquired VibrantAds. 
VibrantAds is a third-generation online 
advertising technology company that specializes 
in promotions and affiliate tracking technology. 
The acquisition and integration of the proprietary 
VibrantAds technology assets will allow AdEx 
Media to offer its products and services to the 
rapidly growing affiliate channel. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 
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Publicis Groupe acquires Portfolio 

Publicis Groupe (France) acquired Portfolio, one 
of Korea's top digital marketing agencies. 
Portfolio is a pioneer in fully integrated online 
services, and is widely celebrated for its 
innovative web-based creativity and commitment 
to results. Founded in 1998, Portfolio provides 
complete digital services including website 
development, website maintenance and 
marketing, online advertising campaigns, 
search, database marketing, data tracking, 
analysis and optimization. Portfolio will become 
part of Publicis Modem, the digital arm of the 
Publicis Worldwide global network, and the 
agency will be rebranded Publicis Modem 
Korea. Digital advertising in Korea is a thriving 
market. The acquisition of Portfolio is in line with 
Publicis Groupe's strategy of targeted 
acquisitions aimed at expanding its leadership in 
digital communications and high growth 
markets. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

Google buys Rambler Media Advertising Unit 

Google will buy the advertising unit of Russian 
Internet portal Rambler Media. The unit, called 
ZAO Begun, is involved in search and contextual 
text-based advertising services. The number of 
its advertisers exceeds 40,000, according to the 
statement. Begun’s partner network includes 
over 143,000 Russian language sites. Begun 
reported profits before taxation and minority 
interest of $3.4 million in the first four months of 
2008. Google said that the deal will help it to 
improve the service it offers users, partners and 
advertisers in Russia, where digital advertising is 
currently experiencing rapid growth. 

Announcement Date: July 18, 2008 
Deal Value: $140 Million (Cash) 

ViewPartner Corporation buys PodTech 

ViewPartner, a company that owns and operates 
communication technologies, has bought 
PodTech Network, the social media company for 
developing, producing, and distributing podcasts 
to drive brand engagement for Fortune 1000 
companies. The core executive, production and 
creative team of PodTech remain intact. 
According to ViewPartner, the PodTech team is 
what attracted them to this company. 


ViewPartner believes that PodTech has the 
platform to drive brand engagement, and the 
platform will be enhanced with capabilities that 
just an agency or service organization cannot 
deliver. PodTech will be the first to deliver HD 
quality broadcast on the Internet within the next 
year. 

Announcement Date: July 18, 2008 
Deal Value: Undisclosed 

ConnectEDU acquires Prep HeadQuarters 

ConnectEDU, Inc., the web-based provider 
connecting students with colleges and 
employers through its integrated college and 
career planning network, acquired Prep 
HeadQuarters, a college planning web service 
deployed in over 700 high schools. High schools 
that use Prep HeadQuarters for college planning 
will join the high schools using ConnectEDU's 
Connect! for managing student, college and 
career transitions in the ConnectEDU National 
Network. The combined network of 2,000+ high 
schools represents the largest "going-to-college- 
to-career" network in the nation. 

Announcement Date: July 17, 2008 
Deal Value: Undisclosed 

thePlatform acquires Chirp Interactive 

thePlatform, the broadband video management 
and publishing company, has acquired the 
assets of Chirp Interactive, Inc., a provider of 
social media applications. Chirp's team has 
proven expertise in designing rich media 
applications that integrate with social networking 
sites. Chirp has launched internet applications 
that combined social networking with media 
consumption capabilities. While thePlatform 
disclosed that it will not continue Chirp's services 
moving forward, the company said that it will 
build new community and content discovery 
features into its media publishing system, 
leveraging the expertise of Chirp's core product 
development team. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 

ChannelAdvisor acquires RichFX 

ChannelAdvisor, provider of e-commerce 
channel management solutions, acquired 
RichFX. A leader in the rich media image space. 
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RichFX's rich media solutions have been helping 
retailers design, implement and manage 
effective rich media across online channels 
since its inception in 1997. RichFX has over 200 
retailers as customers, including over 45 that are 
included in the coveted Internet Retailer 500 list. 
The combined companies will offer three new 
rich media products for Internet retailers with 
proven abilities to increase website usability and 
improve conversion rates with fewer clicks. 
ChannelAdvisor plans to aggressively offer rich 
media solutions to its existing customer base. In 
addition, ChannelAdvisor will extend its 
ChannelAdvisor Complete e-commerce 
solutions for search, comparison shopping 
engines and marketplaces to the existing 
RichFX customer base. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 

IPGA (iProperty Group Asia) acquires 
majority of Info-Portal Tech International 

IPGA Ltd is an Internet software developer 
headquartered in Australia, operating 
predominantly in Singapore and Malaysia. The 
company's main services include developing 
and operating Internet-based real estate 
property portals along with other complementary 
offerings to its key markets. It operates the sites 
iProperty.com, iluxury.com.my and 
iProperty.com for the Malaysia Singapore and 
Philippines markets. The company was founded 
in 2007. Info-Portal Tech International Co Ltd is 
an Internet software developer based in Taiwan. 
It owns a property buying website in Taiwan 
called VRHouse.com.tw, based in Taipei. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

Twitter acquires Summize 

Twitter has purchased search engine developer 
Summize. The deal would put to use some of its 
recently acquired $15 million in VC funding the 
company received from Bezos, and it would help 
the company develop a business model. 
Summize has come up with a clever way of 
peering through Twitter’s vast data stream and 
finding out what’s hot, where and how. The 
results are essentially keywords — topic-, 
person- or location-based — and thus can be 
used to show contextual advertising next to the 
pages that show these results. Summize has 


thereby developed an ability to monetize 
conversations without being intrusive. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

Mobispine acquires NewsAlloy 

Mobispine AB (Sweden), an aggregator of news 
and content for the Mobile Internet, has acquired 
NewsAlloy, one of the first rich-featured web- 
based feed reader. Mobispine and NewsAlloy 
are both innovators in the Really Simple 
Syndication (RSS) space and hope the 
companies’ combined technologies and 
expertise will shake up the market and offer 
users a seamless product to view personalized 
news feeds on both mobile phones and PCs. 
Mobispine now has 300,000+ active mobile 
users per month, and the acquisition of 
NewsAlloy will drive momentum and contribute 
to its goal of reaching 10 million users. 

NewsAlloy was one of the first RSS readers on 
the market and has built a loyal following. By 
combining technologies with Mobispine, they 
believe they will take the concept of RSS feeds 
for mobile and PC users to the next level and 
deliver some of the fastest and easiest to use 
applications available. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

SNiPiTRON acquires OnlyWire.Com 

SNiPiTRON, the Social Research and 
Networking Platform, acquired OnlyWire.com, a 
"bookmarklet site" or bookmarking aggregation 
and syndication platform. This acquisition gives 
SNiPiTRON's web-based software enhanced 
functionality, new customers and an expanded 
end-user project portfolio. The transaction added 
over 53,000 registered users as well as more 
than one million citations or projects. As a 
"bookmarklet," OnlyWire's technology doesn't 
actually save your "favorite" page. Users need to 
drag OnlyWire to their toolbar and when on a 
site that they want to save, hit the bookmark 
icon. By pre-registering your OnlyWire sign-in 
name and password with the bookmarking sites 
you belong to, OnlyWire's technology will submit 
your favorite selections to all of those 
bookmarking sites. SNiPiTRON is the first web- 
based global tool for the business user to 
capture information and share it with their 
network in a professional and easy to use 
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format, bringing value to the web-based 
networking solutions. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

British Telecom acquires Ufindus 

iomart, provider of co-location and managed 
hosting, announced the sale of its subsidiary 
Ufindus Limited, a leading internet directory 
services company to British 
Telecommunications pic. Ufindus was founded 
by iomart in 2002, and has grown to be one of 
the UK’s largest new media directories 
businesses, providing listing and websites for 
small and medium sized enterprise customers in 
the UK. The disposal will allow iomart to focus 
on its core offering of its managed webhosting 
business, Easyspace, and its datacentre 
operations, both of which are expected to 
perform well in the current market environment. 

Announcement Date: July 11,2008 
Deal Value: $39.5 Million (Cash) 

Seller Revenue: $28 Million (2007) 

JS-Kit acquires HaloScan 

JS-Kit, a provider of Javascript comments, 
ratings, and poll widgets for blogs, has 
announced their acquisition of HaloScan, one of 
the largest hosted comments service providers. 
HaloScan had previously partnered with JS-Kit 
in January to provide the users of their comment 
system with “one-click” deployment of JS-Kit’s 
ratings widget (providing ratings for articles, not 
ratings for comments). This acquisition will result 
in an exponential increase of JS-Kit’s customer 
base, providing new access to over 520,000 
participating sites, bringing its total reach to 
about 550,000 sites. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 

ProQuest acquires Dialog 

ProQuest is acquiring the Dialog business from 
Thomson-Reuters. Both companies have 
complementary products and content which are 
essential to libraries and serious researchers. 
ProQuest provides seamless access to and 
navigation of more than 125 billion digital pages 
of the world's scholarship, delivering it to the 
desktop and into the workflow of serious 


researchers in multiple fields, from arts, 
literature, and social science to science, 
technology, and medicine. ProQuest is part of 
Cambridge Information Group. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 

Vizrt acquires Escenic 

Vizrt Ltd. is acquiring Escenic AS. Escenic is 
one of the frontrunners in on-line publishing. The 
move expands Vizrt’s high-end graphics and 
media asset management systems with 
Escenic’s array of web products that power 
hundreds of media sites worldwide. The 
companies, both Norway-based, began 
integrating their respective tools over one year 
ago. This integration allows journalists to search 
and add video content to online articles, directly 
from Escenic’s content management system 
interface. The solution can later be expanded to 
IPTV, TV and multichannel production. Similarly, 
the Vizrt-Escenic integration proposes a viable 
solution for broadcasters targeting web 
publishing without duplicating staff. The 
integration offers three unique benefits: a single 
interface for the journalist and editor to create 
and publish professional media content, the 
ability to reuse video content for future stories, 
and new revenue model opportunities. Content 
can be made available, for a fee, for automatic 
search and download. 

Announcement Date: July 2, 2008 
Deal Value: Cash $17.8 million, 3 million shares 
of stock, and undisclosed earnout of 
approximately 5.5 million shares of stock 

Bridgeline Software acquires Indigio 

Bridgeline Software, the provider of the iAPPS 
web content management suite, is continuing 
their expansion into new markets by acquiring 
Indigio Group Inc., a web development company 
with a market presence in Denver, Colorado and 
the Rocky Mountain region. Indigio is an award¬ 
winning web development company that 
provides web application development, web 
design, usability and search engine optimization 
services. 

Announcement Date: July 1,2008 
Deal Value: $6 Million 
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hi5 Networks acquired PixVerse 

hi5 Networks, a social network, acquired 
PixVerse, Inc., an innovative provider of rich, 
real-time interactions within social networks. 

Built on its breakthrough Flash-based, no¬ 
download virtual world platform, PixVerse 
developed the popular and highly interactive Pix 
Chat and Pix Wall applications, which run on hi5 
and other social networking services through 
platform integration. The hi5 service is available 
in 23 languages, delivering localized content and 
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applications to users worldwide. PixVerse has 
technology that delivers a very immersive end- 
user experience. Communicating with friends is 
one of the primary benefits of hi5, and this 
technology and team enables hi5 to deliver a 
much richer, more visual medium of interaction 
for users of the network. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 
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Pure Play Transactions 


BSA Satellink acquires Clear Blue Interactive 

BSA Satellink Inc. acquired Clear Blue 
Interactive, Inc. Prior to the acquisition, CBI 
operated a leading social network 
(http://www.affluence.org/) exclusively for 
affluent people. Membership requires a verified 
net-worth of at least $3 million, an annual 
household income of at least $300,000, or the 
successful invitation of at least five people who 
qualify for membership on their own. BSA has 
established a strategic plan, based on his vision, 
to aggregate the world's largest organization of 
international affluent people and to develop and 
implement technologies, processes, principles, 
and services aimed at building the most 
comprehensive multimedia platform to 
communicate, network, and market to affluent 
people around the world. The Company also 
intends to seek shareholder approval to change 
its name to "Affluence Corporation." 

Announcement Date: September 29, 2008 
Deal Value: Undisclosed 

Springer acquires Transfermarkt.de 

Newspaper publisher Axel Springer AG is 
acquiring 51% of the German portal 
Transfermarkt.de. Transfermarkt.de is the 
biggest online soccer community in Germany, 
with 14 million visits and 170 million page 
impressions, registered in August 2008. 

Matthias Seidel, the CEO and founder, will keep 
the other 49% of the company and the 
management position. 

Announcement Date: September 24, 2008 
Deal Value: Undisclosed 

MyHeritage acquires Kindo 

UK-based Kindo.com, a family tree service, has 
been acquired by the Israel-based MyHeritage, 
which was recently funded by Accel and Index 
Ventures. The size of the deal was not 
disclosed, but it’s a fast exit for Kindo which only 
launched last year. Kindo says on their blog that 
the buy-out took place because “we share the 
same vision and values.” TechCrunch US 
speculates that it’s about extending it’s presence 


in Europe with an existing team and Kindo’s 
extensive 14 language service (including 
Russian, Arabic and Chinese). 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Pangea Media acquires LaughNetwork 

Pangea Media, an online quizzes and quiz 
technology company, has acquired 
LaughNetwork, a network of websites focused 
on humor, quizzes and casual entertainment. 
With this acquisition, Pangea Media expands its 
reach into new verticals and demographics, and 
offers users a more diverse range of interactive 
content through LaughNetwork’s more than 100 
websites including: Funnies.com, 
YourSpacelsBest.com, HopelessRomantic.com, 
PositiveThoughts.com, SnapPoll.com and 
others. The sites contain greeting cards, viral 
animated flash content, social media tools, jokes 
and quizzes. More than 200,000 unique visitors 
access LaughNetwork sites each day resulting 
in more than one million daily page views. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

lnventBay.com acquires IdeaTango 

lnventBay.com has acquired IdeaTango, LLC. 
Founded in 2006, ldeaTango.com helps 
inventors find reputable resources in their 
process of bringing new products to market, and 
has since become one of the nation’s most 
popular websites for inventors. The site assists 
inventors’ navigation of the treacherous passage 
from concept to retail distribution. This 
acquisition will be good for the inventor 
community, lnventbay.com said. IdeaTango’s 
award-winning web-based service mix will add 
new technology to InventBay.corn’s new website 
in the near future, reinforcing InventBay.corn’s 
position as America’s pre-eminent integrated 
one-stop shop for inventors seeking assistance, 
resources and capital with investors, service 
providers or manufacturers who can help in the 
development of their projects. 
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Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

Respond acquires WiserAdvisor 

WiserAdvisor, established in 2003, is the 
pioneer in offering an unbiased, objective and 
sophisticated matching service for potential 
investors searching for financial advisors who 
best fit their unique needs. Acquiring 
WiserAdvisor will strengthen Respond's 
presence in the financial space, which has been 
Respond's fastest-growing sector. The 
acquisition accelerates Respond's ability to 
provide high-quality and real-time investor leads 
to qualified financial advisors. This complements 
Respond's current relationships with most 
existing firms in the financial planning leads 
market such as Paladin Registry, a registry of 
five-star financial advisors who are 
acknowledged fiduciaries. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

CrowdGather acquires FreePowerBroards 

One of the leading networks of forum 
communities on the worldwide web, 
CrowdGather, has added 
FreePowerBoards.com to their rapidly 
expanding roster of enthusiast forums and tools 
for forum members. FreePowerBoards.com is 
an easy to use, customizable message board 
hosting service available free of charge to its 
members. Created in 2005, 
FreePowerBoards.com offers registration, 
hosting space, bandwidth, support, and service 
for individuals interested in creating their own 
message boards or forums. 
FreePowerBoards.com currently boasts 1.8 
million members in over 35,000 diverse forums. 
The acquisition of FreePowerBoards.com will 
not only add to CrowdGather’s growing number 
of online forums, but will also allow forum 
members and registered users to create their 
own forums directly on the CrowdGather.com 
website. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

RadioTime acquires RadioSherpa 

RadioTime, Inc., a developer of technology for 
finding and listening to radio online, announced 


it has acquired RadioSherpa which provides a 
real-time program guide for all HD radio stations 
in New York City, Boston and San Francisco. 
RadioTime will add this real-time information to 
its guide that provides a quick and easy way to 
find radio content from thousands of stations 
airing local and syndicated music, talk and 
entertainment shows. RadioSherpa's real-time 
song identification technology further enhances 
the RadioTime user experience by enabling 
listeners to quickly find their favorite songs 
currently playing on any station. 

Announcement Date: September 17, 2008 
Deal Value: Undisclosed 

SeLoger.com to acquire AgoraBiz.com 

SeLoger.com, France's leading player in online 
real estate services, has acquired 
AgoraBiz.com. AgoraBiz is a marketplace 
providing two ranges of services for real estate 
professionals and those involved in the buy- 
out/buy-in market. A leader in the French online 
real estate market in terms of audience and 
number of classified ads, the SeLoger.com 
group plans to expand its presence in high- 
growth market niches in order to capitalize on its 
expertise in online marketing and traffic 
generation around the real estate theme. At 
present, 6,000 real estate agent clients already 
publish at least one "office and commercial real 
estate" advertisement, representing a total 
volume of 35,000 advertisements for the sale of 
business assets or premises. The agorabiz.com 
website, launched in 2005, has 31,000 
advertisements. It benefits from a unique 
position in its segment, combining all products of 
interest to professionals and those interested in 
buying a business. This deal fits in with the 
group's strategy of selective acquisitions and 
enables it to create value from its expertise in a 
new niche area of the real estate market. 

Announcement Date: September 17, 2008 
Deal Value: Undisclosed 

Bestofmedia Group acquires Computing.Net 

Within two months following the $35 million 
growth funding investment from Index Ventures, 
Bestofmedia Group has acquired 
Computing.Net, a source of high tech 
information and technical support for IT 
professionals, developers, tech enthusiasts and 
consumers. Computing.Net was named by PC 
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World as the best site for free PC and Windows 
support. It was founded in 1996 and has 
become a leading resource for technology 
professionals. The site has how-to tutorials for 
all levels, from beginner to advanced technical 
skills. Computing.Net is now part of Tom's 
Guide, a Bestofmedia Group brand. 

Computing.Net, one of the most trusted and 
widely respected technical support sites, is a 
natural extension of the company’s offering to 
readers of Tom's Guide. 

Announcement Date: September 16, 2008 
Deal Value: Undisclosed 

GigaOM acquires TheAppleBlog 

GigaOM has acquired TheAppleBlog, making it 
the seventh member of GigaOM’s growing 
network of blogs. TheAppleBlog feed will be 
integrated into that of Giga’s network and will be 
syndicated along with its other blogs. As part of 
its focus, TheAppleBlog is going to ramp up its 
coverage of iPhone and related applications, 
devices and add-ons. 

Announcement Date: September 15, 2008 
Deal Value: Undisclosed 

Google buys Tatter and Company 

Google Inc has bought Korean blogging 
software developer Tatter and Company. Tatter 
co-chief executive Chang-Won Kim announced 
the deal on his personal blog in an entry titled 
"We've been Googled!" saying that the 
acquisition would help Google increase its 
market share in the country. Kim described 
Google's market share in Korea as "minor" and 
said Korean web users mainly use portals such 
as Yahoo Inc's. Korea has the ninth-highest 
number of Internet users in the world, according 
to Internet World Stats, a website that tracks 
such data. Google said “the acquisition will allow 
it to enhance its publishing tools in Korea.” 

Announcement Date: September 12, 2008 
Deal Value: Undisclosed 

Adult Entertainment Capital to acquire 
ComedyNet.com 

Adult Entertainment Capital, Inc. is acquiring 
ComedyNet. ComedyNet is also carried on 
broadband portals such as Sling Media, HULU 
and ActiveVideo. Through its affiliation with 


QuickPlay, ComedyNet is available via 
subscription on most AT&T, Verizon and Sprint 
cell phones. ComedyNet's uncut and 
uncensored events are carried by Events on 
Demand. ComedyNet's digital programming 
network brings together the creative community 
of comedians, actors, writers, sketch troupes, 
improvisation artists and all of the denizens in 
the community of "funny." Stand up comedians 
from Harlem to the Heartland are captured in 
live performance, while produced shows like 
'The Fourth Floor' and 'Mash-Up' bring 
animation, short films, stand up and 
improvisation together to form comedy that 
raises the bar. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

ProSiebenSat.1 has acquired autoplenum.de 

The ProSiebenSat.1 Group, one of the leading 
European media corporations with 26 free TV 
stations, 24 pay TV channels and 22 radio 
networks in 13 countries, has acquired a stake 
in autoplenum.de, Germany’s first independent, 
automotive information and evaluation platform. 
The online portal was launched at the end of 
June 2007 by Holtzbrinck eLAB GmbH and 
Malte Kruger. ProSiebenSat.1 now holds 25.1 
percent of the platform, with an option to expand 
its stake later to a majority interest of 50.1 
percent. The acquisition expands 
ProSiebenSat.1 s presence in the digital world, 
and adds an online automotive information and 
knowledge platform to ProSiebenSat.1 Networld. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

R&S Investments acquires Hollywood.com 

Hollywood Media, the entertainment news and 
ticketing firm, is selling its flagship unit/domain, 
Hollywood.com. The buyer is R&S Investments, 
a firm controlled by the company’s own 
chairman and CEO. The price is up to $10 
million, but $9 million of that is earnout, with just 
$1 million paid upfront. The company will also 
get paid if R&S sells Hollywood.com before the 
earnout period is complete. Despite the name, 
the press release noted that Hollywood.com 
represents just 4 percent of revenue, and was a 
major money loser ($2.5 million) for the last 12 
months. Basically, it looks like there’s more 
value there as a premium domain than as a 
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lower-tier ticketing and showtime site. Going 
forward, the company will focus on its 
Broadway.com ticketing business, as well as 
UK’s CinemasOnline. 

Announcement Date: August 28, 2008 

Deal Value: $1 Million (Cash plus potential of up 

to $9 million in earnout) 

Stracka Design acquires GolfQ 

Stracka Design Company, an operator of a 
social network for golf enthusiasts, has acquired 
GolfQ.com, a golf promotions website. GolfQ 
advertises that they are the world’s largest golf 
online community that has helped promote golf 
courses for nearly ten years. 

Announcement Date: August 28, 2008 
Deal Value: Undisclosed 

DriverSide Motors acquires FairBenjamin 

DriverSide Motors, a San Francisco-based 
operator of an automotive research and 
information website, has acquired FairBenjamin, 
a website for finding local mechanics. 

Announcement Date: August 26, 2008 
Deal Value: Undisclosed 

Technorati acquires BlogCritics 

Technorati continues to redefine itself. In June 
they launched Technorati Media, a blog 
advertising network. Now they have acquired 
Blogcritics, a six-year-old blog network. The 
price, which was all cash, is not being disclosed 
but rumor puts it in the $1 million range. 
Blogcritics is similar to Salon’s newly launched 
Open Salon, which lets lots of people write 
articles from time to time on topics they’re 
familiar with. The site has had published 
submissions from 2,300 authors, many of which 
maintain their own blogs as well. 73,000 articles 
have been published in the six years since 
launching. The site draws about 1 million unique 
monthly visitors who generate 3-4 million page 
views. Authors maintain the copyright on their 
content and grant a perpetual license to 
Blogcritics. 

Announcement Date: August 26, 2008 
Deal Value: Undisclosed 


Lifetime Networks to acquire ParentsClick 
Network 

Lifetime Networks announced its first-ever digital 
acquisition with the purchase of ParentsClick 
Network, Inc., a privately-held social network 
and digital media technology company that has 
developed an online community application for 
creating customizable, content-rich websites for 
active parents and their real-life groups. Buoyed 
by an impressive 48 percent growth on 
www.myLifetime.com in July, the strategic 
acquisition offers Lifetime - the leader in 
women's entertainment - an important entry into 
the high-value, fast-growing consumer category 
of parenting and moms online. The technology 
assets will also support the network's expanding 
digital initiatives by accelerating the 
development and launch of key vertical 
communities. Additionally, Lifetime is also 
acquiring the company's substantial portfolio of 
over 200 parenting-related domains. 

Announcement Date: August 26, 2008 
Deal Value: Undisclosed 

Amazon acquires Shelfari 

Amazon.com has acquired Shelfari, a Seattle- 
based online social network for book 
aficionados. Shelfari and Amazon will work hand 
in hand to continue to grow a dynamic 
community and create innovative tools around 
books. Shelfari is known for its innovative user 
interface. One question brought up by the deal is 
- Can Amazon own 100% of LibraryThing's main 
competitor and manage its 40% stake in 
LibraryThing? 

Announcement Date: August 26, 2008 
Deal Value: Undisclosed 

Hupert Burda Media acquires 
DasKochrezept.de 

The German publishing house Hupert Burda 
Media is acquiring DasKochrezept.de, one of the 
most representative platforms for cooking and 
nourishment in Germany. DasKochrezept.de 
has more than 1.7 million visitors per month and 
more than 1 million unique users. “With the 
acquisition we can work together with BonGusto 
and tv.gusto, offering an attractive content 
package to our customers,” says Christoph 
Schneider, CEO of abantis media, the subsidiary 
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of Hubert Burda Media which is leading the 
acquisition. 

Announcement Date: August 25, 2008 
Deal Value: Undisclosed 

Allesklar.com acquires DatingCafe.de 

The German online dating agency 
DatingCafe.de has been acquired by 
allesKlar.com, an internet media company which 
manages internet portals. One of the most 
representative websites of its portfolio is 
www.meinestadt.de. The portal collects 
information about 12,500 cities and has around 
5.9 million unique visitors per month. 

DatingCafe has more than 1 million members 
and is a market leader in events, parties and 
trips for singles. 

Announcement Date: August 8, 2008 
Deal Value: Undisclosed 

Comcast Interactive acquires DailyCandy 

Comcast Interactive has bought newsletter 
service DailyCandy for an unconfirmed $125 
million. The site caters to women interested in 
fashion, food, travel and other cosmopolitan 
topics. Comcast apparently beat out Viacom 
with its willingness to pay $5 million more than 
Viacom’s offer of $120 million. Daily Candy is a 
leading online brand that reaches an engaged, 
loyal and targeted female demographic with a 
unique editorial voice. They have a highly 
successful and differentiated advertising and 
business model that touches people on a very 
local level. Comcast believes in the value of the 
obvious cross-promotion and content 
development opportunities across its CIM and 
Comcast brands. 

Announcement Date: August 7, 2008 
Deal Value: $125 Million (Cash) 

Seller Revenue: $25 Million (2008) 

Focus acquires Jameda.de 

Hubert Burda Media, the German media 
company, has acquired Jameda.de, a website 
with more 300,000 doctors, counsellors and 
alternative therapists throughout Germany. The 
acquisition was made through Focus Tomorrow, 
a subsidiary of Hubert Burda Media, which 
acquired 51% of the shares of Jameda.de and 
Focus Magazin Verlag which bought 19%. 


Jameda.de’s employees will be working closely 
with the Focus Online team. 

Announcement Date: August 6, 2008 
Deal Value: Undisclosed 

Rogers Media acquires PoolExpert 

Rogers Media Inc., a magazine publisher and 
broadcaster owned by Rogers Communications 
Inc. (Canada), has acquired PoolExpert Inc., 
one of Canada's biggest online fantasy sports 
information and technology providers. Fantasy 
sports are growing in popularity across North 
America as sports fans build baseball, football, 
basketball, hockey or Formula One racing teams 
that compete against each other in online 
leagues based on the statistics generated by 
individual players or teams in Major League 
Baseball, the NFL, NBA, NHL or Formula One. 
The PoolExpert deal allows Rogers to combine 
the acquired company's products and services 
with those available at major sports properties 
owned by Rogers such as the Rogers Sportsnet 
broadcaster. 

Announcement Date: August 5, 2008 
Deal Value: Undisclosed 

CraveOnline acquires MyAmineList 

CraveOnline.com, an operator of a number of 
online male-focused websites, has acquired 
MyAnimeList, an anime and manga social 
networking website. MyAnimeList is focused on 
allowing users to catalog their anime or manga 
collections, and socialize with other users. 
According to MyAnimeList, it has around 79,500 
users. CraveOnline is a unit of AtomicOnline, 
which operates a stable of online media sites. 

Announcement Date: August 4, 2008 
Deal Value: Undisclosed 

Amazon.com to acquire AbeBooks 

Amazon.com, Inc. is acquiring AbeBooks 
(Canada). AbeBooks is an online marketplace 
for books, with over 110 million primarily used, 
rare and out-of-print books listed for sale by 
thousands of independent booksellers from 
around the world. As a leader in rare and hard- 
to-find books, AbeBooks brings added breadth 
and expanded selection to Amazon’s customers 
worldwide. 


131 

Bellevue-Boston-Houston-London-Mexico City-Munich-Oslo-Paris-Philadelphia-Phoenix-Portland-Rio de Janeiro-Toronto-Zurich 





MERGERS & ACQUISITIONS 


© CORUM GROUP - ALL RIGHTS RESERVED 


Announcement Date: August 1,2008 
Deal Value: Undisclosed 

l-FREEK acquires majority of Nihon 
Intersystems 

l-FREEK Co Inc acquired a 80% interest in 
Nihon Intersystems Co Ltd, a manager and 
operator of ecommerce retail mobile sites. Nihon 
Intersystems Co Ltd, based in Tokyo, Japan, 
manages and operates ecommerce retail 
services websites. The company was founded in 
2003, and it develops mobile commerce 
websites; provides mobile business consulting 
services; wholesales cosmetic, health foods and 
equipments. 

Announcement Date: July 30, 2008 
Deal Value: $2.7 Million 

GigaOM acquires jkOnTheRun 

jkOnTheRun, an online blog focused on mobile 
gadgets, has been acquired by blog publisher 
Giga Omni Media (GigaOM). jkOnTheRun was 
started by Houston, Texas-based James 
Kendrick and Philadelphia-based Kevin Tofel, as 
a personal blog project. 

Announcement Date: July 24, 2008 
Deal Value: Undisclosed 

Vance Publishing acquires CattleNetwork, 
CattleStore 

Vance Publishing Corporation has acquired two 
Internet-based businesses that market to and 
serve the farm and ranch communities, 
CattleNetwork.com and CattleStore.com. Both 
were purchased from Integrated Management 
Information, Inc., of Colorado. This is Vance's 
first solely digital acquisition; other recent 
purchases have included a mix of print, e-media, 
and events. The Company plans to continue to 
pursue acquisition opportunities that will 
increase services to its customers and 
strengthen its existing product lines. The two 
new sites will become part of Vance's growing 
Food360 group, which includes Drovers, Dairy 
Herd Management, Bovine Veterinarian and 
Pork print publications, websites, e-newsletters, 
and the Doane forecasting and analysis product 
line marketed to the agricultural community, 
along with a host of other magazines, digital 
products and events. 


Announcement Date: July 17, 2008 
Deal Value: Undisclosed 

SnagFilms acquires indieWIRE 

SnagFilms, which brings nonfiction films to a 
global web audience and promotes viral web 
distribution through virtual movie theater 
widgets, has acquired indieWIRE, the news, 
information, and social networking site for the 
international independent film community, from 
its publisher GMD Studios. indieWIRE will 
provide archival and news content for 
SnagFilms.com and the company’s virtual movie 
theater widgets, including breaking news from 
the indie sector, comprehensive film reviews and 
analysis, and the top relevant blogs. indieWIRE 
will feature virtual movie theater widgets from 
SnagFilms, including the indieWIRE editors’ top 
selections from the SnagFilms library. 

Announcement Date: July 17, 2008 
Deal Value: Undisclosed 

StepStone acquires Les Villages Emploi 

StepStone, provider of Total Talent solutions, 
announced the acquisition of Les Villages 
Emploi, a French group of four websites 
including one aggregator site and three 
specialized market job boards. The sites cover a 
broad range of employment opportunities 
including Technical positions, Sales and 
Marketing, Administration, Finance and 
Accounting roles. This acquisition marks 
StepStone’s second acquisition in the French 
market in the past six months, and will 
complement the company’s existing French 
businesses. 

Announcement Date: July 15, 2008 

Deal Value: $5.7 Million (Cash plus undisclosed 

performance earnout) 

Expedia, Inc. to acquire Venere.com 

Expedia, Inc. is acquiring Italy-based Venere 
Net ApA from Advent International and the 
founding partners. Venere.com is focused on 
offering hotel reservations to European 
consumers and provides hoteliers with 
geographically diverse sources of demand. 
Venere.com has established relationships with 
approximately 29,000 hotels and bed and 
breakfast properties throughout Europe and the 
U.S. The transaction will result in the addition of 
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more than 10,000 incremental hotel properties in 
Europe, the Middle East and Africa to Expedia, 
Inc.'s global hotel offering. Additionally, it will 
immediately expand Expedia’s supply footprint 
in Europe, the Middle East and Africa, and 
enable Expedia to diversify its business model 
approach to hotel partners worldwide. 

Announcement Date: July 15, 2008 
Deal Value: Undisclosed 

BigString acquires Buddystumbler.com 

BigString Corporation, a provider of social 
networking messaging applications user- 
controllable email and instant messaging 
services, acquired Buddystumbler.com, an IM- 
based social network that allows users to meet 
people via free online chats on AOL AIM, Yahoo 
Messenger, MSN Messenger and Google Talk. 
The website will be integrated with BigString IM, 
the company's new cross-platform IM 
application. The company also agreed to provide 
certain advisory services to BigString to assist in 
the transition and integration of the websites. In 
consideration of these advisory services, 
Buddystumbler.com Inc. will receive a 
percentage of the net proceeds derived from the 
advertising revenues generated. 

Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

Manufacturers’ News acquires 
lndustryNet.com 

Manufacturers' News, Inc. has acquired 
lndustryNet.com and will be merging it with its 
existing industrial search engine, mniguide.com, 
to create one of the nation's most 
comprehensive guides for locating 
manufacturers and suppliers. IndustryNet is one 
of a growing number of vertical search engines 
that are gaining popularity. With an estimated 
one million new web pages coming online each 
day, industrial buyers are finding it increasingly 
difficult to sift through traditional search engine 
results to locate qualified vendors and suppliers. 
Vertical search engines, like IndustryNet, offer 
many unique advantages that help buyers save 
time and money. 

Announcement Date: July 8, 2008 
Deal Value: Undisclosed 


NowPublic acquires Truemors 

NowPublic Technologies, a participatory news 
network, has acquired Truemors, a website 
dedicated to news rumor mill that allows users to 
read, write, discuss and rate rumors posted by 
others. 

Announcement Date: July 10, 2008 
Deal Value: Undisclosed 

TripAdvisor acquires VirtualTourist.com and 
OneTime.com 

TripAdvisor LLC, which is owned by Expedia 
Inc., has acquired VirtualTourist.com Inc. and 
OneTime.com Inc., two Southern California- 
based online travel websites. VituralTourist.com 
provides user-generated travel content, and 
OneTime.com is an online travel booking 
comparison website. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 

eForce Media acquires Vertical Passion 
Media 

eForce Media, a provider of internet sales lead 
generation services, has acquired Vertical 
Passion Media, LLC, an operator of a number of 
online destinations in the auto classified and 
other lead generation areas. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 

StarVest Partners acquires IRON Solutions 

StarVest Partners and limited partners Dublin 
Capital Partners and Spring Mountain Capital, a 
strategic investor, has expanded into the "Data- 
as-a-Service" market by acquiring IRON 
Solutions, Inc. IRON Solutions is the pre¬ 
eminent source for market data for over 4,000 
North American farm, outdoor power and 
construction equipment dealers, leading 
auctioneers, and many financial institutions, 
insurers and government agencies. 

Announcement Date: July 2, 2008 
Deal Value: $15 million 
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IT Services and BPO 


The IT Services/BPO sector was also quite active and, among the many deals, services operations strove 
to broaden skill bases and vertical expertise, extend geographic reach especially into emerging markets, 
and acquire customer relationships. We will see more M&A in the coming months and years as this sector 
gets simultaneously consolidated and global. 

Despite a general slowdown in economic conditions, the IT services market has proven to be strong in 
the current year. At the end of July, experts at Gartner forecast a global market growth rate of 9.5% to 
$819 billion. The largest share of this, $256 billion, will be spent on consulting, development and 
integration projects. This is followed by IT management projects at $220 billion and process management 
at $121 billion. For the 2008 financial year in Europe, a growth rate of 5.3% to € 211 billion is expected in 
the IT services market. 

Changes to customer requirements and the fact that companies increasingly prefer to work with as few IT 
partners as possible are creating ever tougher global competition for IT Services providers. This 
competition is particularly evident between IT consulting and service providers, but can also be seen 
between national and regional providers. The result is a clear consolidation of the market. 

It is still a trend in the IT sector that Asian companies, most of them from Japan or India, are buying 
European and U.S.-based companies while U.S. companies buy U.S. companies and European 
companies buy European companies. This could indicate that customized software development services 
and IT consulting services more and more are delivered by Asian, or Asian owned companies. We also 
saw a couple of Eastern European transactions, which confirms the trend seen over the last year that 
companies in the former Soviet states, including Russia, are able to compete on the world market and are 
attractive for global companies. The Ness/Logos and Luxoft/ITC Networks are examples of this. 

In the SAP solution and implementation space we continue to see a consolidation trend. The major 
players in this space are growing via acquisitions, either by expanding their market presence 
(Axiom/Consulting Principles, Infosys/Axon) or growing their business (Sumisho/B4). Other examples of 
international expansion in the IT Services space include Cambridge’s acquisition of Protege and NTT's 
acquisition of Cirquent. 

We think there will be an increase or at least a continued high level of transactions in this sector, and that 
Asian companies will continue to buy their way into the European and American markets. The turmoil in 
the financial markets may amplify this trend, as many of the Indian and Japanese companies are able to 
implement transactions without outside financing. 

A note on virtualization services - IDC is forecasting rapid growth in this arena from $5.5 billion now to 
over $11 billion in 2011. “What we’re seeing, and what we’re forecasting is that systems integration and 
IT consulting are currently the two fastest growing segments. Our recommendation for the big systems 
integrators right now is, if you do not have these capabilities, partner with people who have them, or make 
an acquisition. If you don’t have these capabilities, the market will leave you behind.” 
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IT Services and BPO Valuations 


Public Peer Group (In $U.S. millions - except share prices) 


Stock 



Stock 

Market 

Enterprise 

Trailin 

q Multiple 


Forward Multiple 

Symbol 

Company 

Sector 

Price 

Value 

Value 

P/E EV/EBITDA 

EV/S 

P/E 

EV/S 

ACN 

Accenture Ltd. 

IT&BPO 

$38.00 

$23,290.0 

$19,680.0 

14.34 x 

5.58 x 

0.78 x 

11.91 x 

0.73 x 

ACS 

Affiliated Computer Services Inc. 

IT&BPO 

$50.63 

$4,920.0 

$6,890.0 

15.25 x 

6.50 x 

1.12 x 

11.61 x 

0.97 x 

BE 

Bearingpoint Inc. 

IT&BPO 

$0.52 

$113.4 

$761.7 

N/A 

N/A 

0.22 x 

52.00 x 

0.22 x 

CAI 

CACI International Inc. 

IT&BPO 

$50.10 

$1,520.0 

$1,980.0 

18.42 x 

9.41 x 

0.82 x 

14.36 x 

0.69 x 

GIB 

CGI Group Inc. 

IT&BPO 

$8.84 

$2,750.0 

$3,120.0 

10.52 x 

5.49 x 

0.86 x 

9.93 x 

0.84 x 

CBR 

CIBER Inc. 

IT&BPO 

$6.99 

$418.8 

$558.3 

13.98 x 

7.15 x 

0.48 x 

11.46 x 

0.44 x 

CSC 

Computer Sciences Corp. 

IT&BPO 

$40.19 

$6,080.0 

$9,180.0 

11.82 x 

3.64 x 

0.54 x 

8.53 x 

0.49 x 

PER 

Perot Systems Corp. 

IT&BPO 

$17.35 

$2,080.0 

$1,990.0 

16.84 x 

5.98 x 

0.72 x 

15.35 x 

0.66 x 

SAY 

Satyam Compter Services 

IT&BPO 

$16.15 

$5,430.0 

$3,900.0 

13.80 x 

8.77 x 

1.96 x 

9.61 x 

1.20 x 

WIT 

Wipro Ltd. 

IT&BPO 

$9.72 

$14,130.0 

$12,610.0 

19.84 x 

13.76 x 

2.72 x 

13.69 x 

1.76 x 

1 

Median Valuation Multiples 

14.34 x 

6.50 x 

0.80 x 

11.76 x 

0.71 x 


IJ & IT Services and BPO 

nnn EV/S Multiple - 0.80 X 
D ^ U EV/EBITDA - 6.50 x 


M&A Transactions 

|7 & IT Services and BPO Transactions 

BPO 

Carrefour SA acquires Cross Systems Co SA 

Carrefour SA, an owner-operator of 
hypermarkets, supermarkets, convenience 
stores and hard discount stores located in 
Europe, will acquire Cross System Company 
SA, a Paris-based provider of computer 
engineering services from Micropole-Univers 
SA. Cross Systems specializes in e-business 
application development. 

Announcement Date: September 29, 2008 
Deal Value: $6.5 Million (for a 98.5% share) 

Softline AG acquires Prometheus 

Softline AG has acquired 60% of Prometheus 
GmbH, one of the leading service providers for 
computer, software and hardware companies 
and data centers, in Germany. Prometheus has 
22 fixed employees and a pool of 2,500 
independent IT experts, with revenues of 7.5 
Million Euro in 2006. Softline AG is a German 
company engaged in the sale, marketing and 
distribution of software products. In addition, it 
provides information technology (IT) consulting 
services. The company focuses its activities on 


the German market and offers its products in 
four main business areas: eSecurity and 
eNetworking, eDocument, Digital Media 
Processing and Productivity Software. 

Announcement Date: September 26, 2008 
Deal Value: Undisclosed 

Bechtle AG acquires Netzwerk Beratung 
Informationssyteme and Wrede Systemhaus 
Gmbh 

Bechtle AG has acquired Netzwerk Beratung 
Informationssysteme Duisburg GmbH (nbi - 
network consulting information systems), based 
in Duisburg, and the Wrede Systemhaus GmbH, 
which is headquartered in Meschede with an 
office in Soest, thus strengthening Bechtle's 
presence in North Rhine-Westphalia. The IT 
service and trading company, until now, had ten 
system houses in the economically strongest 
federal state.” These market-established and 
profitable IT system houses enable us to 
strengthen our position in an attractive economic 
area. We are delighted to be able to ensure 
management continuity in both companies and 
the current managing directors have stayed in 
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their positions,” said Ralf Klenk, chairman of the 
board of Bechtle AG. Both system houses are 
active in the traditional IT infrastructure sector. 

Announcement Date: September 24, 2008 
Deal Value: Undisclosed 

Charteris acquires SIG 

British business and IT consultancy Charteris 
Pic has acquired rival SIG Consulting Ltd. SIG is 
a business consultancy specializing in enterprise 
resource planning systems. Charteris said this 
acquisition will greatly enhance the company's 
capabilities in the fast-growing market for 
business solutions based on Microsoft 
Dynamics. 

Announcement Date: September 23, 2008 
Deal Value: Undisclosed 

Zanett to acquire PS GoLive 

Zanett, Inc., a consulting firm specializing in 
business process outsourcing (BPO), IT enabled 
services, and information technology, is 
acquiring PS GoLive, a provider of upper-end 
services for PeopleSoft Enterprise products and 
business processes. PS GoLive was founded in 
2001 to deliver high quality services for Oracle’s 
PeopleSoft Enterprise products and business 
processes. Over the past eight years, the 
company has continued to expand its support of 
the PeopleSoft Enterprise products and all 
PeopleSoft Internet and Tools technologies, 
including SOA and web services. PS GoLive 
brings some very important PeopleSoft 
customers to Zanett, which believes that 
PeopleSoft will continue to dominate the market 
as a best-in-class ERP solution. This investment 
on the part of Zanett further signals its 
commitment to develop world-class 
Oracle/PeopleSoft capabilities. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

Ciber acquires Iteamic 

U.S.-based systems integrator Ciber has agreed 
to acquire India-based IT services provider 
Iteamic to expand its Indian operations. Ciber 
says it has been seeking to add both leadership 
and scale to its Indian operations for a long time. 
Iteamic has been in business since 2003 and 
has an excellent model established for offshore 
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delivery of projects generated from the United 
States. Iteamic has about 200 employees and 
expects to do between $7 million and $8 million 
in revenue in its 2009 fiscal year, which ends in 
March. 

Announcement Date: September 22, 2008 
Deal Value: Undisclosed 

PricewaterhouseCoopers to acquire 
Entology 

PricewaterhouseCoopers (PwC) LLP is 
acquiring the assets of Entology, Inc., an 
enterprise technology solutions consulting firm 
and the leader in implementing Oracle Identity 
Management. Entology's team of professionals 
architect, develop and implement enterprise 
technology solutions, including identity 
management, content management, and 
collaborative business portals. The acquisition 
includes a group of client service professionals 
with significant industry, operational and IT 
expertise. PWC’s acquisition of Entology adds 
bench strength to its identity management 
implementation capabilities and significantly 
enhances its market position in information 
security consulting. Entology's expertise extends 
beyond identity management to include content 
management and related business intelligence 
solutions, enterprise portals, and application 
development. 

Announcement Date: September 19, 2008 
Deal Value: Undisclosed 

Providence Equity and Ayala Acquiring 
eTelecare Global solutions 

Providence Equity Partners and Ayala Corp., a 
Makati City, Philippines-based holding company 
of diversified businesses, have agreed to 
acquire business process outsourcer eTelecare 
Global Solutions, a provider of customer service 
and technical support to large U.S. corporations 
like American Express, AT&T, Dell and Sprint. 

Announcement Date: September 19, 2008 
Deal Value: $290 million 
Seller Revenue: $259.9 Million 


Telvent acquires DTN 
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Spanish IT services provider Telvent has 
acquired U.S.-based DTN Holding Company to 
strengthen its position in the business 
information services sector. Telvent said DTN 
provides information services to the agriculture, 
energy, and environment industries. Telvent will 
gain access to DTN's library of proprietary 
content and solutions, and a real-time data 
delivery platform. DTN's management team will 
continue to run the company. Telvent sees 
strong synergies between the two companies 
that will result in significant global growth 
opportunities, by introducing a new information 
technology delivery model, as well as adding 
valuable products and solutions to its current 
portfolio of customers. 

Announcement Date: September 16, 2008 
Deal Value: $445 Million (Cash) 

Seller Revenue: $180 Million (FY2008 est) 

BPO Management Services to acquire 
HealthAxis 

BPO Management Services Inc., is acquiring 
HealthAxis Inc., a provider of business process 
outsourcing services. HealthAxis provides 
business process outsourcing services for health 
benefit administrators and health insurance 
claim processors. Its services include the 
capture, imaging, storage and retrieval of paper 
and electronic claims, attachments, and related 
correspondence, in addition to rules-based 
claims pre-adjudication and editing and 
automated PPO routing and repricing. 

Announcement Date: September 9, 2008 
Deal Value: Undisclosed 

Cambridge Technology Enterprises Ltd to 
acquire Protege Software Services 

Cambridge Technology Enterprises Ltd is 
acquiring Protege Software Services Inc, a 
provider of information technology services. 
Cambridge Technology Enterprises, located in 
Hyderabad, provides information technology 
services. It provides IT solutions to customers 
based on SOA technology, and also develops 
software. Protege Software Services Inc. 
provides information technology services for 
sites utilizing Oracle’s suite of products and 
technologies. The company offers full project 
lifecycle support for users of the Oracle 
eBusiness Suite, Fusion Middleware, and 
Technology. 


Announcement Date: September 7, 2008 
Deal Value: Undisclosed 

SCS (USA) acquiring B4 Consulting 

Sumisho Computer Systems (USA), Inc., a 
subsidiary of Sumisho Computer Systems (SCS) 
headquartered in Tokyo (Japan) intends to 
acquire B4 Consulting as a U.S. subsidiary. B4 
Consulting delivers comprehensive Business 
Performance Management, implementation and 
support services for SAP solutions. The 
acquisition of B4 Consulting is critical to SCS’s 
strategic growth as a global provider of SAP 
solutions, and implementation and support 
services. B4 Consulting brings a wealth of SAP 
solutions and implementation expertise to SCS. 

It is one of the few gold-level SAP channel 
partners capable of addressing the entire mid¬ 
market of SAP solutions including SAP Business 
Objects, SAP Business One, SAP Business All¬ 
in-One and the new SAP Business All-in-One 
fast-start program as well as the subsidiaries of 
large enterprises running SAP Business Suite 
solutions. 

Announcement Date: September 2, 2008 
Deal Value: Undisclosed 

Infosys acquires Axon pic 

(HCL has since outbid Infosys, thus creating a 
competitive bidding situation) 

The information technology consultancy 
implements enterprise resource-planning 
software from SAP and other developers. 

Infosys Technologies Limited (India) is acquiring 
Axon Group pic a leading UK-based SAP 
consulting company. Axon provides consultancy 
services to multinational organizations that have 
chosen SAP as their strategic enterprise 
platform and has about 2,000 employees. 
Specializing in the delivery of change through 
technology enabled transformation programs, 
Axon's consultants bring in-depth industry 
expertise alongside best practice functional 
knowledge to address the strategic, operational, 
information management and organization 
effectiveness. Infosys said the strategic 
combination of these two groups will accelerate 
the realization of their common aspiration - that 
of becoming the most respected provider of 
business transformational services in the global 
marketplace. 
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Announcement Date: August 25, 2008 
Deal Value: $753.1 Million (Cash) 

Seller Revenue: $378.3 Million (FYE 2007) 

iSoftStone acquires Shanghai Jiefeng 

iSoftStone Information Service Corporation, a 
global provider of business consulting, IT 
outsourcing, and business process outsourcing 
services, acquired Shanghai Jiefeng Information 
Technologies Co., a provider of enterprise 
application development services. Founded in 
2001, Shanghai Jiefeng brings an expanded 
service offering, which allows iSoftStone to 
provide seamless, high quality, cost-effective 
delivery to existing and new clients of both 
legacy companies. Shanghai Jiefeng's 
comprehensive .NET technology and enterprise 
application development capabilities enable 
important functions such as HR, payroll and 
procurement applications, as well as knowledge 
management and projection management 
applications. 

Announcement Date: August 14, 2008 
Deal Value: Undisclosed 

Emtec Global Services acquires eBAS and 
Aveeva 

Emtec, Inc. has acquired eBusiness Applications 
Solutions, Inc. and Aveeva, Inc. headquartered 
in Fremont, CA, and their Indian subsidiary, 
Aviance Software India Private Limited, 
headquartered in Bangalore, India. Aveeva and 
eBAS offer a broad range of software consulting 
services, including business analysis, quality 
assurance, testing, and training as well as SAP, 
CRM, Oracle Apps, and Java-based solutions. 
They are an SAP Services Partner which offers 
many opportunities for SAP Implementation, 
Consulting, Value-Added Services, and Federal 
and State ERP implementations. With this 
acquisition, Emtec has accelerated the growth it 
began with the acquisition of Luceo, Inc. in 
March of this year. The Company now has over 
400 consultants with a coast-to-coast presence 
and global delivery capability. 

Announcement Date: August 13, 2008 
Deal Value: Undisclosed 


2e2 acquires Netstore 


2e2, a private equity owned IT services 
business, has acquired Netstore (UK), an IT 
networking group. 2e2 provides IT infrastructure, 
maintenance, networking, education and other 
managed services. The business was 
established in 2002. Netstore describes itself as 
a managed services provider. It runs four data 
centers for mid-market customers, and it also 
has security and consulting divisions. The deal 
appears to be more about scale than heavy 
cost-cutting — 2e2 says customer overlap with 
AIM-quoted Netstore is limited. 

Announcement Date: August 12, 2008 
Deal Value: $112 Million (Cash) 

Seller Revenue: $36.6 Million (2007) 

Mural Consulting acquires OnDemand 
Solutions 

Mural Consulting Corporation, a global Software 
as a Service (SaaS) consultancy for software, 
hosting and telephone companies, has acquired 
OnDemand Solutions, Inc. OnDemand 
specializes in helping Independent Software 
Vendors make their SaaS implementations more 
successful with strategy and execution services, 
including business plan validation and 
development, marketing services, technical 
architecture design, and software development. 
OnDemand brings to Mural Consulting a strong 
and motivated group of employees and 
consultants who are highly experienced in the 
ISV market. Together with an extensive 
partnership network, this has enabled 
OnDemand to provide laser-focused solutions 
for the unique set of challenges faced by ISVs 
who are considering, or already positioned in, 
the SaaS marketplace. The combined 
companies achieve the collective experience of 
successfully helping over 400 companies make 
the move to SaaS and improve existing on- 
demand offerings. 

Announcement Date: August 5, 2008 
Deal Value: Undisclosed 

Global BPO Services acquires Stream 
Holdings 

H.I.G. Capital, LLC, a private equity firm, has 
sold Stream Holdings Corporation to Global 
BPO Services Corp. (now known as Stream 
Global Services, Inc.). Stream is a leading global 
provider of technical support and other business 
process outsourcing services. With over 15,000 
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employees across 30 solution centers in 16 
countries throughout North America, Europe, 
Africa and Asia, Stream is able to provide 
seamless, integrated business process 
outsourcing services for many of the world's 
leading technology, computing, communications, 
software, consumer electronic and media 
clients. 

Announcement Date: August 4, 2008 
Deal Value: $200 Million (Cash plus 
adjustments) 

NTT Data Corporation to acquire Cirquent 
GmbH 

NTT Data Corporation, the Japanese provider of 
a broad range of IT services including 
consulting, systems integration and IT 
outsourcing, is acquiring 72.9% of the issued 
shares of Cirquent GmbH, the IT consulting and 
service company, a 98% owned subsidiary of 
BMW Group (Germany). The transaction is part 
of NTT Data's internationalization strategy, 
which the company has pursued in an effort to 
service multinational clients from Japan and 
elsewhere around the globe. In January 2008, 
NTT Data had acquired a majority stake in 
Bielefeld-based intelligence AG, one of the 
leading international full-service providers for 
solutions in the SAP environment. Today, NTT 
Data already employs approximately 2,600 
people, or 11 percent of its workforce, outside of 
Japan. 

Announcement Date: August 1,2008 
Deal Value: Undisclosed 

Allgeier Holding AG acquires TOPjects 

The Allgeier Holding AG, a provider of IT 
services with headquarters in Munich, Germany, 
is acquiring 100% of the shares of TOPjects 
AG, a German IT service provider. With the 
acquisition of TOPjects, which has 300 
employees, the Allgeier Holding will be able to 
improve its position in the market, standing 
among the 20 top IT service companies in 
Germany. 

Announcement Date: July 29, 2008 
Deal Value: Undisclosed 


Ness Technologies to acquire Logos AS 


Ness Technologies, Inc., a global provider of IT 
services and solutions, is acquiring Logos AS, a 
privately-held, Czech-based leading IT services 
and consulting company. Logos has been one of 
the fastest growing IT services and solutions 
providers in the Czech Republic. With a strong 
presence in the Czech financial and telecom 
sectors, Logos provides a variety of IT services 
including consulting, custom software 
development, testing and quality assurance, 
information systems analysis, outsourcing and 
staffing. Upon completion of the acquisition, 
Logos will be merged into Ness Czech. The 
acquisition of Logos strengthens Ness’ already 
significant leadership position in Central and 
Eastern Europe, one of its fastest growing and 
most profitable geographies. Logos 
complements the Ness service portfolio with little 
overlap in services and customers. Coupled with 
its very strong organic growth in the region, this 
deal positions Ness for greater penetration of 
this strategic market. 

Announcement Date: July 31,2008 
Deal Value: Undisclosed 

Dynamics Research Corporation to acquire 
Kadix Systems 

Dynamics Research Corporation, a provider of 
innovative engineering, technology and 
information technology services and solutions to 
federal and state governments, is acquiring 
Kadix Systems, LLC, a rapidly growing, high-end 
management consulting firm. Kadix maintains 
practice specialties in organizational change, 
human capital, information technology, public 
and environmental health and learning and 
organizational development. It is focused on the 
U.S. Department of Homeland Security (DHS), 
Marine Corps information technology, military 
medical health, and federal civilian markets. 
Kadix Systems' high-end management 
consulting capabilities fully complement DRC's 
current core competencies in IT infrastructure, 
business intelligence, business transformation 
and training and enable greater access to key 
markets. 

Announcement Date: July 30, 2008 
Deal Value: $42 Million (Cash plus potential 
earnout up to additional $5 million) 

Seller Revenue: $23 Million (2007) 

Capgemini acquires Getronics PinkRoccade 
Business Application Services BV 
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Capgemini, one of the world’s leaders in 
consulting, IT services and outsourcing, has 
acquired the Getronics PinkRoccade Business 
Application Services BV. This division regroups 
GPR’s applications services activities 
(applications development, maintenance and 
management) in the Netherlands. The deal will 
allow Capgemini to reinforce its leadership 
position in one of its key markets, while 
developing a stable portfolio of long-term 
applications management contracts in the public 
sector. 

Announcement Date: July 25, 2008 
Deal Value: $399.8 Million (Cash) 

Axon Group acquired Consulting Principles 

Axon, an SAP Business Transformation 
consultancy, acquired Consulting Principles Pty 
Ltd, a leading provider of specialist supply 
chain and logistics SAP consulting 
services in Australia. Based in Sydney and 
Brisbane, Consulting Principles' clients 
include Queensland Rail and the Department of 
Environment & Climate Change, New South 
Wales. Consulting Principles was founded in 
2001 and was already a member of Axon 
International. Axon claims to be the largest 
independent SAP consultancy in the world, has 
driven significant growth by leveraging its deep 
expertise in the Aerospace & Defense, Utilities, 
Transportation and Public Sector markets. The 
acquisition of Consulting Principles builds on its 
existing strengths in supply chain solutions. 

Announcement Date: July 23, 2008 

Deal Value: $3.4 Million (Cash, plus potential 

earnout of another $2.8 million) 

Seller Revenue: $6.8 Million 

Luxoft acquires ITC Networks 

Luxoft, a global provider of high-end application 
and product development services, has acquired 
Bucharest-headquartered ITC Networks, a 
leading Romanian software outsourcing provider 
specializing in the telecommunications industry. 
The combined company will have more than 
3,000 employees worldwide and an annual 
revenue run rate of over $150 million. The 
acquisition of ITC Networks, which follows 
Luxoft’s April announcement of a new office 
opening in Vietnam, further expands the 
company’s global footprint with ITC Networks’ 


large scale delivery capability within the 
European Union. The deal also strengthens 
Luxoft’s expertise in the telecom industry, 
expanding its client portfolio with companies like 
Nortel Networks, Avaya and Trapeze Networks. 

Announcement Date: July 22, 2008 
Deal Value: Undisclosed 

Mediacontech SpA acquires majority in Delta 
Tre Informatica SpA 

Mediacontech S.P.A. announced that it has 
signed agreements for the acquisition of a 
majority in of Delta Tre Informatica e Deltatre 
Suisse, operating in the information technology 
sector. Delta Tre Informatica is a Turin-based 
provider of media and information technology 
services. 

Announcement Date: July 21,2008 

Deal Value: $ 57.8 Million (Cash plus potential 

$9.2 million financial results-based earnout) 

Open Interface to acquire Media Knowledge 

Open Interface Inc. (Japan) agreed to acquire 
Media Knowledge Industrial Co Ltd, a provider 
of system consulting services including design, 
development, maintenance for information 
system, development and sales of in-house 
packaging software. Open Interface Inc, located 
in Tokyo, develops software. The operations 
involve communication software and image 
transmission software. Its business includes 
testing solution service and product solution 
service. 

Announcement Date: July 18, 2008 
Deal Value: $0.51 Million 

Imtech acquires Fit IT, Ebit and Thinking 
Solutions 

Imtech, a technical services provider in Europe, 
is acquiring three ICT companies in Belgium: 

Fit IT, Ebit and Thinking Solutions. Fit IT is an 
IBM Premier Partner and Microsoft Gold 
Certified Partner, specializing in ICT 
infrastructure solutions and related services. 

Ebit has been a specialist in existing software 
for a number of years and supplies customized 
software based on Java and Open Source 
technology. Thinking Solutions is both an IBM 
Partner (Ascential and Cognos) and an SAP 
Partner (Business Objects), with specialties 
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including business intelligence, data 
warehousing and performance management. In 
total, the three companies have more than 70 
employees and realized revenues of almost 18 
million Euro in 2007. In the Netherlands, the 
German-speaking countries and the UK, Imtech 
has already established a strong position as an 
IBM and Microsoft Partner via Imtech ICT (the 
Netherlands), Fritz und Macziol and Infoma 
(mainly in Germany, but also in Switzerland 
and Austria) and REAL Solutions (UK). The 
ambition is to build up a similar position in more 
Imtech countries through acquisitions. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 

HCL Technologies acquires Liberata 
Financial Services 

HCL Technologies, India’s fifth-largest software- 
services firm, announced the acquisition of UK- 
based BPO firm Liberata Financial Services. 

HCL will acquire four LFS delivery centers in the 
UK with 800 professionals as part of the 
acquisition and invest $24 million in the business 
over the next three years. LFS provides 
administrative and customer services to the life 
insurance and pensions industry, will earn 
revenues of about $60 million this year and has 
an order book of $540 million to be executed 
over the next few years. This acquisition will 
equip HCL with a ready capability across the 
value chain by providing access to an existing 
revenue stream of policy management, actuarial 
and analytics, catapulting HCL to become a 
leading service provider in the UK market for the 
Life and Pensions industry. This would be the 
second acquisition for HCL Technologies this 
year. In February it had acquired U.S.-based 
Capital Stream Inc. in an all-cash deal of about 
$40 million. The acquisition was aimed at 
strengthening the software firm’s presence in the 
financial services space. Capital Stream 
provides end-to-end lending and straight through 
processing solutions to commercial banks and 
finance companies in North America. 

Announcement Date: July 16, 2008 
Deal Value: Undisclosed 


GOZIRRA acquires OG2, Inc. 


IT Consulting firm GOZIRRA announces the 
acquisition of OG2, Inc. OG2 is a Dallas, Texas- 
based technology services firm, with a 
complementary service offering. OG2's strong 
expertise in the Banking and Health Services 
industries expands GOZIRRA's technical 
proficiency as well as its potential client base. It 
opens GOZIRRA to an entirely new business 
sector. The acquisition grows GOZIRRA's staff 
to 17 people, which supports their growth targets 
of increasing his technical staff to 30 by year's 
end. 

Announcement Date: July 14, 2008 
Deal Value: Undisclosed 

TIG acquires Entre Business Technology 
Group 

The Technology Integration Group, a San 
Diego-based provider of computer systems 
integration and IT consulting services, has 
acquired the Entre Business Technology Group 
of Atlanta, an integration services provider 
specializing in systems security and intrusion 
prevention. 

Announcement Date: July 11,2008 
Deal Value: Undisclosed 

Allied Digital acquires En Pointe’s IT 
Services Business 

Allied Digital Services Ltd., an IT management 
and technical services outsourcing company, 
has acquired the IT services business of En 
Pointe Technologies. The deal includes the 
transfer of substantially all of En Pointe's service 
employees and related contracts. 

Announcement Date: July 9, 2008 

Deal Value: $24 million ($10 million cash and 

745,000 shares of ADSL stock) 

OneNeck acquires business unit from 
Ensynch 

OneNeck IT Services Corporation, the leading 
ERP outsourcing services provider to mid¬ 
market companies, has acquired the managed 
hosting business unit from Ensynch, Inc., a 
leading provider of IT consulting and staffing 
services. The Ensynch managed hosting 
business will provide OneNeck with an 
additional Tier II data center in the Phoenix area 
and a team of highly skilled technical resources. 
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The transaction also brings 100 additional mid¬ 
market customers to OneNeck, further 
solidifying their position as the mid-market 
leader of outsourcing services. 

Announcement Date: July 7, 2008 
Deal Value: Undisclosed 

Consona ERP acquires Automated Design 
Systems assets 

Consona ERP Inc., a provider of ERP software 
and services for small and midsize discrete 
manufacturers, has acquired the Intuitive-related 
assets of Automated Design Systems (ADS), a 
Canada-based provider of software tools, 
implementation services, integration support and 
education programs for the world’s leading CAD 
and ERP applications. The acquisition of the 
Intuitive-related assets of ADS reinforces 
Consona ERP’s aggressive acquisition strategy 
to acquire manufacturing expertise within the 
ERP industry, and extends the company’s 
footprint within the Canadian market. The 
combined companies will look to grow and 
increase market share as a provider of ERP 
software and services for Canadian 
manufacturers. 

Announcement Date: July 7, 2008 
Deal Value: Undisclosed 

Ensynch to acquire eBI Solutions 

Ensynch, Inc., provider of IT consulting and 
staffing services, is acquiring eBI Solutions, a 
Microsoft Gold Certified Partner in Business 
Intelligence, Business Process Integration, 
Application Development, and eCommerce 
applications. eBI Solutions is recognized for its 
ability to help customers integrate line of 
business applications, enterprise applications, 
web, and business processes to achieve 
efficiencies and a competitive advantage. eBI 
Solutions’ strength and depth of experience 
complements Ensynch’s strong capabilities in 
Core Infrastructure, Unified Communications, 
and Collaboration. 

Announcement Date: July 7, 2008 
Deal Value: Undisclosed 


SunGard acquires Delphi Technologies 


SunGard has acquired Delphi Technologies 
Limited (Ireland), a provider of consulting 
services and managed professional services to 
Ireland's financial services, insurance and 
telecommunications industries. Delphi 
Technologies will become part of SunGard’s 
European Consulting Services business. Delphi 
delivers consultancy services and managed 
professional services to some of Ireland's largest 
financial services and telecommunications 
companies. With over 140 staff and contractors, 
Delphi has two main operating divisions: 
managed professional services, which offers 
project management, business analysis and 
testing skills; and consultancy services, which 
offers outsourced project management and best 
practice services. SunGard's acquisition of 
Delphi serves three key purposes: it further 
extends consulting capabilities in Europe 
growing SunGard’s number of consultants to 
over 700; it broadens their solution set to cover 
specific quality and testing skills; and it helps to 
build Sungard’s infrastructure in a country where 
they have more than 50 customers. 

Announcement Date: July 2, 2008 
Deal Value: Undisclosed 

Dataskill to acquire Silicon Space 

Dataskill, Inc., a virtual information technology, 
data management, and software agency firm, is 
acquiring Silicon Space, LLC. Silicon Space is a 
leading provider of outsourced software product 
development and design services. The company 
specializes in the development of web-based 
software solutions and application integration, 
leveraging its “Global Delivery Platform” which is 
based on a hybrid staffing model. This model 
leverages on-site account management while 
leveraging offshore and no-shore resources 
(from Mexico) to optimize development costs. As 
part of the transaction, all Silicon Space 
employees will join the newly combined entity, 
doubling the size of Dataskill’s staff. Silicon 
Space is an ideal complement to Dataskill’s core 
business and focus on delivering back-end, 
data-centric solutions and services. 

Announcement Date: July 1,2008 
Deal Value: Undisclosed 


Maxima Holdings to acquire DXI Networks 
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Maxima (UK), a provider of integrated IT 
solutions and managed services, is acquiring 
DXI Networks, a provider of converged 
information and communications technology 
services. The company said the acquisition of 
DXI continues Maxima's successful strategy of 
building a focused IT solution and managed 
services group through value enhancing 
acquisitions and organic growth. Maxima's 
acquisitions underpin the group's business 
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model of generating high margins from recurring 
revenues with strong cash generation. As 
Maxima builds scale in the fragmented IT 
markets in which it operates, acquired 
businesses will increasingly generate synergies 
and cross-selling opportunities for Maxima. 

Announcement Date: July 1,2008 
Deal Value: $17 Million (Cash) 
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